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Springfield, Mass., 
Local Board Marks 
50th Anniversary 


E. M. Allen, Principal Speaker, Is 
Hopeful Of Company-Agents 
Code Conferences 


WESLEY E. MONK ALSO TALKS 


Board Held First Meeting At Of- 
fices Of Springfield F. & M.; 


Preston President Now 








The Springfield Board of Fire Under- 
writers of Springfield, Mass., celebrated 
its golden anniversary with a dinner 
meeting at the Springfield Country 
Club last Thursday, November 9. Local, 
general and special agents from the west- 
ern Massachusetts area attended this 
fiftieth birthday of a prominent New 
England local board and in addition there 
were a number of prominent company 
executives present. Edward M. Allen, 
executive vice-president of the National 
Surety Corporation and former presi- 
dent of the National Association of In- 
surance Agents, made the principal ad- 
dress, speaking at some length on the 
hopes for better insurance conditions 
aroused by the present joint conferences 
of company representatives and _ local 
agents. He expressed his optimism when 
he said: 

Hopeful of Joint Conferences 


“One of the most hopeful signs of the 
future is the appointment of a joint con- 
ference committee of company execu- 
tives and the National Association of In- 
surance Agents. Heretofore such con- 
ferences as have been held have been 
confined to the separate branches of in- 
surance and have not been productive of 
generally satisfactory results. Under the 
new plan, all lines of insurance except 
life will be represented on the one com- 
mittee and certainly the machinery thus 
set up within the business itself will en- 
able the problems of companies and of 
agents to be seriously considered and 
solved on a businesslike basis.” 

Harvey R. Preston, president of the 
board and president of Goldthwaite, 
Preston & Olmstead, Inc., general agents, 
acted as toastmaster. An outline of the 
history of the board over a period of 
hity years was presented by E. Stuart 
Giles, its secretary-treasurer and also 
secretary of the Springfield office of the 
New England Insurance Exchange. 

Wesley E. Monk, general counsel for 
the Massachusetts Mutual Life and for- 
mer Commissioner of Insurance of the 
Commonwealth of Massachusetts, dis- 
cussed present day conditions in the in- 
surance business. One of the delight- 
tul entertainment features of the eve- 
ning was offered by Donald Reed, na- 
Honally known humorist. 

History of Local Board 

The Springfield Board held its organi- 

7ation meeting in 1883 at the offices of 
(Continued on Page 24) 
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Birdshot 


At all times there are snipers, some palpably ma- 
licious and some obviously ignorant, who turn their 
popguns upon a great business. And so it is not sur- 
prising that in this period of general perturbation a few 
harmless shots are being aimed at the institution of life 
insurance. Men and women who know their life insur- 
ance—and their companies—are little likely to be seri- 
ously concerned, although their justified: indignation may 
prompt them to urge Home Offices to answer the bird- 
shot with a needless battleship broadside. 


To newcomers to our business we say that all down 
the years, from the very beginnings of our business, 
this sort of thing has been going on, but without the 
slightest effect on the health, the continued growth, the 
public confidence, and the vast magnitude of life insur- 


ance. 


Time enough for the Institution of Life Insurance 
to answer if and when constituted authority asks for 
explanations. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Independence Square 


WM. A. LAW, President 
PHILADELPHIA 

















Novel Treatment Of 
Insurance Position In 
Community Given 


President Morgan, D. of C. Under- 
writers, Tells Bankers Of 
Localized Payments 


DINNER OF ASSOCIATION 


Gives Figures Of Loans On Build- 
ings As Well As Other 
Disbursements 





Taking as his text a visualization of 
what the insurance agent through his 
company does in creating, building up 
and perpetuating estates President 
Thomas P. Morgan, Jr., of the District 
of Columbia Life Underwriters Associa- 
tion, at a banquet of the association in 
Washington a few nights ago, handled 
his subject from an angle that was novel. 
He did this by citing payments and other 
insurance outlays made in the District of 
Columbia itself, giving many interesting 
facts and figures. The occasion was 
made all the more interesting because 
there were fifty-one members of the 
Washington banking community present. 
Each member of the association had been 
asked to invite some banker. Among 
other speakers were Director C. B. Mer- 
riam of the R.F.C. and President M. A. 
Linton of the Provident Mutual. The 
entire affair was staged on a high level, 
one of the best banquets which the Dis- 
trict of Columbia association has yet had. 

Head of Half Century Old Agency 


President Morgan is manager of the 
Mutual Life at Washington, head of an 
agency about half a century old, and 
founded by T. P. Morgan, Sr., who for 
twenty years was supervisor of agencies 
of the Mutual Life in the United States 
and Canada under George T. Dexter and 
George K. Sargeant. T. P. Morgan, Jr., 
who attended the Army and Navy 
School, Washington, joined the Mutual 
Life when sixteen years old, and has 
been either acting manager, assistant 
manager or manager since 1906. His 
father retired at the age of 70, and died 
at the age of 75. T. P. Morgan, Jr., 
was manager at Philadelphia for two 
years. Then he succeeded his father as 
manager at Washington. He has been 
active in community chest and other civic 
activities at the national capital 

His talk in Washington the other night 
follows in part: 

“T think it will be appropriate for me 
to give the bankers and other guests, as 
well as the life underwriters, an idea of 
the part the life insurance companies, 
represented by the underwriters present 
in this room tonight, play in the eco- 
nomic structure of this city. 

“T do not doubt that, by way of com- 
parison, the figures I have to submit 
will be surprising and enlightening—and 
I believe they cannot help but win the 

(Continued on Page 10) 
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Supererogation! 


THE SUPPLY AND DEMAND of 
common sense fluctuates in accord- 
ance with times and conditions... 
Compare the great demand for it 
today with 1929 when it was rarely 
used . . . Today common sense in 


the sale of life insurance demands: 





Supererogation 
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—Organized Service— 


THE KEANE-PATTERSON AGENCIES 


225 West 34th Street, New York City 7 s CHickering 4-2384 


LEYENDECKER BRANCH JOHN ST. BRANCH PERSHING SQUARE BRANCH 
225 Broadway 60 John Street 100 E. 42nd Street 
Tel.: BArclay 7-3670 Tel.: JOhn 4-4107 Tel.: AShland 4-8610 































Novem 


The la 


sian insu 
doing bu 
the Nev 
took ove 
Co. Est 
full nam 











1933 


—:= 
—— 














November 17, 1933 








New York Department's Liquidation 
RUSSIAN Life Insurance Claims 


The last to be liquidated of the Rus- 
sian insurance companies which had been 
doing business in this country and which 
the New York Department 
took over is the First Russian Insurance 
Co. Established In 1827 (which is the 
full name of the company). A report, 
audit and petition of Superintendent Van 


Insurance 


Schaick in connection with the First Rus- 
sian Established In 1827 was filed a few 
days ago in the New York county clerk’s 
ofice. Claims filed with the liquidator 
were without exception vague, indefinite 
and lacking in supporting proof, and that 
was especially so in life insurance. No 
records of the home office of the com- 
pany in Russia being available—all hav- 
ing been destroyed or lost by the Soviets 
—it was deemed that the most practical 
method of valuing policies should be of 
date when the old system of life insur- 
ance was abolished in Russia, which was 
about December I, 1918. The life policy 
claims approved for payment by the 
liquidator are recommended for payment 
at the cash surrender values on Decem- 
ber 1, 1918, at the ruble value in U. S. 
money on that date. The report also 
shows the value of claims if a method 
were adopted under which the rights of 
the policyholders were adjudged as con- 
tinuing after December 1, 1918. 


The Ruble Value 


In discussing the ruble the New York 
Department says that the highest value 
in New York City for exchange in dol- 
lars into rubles was 15 cents per ruble, as 
quoted and reported in financial news 
and reports preceding and following De- 
cember 1, 1918. If the court ratifies the 
lormula recommendation of the New 
York Department (the measure of lia- 
bility is the cash value on or about De- 
cember 1, 1918) the amount in rubles at 
which each allowed claim is reported, 
multiplied by 15 cents, will give the re- 
spective amounts in United States mon- 
ty to which the policyholders, whose 
clams are allowed, are entitled in pay- 
ment of their claims. 

The Special Deputy Insurance Super- 
intendent in charge of the Liquidation 
Bureau in New York is Richard A. 
Brennan. John M. Downes is attorney 
lor the Superintendent as liquidator of 
the Russian companies. 

The Department outlines as its meth- 
od of valuation in the First Russian the 
tollowing procedure: 


Sources of Data—Insurance 


The claims submitted cover a wide va- 
nety of life insurance and annuity con- 
tracts. In many cases claimants were 
able to furnish the actual contracts to- 
gether with evidence of premium pay- 
me The life insurance policies include 
lables of cash surrender values and pa‘d- 
up Msurance values for the third to tenth 
years, inclusive, and every fifty years 
thereafter : oe 
Rd other cases, although the policies 

Te not submitted, the tables of values 
ad been rr corded in the policy registers 
in ~ ne (Latvia) Agency, which are 
setnaies epat tment S possession. In the 
sal ng cases the plan of insurance 

age were identified by means of the 
Premium rate per 1,000 rubles and a sim- 





ilar policy was located in the Riga pol- 
icy registers. 
Premium Paying Life Insurance Policies 


The 1918 cash values shown in the 
schedule of this report for premium pay- 
ing policies are the values which would 
have been allowed by the company on 
the premium dates nearest December 1, 
1918. 

An exception is made in the case of 
policies which defaulted during 1918. 
These are assigned the cash value as of 
the date of default, disregarding their 
actual status as paid-up policies on De- 
cember 1. 

We have been unable to reproduce the 
cash surrender values by means of tables 
available in this country. Accordingly, 
values between those given for the 10th, 
15th, 20th years, etc., have been interpo- 
lated. The result is probably within 5% 
of the correct value, and above it in all 
cases. Any loans against the policies 
have been deducted from the cash value. 
For Child’s Endowments and Pure En- 
dowments the cash surrender values are 
equal to the premiums paid, without in- 
terest, excluding the first year’s premium. 


Paid-Up Life Insurance Policies 


For policies without loans the amount 
of paid-up insurance has been obtained 


from the tables either as given in the 
contracts or in the Riga policy registers. 
For Child’s Endowments and Pure En- 
dowments the amount of paid-up insur- 
ance is proportionate to the number of 
premiums paid. 

Where a loan is involved there are sev- 
eral methods of handling the change to 
paid-up insurance: 

(a) If the insured wishes to pay interest on 
the loan, the normal paid-up value may be given, 
subject to deduction of the loan. In the case of 
the First 
had not been paid, and therefore this method 


Russian, it is apparent that interest” 


is inapplicable. 

(b) If interest is not paid, the normal paid-up 
value may still be given, subject to deduction of 
the loan accumulated at interest. The value of 
the paid-up insurance is the excess of its normal 
cash surrender value over the accumulated loan 
In general, the loan increases more rapidly than 
the cash value of the paid-up insurance, and 
eventually overtakes it. At this point the net 
value is nil and the contract ceases. 


At the present time this method may 
seem desirable to claimants under poli- 
cies which matured by death at an early 
date, before interest on the loan reached 
a considerable figure; but it works a 
hardship in the case of policies which 
continued for a longer time and which 
would now be regarded as terminating 


Receivers Named For Peoria Life; 


Examiners Charge [rregularities 


Chicago, Nov. 15—Mismanagement in- 
duced by interlocking interests of of- 
ficers and directors was charged in 
Peoria, Wednesday, when receivership of 
the Peoria Life was ordered by Circuit 
Judge Neihaus. Insolvency of the com- 
pany is alleged in a petition filed by the 
Attorney General acting for Director of 
Insurance Ernest Palmer. Figures are 
based on an examination of September 30 

Complete dissipation of $400,000 capital 
and reserve impairment totaling $3,282,- 
182 is alleged. Thus ended another one 
of the largest of Illinois companies, its 
predecessors being National Life and II- 
linois Life. Impairment of the Peoria 
Life resulted directly from the closing 
of the Bank of Peoria today of which 
Peoria Life was the largest stockholder. 

Findings of Examiners 

Charles V. O’Hern and George Shurt- 
leff, Peoria attorneys, are named receiv- 
ers. The Peoria’s story is vividly told in 
the conclusions of the examinations, just 
published: 

“Peoria investments which are shown 
in the financial statement; high acquisi- 
ton cost of business; dividends declared 
to policyholders which were not earned; 
excessive expenses in conducting the 
company’s business; company’s funds 
advanced to officers and employes for 
which company has not been reimbursed ; 
increase in capital stock for. which com- 
pany received no consideration; and 
submitting false annual statements to the 
Illinois Department which did not set 
forth the true condition and this done 
with the knowledge of responsible of- 
ficers.” Peoria Life owned Pere Mar- 
quette Hotel of Peoria and the Bank of 





Peoria and in its frantic efforts to keep 
these two institutions in operation so de- 
pleted its own resources that insolvency 
followed. The Bank of Peoria failed to 
open Wednesday and the bill against the 
life company was filed immediately. 

High spots of the September WO state- 
ment follow: Gross assets $24,294,852; 
non ledger assets $23,023,789; including 
real estate $4,829,151; mortgage loans 
$8,335,228; policy loans $5,496,423; bonds 
$1,246,274; stocks $1,988,562 and cash 
$384,861. Non ledger assets included 
mortgage interest due and accrued $484,- 
845; rents $30,779; premium notes $24,- 
821; and uncollected and deferred pre- 
miums, $687,415; assets non admitted to- 
taled $3,011,818 including interest on 
mortgages $87,859; agents debit balance, 
$372,277; mortgage loan excess $347,277; 
excess of book values over market, home 
office real estate $805,212; stocks $1,308,- 
493; collateral loans, $10,099, and bonds 
over amortized $66,588. 

Liabilities totaled $24,165,217, including 
life reserves $19,499,829; disability re- 
serves $494,000; supplemental contracts 
$731,521; dividends on policies $482,360; 
taxes $115,503 and contingency reserve 
for loss on securities $557,000. 

Insurance account showed 85,000 poli- 
cies for $172,423,663 compared with 92,600 
for $190,000,000 January 1. 

The report revealed the company ai 
vanced $47,603 to various officers and di- 
rectors in salaries and $23,516 in traveling 
expenses of which Emmet C. May, chair- 
man of the board, received $23.445 in sal- 
ary and $11,500 in expense. The depart- 
ment~ subsequently received notes to 

(Continued on Page 5) 
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JOHN M. DOWNES 
Russian Company Expert at New York 
Department 
without value because of 
interest. 

(c) The usual practice in the United States is 
to reduce t I f j in 
he that e rs to t cash value 
t the te of f t This e adopt 
1 I s rt It a the merit of 

it the be s the the date of 

t I I mat s on the 
date orig set s ft tert ting at an 
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erve 
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lvantages inherent in 


cause of the 


methods (a) and (b), method (c) has 
t 

been applied to policies defaulted prior 
to 1918 


Cash Surrender Value of Paid-Up Life 
Insurance Policies 
Fortunately, some of the claims in- 
cluded policies which had been amended 
for a reduced amount of paid-up life 
insuranceé Thess included ths 
cash surrender values of the paid-up in- 
surance as guaranteed by the company 
While we have not found tables which 
reproduce these values exactly, the net 


single premiums according to the Ameri 


cases 


can Experience Table of Mortality, with 
14% interest, are close to the table ac 
tually used by the company 
Life Annuities 

Ordinarily, a life annuity cor has 
no guaranteed cash surret lues 
Obviously it has value, how 
ing on the age and physical « i f 
the annuitant At or s fact 
gave rise to active speculation in annu 
ties granted by the British ¢ nment 
Annuitants who wished to raise imn 
diate cash would sell annuities to life 
insurance companies, at an agreed price, 
and subsequent payments would be 
turned over to the purchaser 


it is impractical to differ- 
entiate according to the phvsical condi 
tion of the annuitant. The value as- 
signed is approximately the net premium 


In this case 


(Continued on Page 16) 
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W. H. Dallas President 
H. O. Underwriters 


ELECTED AT NEW YORK MEETING 


Selection No More Drastic Now Than 
Before, A. D. Reiley Tells Confer- 
ence; Robotham on Non-Medical 

W. H. Dallas, assistant vice-president 
of the Aetna Life, is the new president 
of the Home Office Life Underwriters 
Association, having been nominated and 
elected yesterday at the fall meeting of 
the association at the Hotel Roosevelt, 
New York City. 

Other officers elected are: first vice- 
president, F. Phelps Todd, vice-presi- 
dent, Provident Mutual; second vice- 
president, Malcolm Adam, assistant vice- 
president, Penn Mutual; secretary, 
Leigh Cruess, assistant secretary, Home 
Life of New York; treasurer, Alfred J. 
Riley, underwriting executive, Mutual 
Benefit; editor, Harold F. Larkin, vice- 
president, Connecticut Mutual. Elected 
to the executive council were M. J. 
Koniger, Equitable Society; J. B. Mabon, 
associate actuary, Sun Life of Canada; 
G. E. Rogers, Prudential; R. S. Rust, 
secretary, Union Central. 

Selection has not become more drastic 





in recent years, despite a general belief 
to that effect, according to Austin D. 
Reiley, supervisor of risks of the Mu- 
tual Life of New York and former pres- 
ident of the association, who took up 


that topic Thursday afternoon. Four 
major factors are responsible for this 
belief, Mr. Reiley said, and they are: 


The considerable amount of space that 
is now given in the insurance press to 
articles, papers, etc., on underwriting 
subjects, due to general interest rather 
than change. 

The number of individuals insurable 
formerly and not today on same terms 


and amount, due to strain of recent 
years. 
The rise in declined percentage, due 


to drop in total business. 

The fact that machinery of selection 
is becoming more exactmg in require- 
ments. 

With respect to this point Mr. Reiley 
stated that there had been improvement 
made in our information-procuring ma- 
chinery; that the more thorough the in- 
vestigation, the more exact the infor- 
mation, the more liberal can be the de- 
cision; that when an underwriter is sure 
of his ground he can make and does make 
a liberal decision for it is uncertainty 
that compels strictness. 
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Howard Goodwin, second vice-presi- 
dent, Phoenix Mutual, and Charles V. 
Cornell, assistant supervisor, Penn Mu- 
tual, presented a prepared discussion of 
Mr. Reiley’s paper, in which others also 
joined. 

Younger Ages Best for Non-Medical, 

Robotham Finds 

Varied phases Sf non-medical under- 
writing, which was originated by Cana- 
dian companies due to the shortage of 
examiners in rural districts there after 
the World War, were considered by L. 
M. Robotham, secretary, life department, 
of the Travelers. Mr. Robotham stated 
that in the younger ages up to age 35 the 
absence of medical examination is not 
reflected unfavorably in the mortality ex- 
perience; that at ages from 35 to 40 
its absence is apparent in the experience, 
but not to a degree greater than can be 
absorbed by the offsetting saving in ex- 
pense while at ages over 40 it would ap- 
pear that a medical examination is gen- 
erally advisable. 

Mr. Robotham pointed out that on 
some cases submitted initially on the 
non-medical basis a medical examination 
may well be required and he offered 
suggestions by which the underwriter 
may recognize cases of this type. 

Among those participating in the dis- 
cussion of this paper were R. F. Tull, 
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secretary of the Fidelity Mutual, and | 
C. Sandford, assistant secretary of the 
New York Life. ; ra 

Edward G. Walker, assistant Super. 
visor of risks, Mutual Life of New Yor 
presented a paper dealing with the mo,. 
tality in speculative occupations with Spe. 
cial reference to stock, produce, cotto, 
and real estate brokers, as revealed j, 
the experience of his company. ‘ 

Underwriting problems in the south. 
eastern states was the topic of W. 
Dallas who referred to various publishej 
experiences covering the mortality fp. 
sults achieved in southern states, “men. 
tioned that in certain of these states his 
own company had enjoyed a favorab}: 
mortality and pointed out that it woul 
seem impracticable to attempt any sys. 
tem by which policyholders in a certaiy 
state or section would be accorded , 
rate or a net cost that would agree with | 
the mortality and taxes in that particula 
state or section. 

William F. Rohlffs, secretary of the 
New York Life and retiring president 
of the association, presided at the open. 
ing session of the meeting. 

Occupational Committee Sessions 

The occupational committee, an impor- 
tant arm of the association, had its own 
meeting Wednesday at which papers of 
a technical nature dealing with hazards 
encountered in different industries were 
presented. Harold Davies of the Equ- 
teble Society was in the chair. Robert 

(Continued on Page 17) 





Northwestern Mutual Writes 
Female Risks After Dec. | 


The Northwestern Mutual Life will 
begin writing female risks on all ages 
from 10 to and including 65, effectiv 


December 1, according to Grant L. Hill, 
director of agencies. Following author- 
ization by 
last quarterly meeting the executive com- 
mittee of the company has just approved 
the acceptance of female risks and the 
special regulations deemed necessary to 


conservative selection. 

These regulations will be published 
within the next week or ten days, but 
Mr. Hill has released in a telegram to 


general agents of the company some of 
the important points. 

The rates are the same as for males 
The maximum amount authorized ona 
single female life is one-half the male 
limit at like age, subject to a further 
restriction to $5,000 in the case of women 
financially dependent. Limitations as to 
plans are the same as for male lives of 
like age, except that term insurance and 
disability (premium waiver) benefits will 
be granted only to self-supporting busi- 
ness and professional women. Disability 
waiver of premium on life and endow- 
ment forms is limited to policies up to 
$50,000 issued to self-supporting business 
and professional women to ave 50, this 
benefit expiring at age 6). The extra 
premium for this waiver of premium hen- 
efit will be double the rate charged for 
male risks. 


OPENS PUBLICITY DEPARTMENT 


General American Life Appoints D. J. 
Murphey Director and E. D. Rich 
Assistant Publicity Director 
A department of public relations has 
been installed by the General American 
Life of St. Louis under the personal 
supervision of President Walter W 
Head. The department will have as di- 
rector Douglas J. Murphey, a_news- 
paperman of wide expericnce who has 
also worked in advertising and_ radio 
fields. As assistant director of publicity 
the company has appointed Eugene D 
Rich of St. Joseph, Mo., also a daily 

newspaperman and editorial writer. 


TORONTO SPEAKER 

Ray H. Finger, Pittsburgh branch man- 
ager for the Sun Life of Canada, was 
speaker for the Life Underwriters Ass0- 
ciation of Toronto luncheon November 
16. Mr. Finger is president of the agen 
cy managers’ and general agents’ group 
in Pittsburgh. 
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New Fi ancial See’y 
For Connecticut Mutual 


———_- 


APPOINTMENT OF GEO. MUNSICK 


Now Trust Officer of N. Y. Trust 
rE te Take New Position 
January 1 





George Munsick, now trust officer of 
the New York Trust Co., will on January 
| become financial secretary of the Con- 
necticut Mutual Life. He is a son of 
George W. Munsick, vice-president of 
the Prudential. i i 

Mr. Munsick has been trust officer of 
the New York Trust for the past five 











GEORGE MUNSICK 


years, supervising the investment of its 
trust funds and working closely with the 
finance committee of that company in 
administering the company’s own port- 
folio. He has also acted in an advisory 
capacity with the correspondent banks of 
the New York Trust Company in their 
investment problems. 

Entrance into the investment side of 
the life insurance business is not a new 
experience for Mr. Munsick, for before 
becoming associated with the New York 
Trust he was for several years a mem- 
ber of the bond department of the Pru- 
dential. Before that, he was engaged in 
investment selling for three years with 
the investment house of Clark, Dodge 
and Co., New York. 

Mr. Munsick prepared for college at 
the Newark Academy and in 1921 re- 
ceived the degree of bachelor of arts 
trom Cornell University. He is a mem- 
ber of Sigma Alpha Epsilon Fraternity. 
While in college, Mr. Munsick was 
greatly interested in outside activities, 
particularly football. 





L. H. AGER GENERAL AGENT 


The Connecticut Mutual Life has ap- 

pointed Lee H. Ager general agent in 
Lincoln, Neb., Mr. Ager’s territory to 
include the major portion of western 
and southern Nebraska. A native of the 
state, Mr. Ager is a past director and 
ficer of the Lions Club of Lincoln and 
a past director of the Junior Chamber 
t Commerce. 


. . 
Peoria Life 
(Continued from Page 3) 

‘over items and salary reduction agree- 
ments, when stock was increased from 
$350,000 to $400,000. In June, 1930, com- 
lany received no consideration for certain 
shares though reported as paid for. The 
Teport says “E. C. May, then president, 
through manipulation of various accounts 
including company account with the 
Bank of Peoria and personal account 
with bank was able to show all of out- 
‘tanding stock had been fully paid up.” 




















Certainty 





There were 3,760 beneficiaries 
of Prudential Ordinary policies who 
were receiving Monthly Income 


checks at the end of September, 1933. 


These checks totalled $248,095.78 and what 
they meant in terms of families kept to- 
gether, necessary bills paid and troubled 
minds comforted would be difficult to say. 


Remind your prospect that he, too, can pro- 
vide a stated income for those whom he 
is obligated to protect. 








Che Prudential 


Insurance Company of America 





Epwarp D. Durrie.p, President 


Home Office, Newark, New Jersey 


FOUNDED BY 
JOHN F. ORVYOEN 























Arthur E. Childs Dies; 
Was In Poor Health 


PRESIDENT COLUMBIAN NAT’L 





For Years Prominent Figure in Public 
Utility World; Entered Life 


Insurance in 1907 


Arthur E. Childs, president of the Co- 
lumbian National Life of Boston, who 
had a broad experience in the public 
utility end of industry before entering 
the life insurance business, died on No- 
vember 9. Some time ago he returned 
from a trip to Europe. His condition 
was such that upon leaving the ship he 





ARTHUR E. 


CHILDS 


returned to his place in Cohasset and 
remained there until a few weeks ago. 
He had been in failing health for some 
time. A thoughtful, studious type of ex- 
ecutive, exceedingly well informed in 
many channels, distinguished in appear- 
ance, he stood well in insurance circles. 
Educated in Canada and England 

A native of Montreal, Mr. Childs was 
graduated from McGill University in 
1888 with the degree of bachelor of 
science. He also took special courses in 
electrical engineering and mathematical 
physics at the Central College of South 
Kensington in England, graduating in 
1891. Upon his return to Canada he re- 
ceived the degree of master of science 
from McGill. 

After several years in the employ of 
the General Electric Co. of Canada, 
starting as a wireman and advancing to 
the position of electrical expert, he be- 
caine associated with Dr. Coleman Sell- 
ers in the development of the great 
power plant at Niagara Falls. When the 
work was well under way, the Westing- 
house Electric and Manufacturing Co. 
appointed Mr. Childs district engineer, 
with headquarters at Philadelphia, and 
during his three years with that com- 
pany he planned the erection of several 
power and lighting plants. 

Later he became New England mana- 
ger at Boston for the Electric Storage 
Battery Co. of Philadelphia. In 1907 he 
organized the Light, Heat and Power 
Corporation there to acquire gas, electric 
light and power plants in the various 
cities. The plants were later brought 
together as the Massachusetts Lighting 
Companies, with Mr. Childs as president. 

Becomes President of Columbian 
National 

In 1907 he became president of the 
Columbian National Life and held that 
post until his death. In addition he was 
president and director of more than a 
score of companies, among them the 
American Investment »Securities Co., 
Massachusetts Utilities Investment Com- 
pany, the Massachusetts Lighting Com- 
panies, the Hotel Somerset Co., the New 
England Power Association, Internation- 
al Hvdro-Electric System and the New 
England Power Engineering and Service 
Corporation. 

Mr. Childs was at one time president 

(Continued on Page 17) 
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Life Insurance Counsel 
Ass’n Program Arranged 


TO MEET IN NEW YORK DEC. 5-6 
Many Papers To Be Read At Waldorf- 


Astoria Sessions; Various Subjects 
To Be Considered 


The program for the meeting of the 


Association of Life Insurance Counsel, 
to be held at the Waldorf- 


York December 5 and 6, includes a num- 


Astoria in New 


ber of papers to be read by members, 
covering a wide range of subjects. 


Walter H. Eckert, 
the Federal Life of 


general counsel for 
Chicago, will dis- 
necessity of materi- 


cuss “The proving 


ality of representations and _ reliance 
the vane 

Leon A. Hamilton, assistant counsel of 
the Provide nt Mutual Life, will consider 

“Liability of a life insurance company to 
apply dividends to keep a policy in force 
after default in payment of premium.” 

F. P. McGuire, attorney, Connecticut 
General, will take up “ Agency contracts.” 

Emory M. Nourse, assistant counsel, 
Bankers Life of Iowa, will review the 
legal situation on “Foreclosures and the 
Emergency Acts.” 

\lexander W. Parker of counsel for 
the Atlantic Life of Richmond is to dis- 
cuss “Total and permanent disability pro- 
visions; recent judicial construction as to 
(a) requirements of notice and proof, and 
(b) the meaning of permanent. 

W. Colquitt Carter of the Atlantic Bar 
will present a paper on the life insurance 
law of Georgia 

In addition to these papers there will 
be as part of the program a Round Ta- 
ble discussion on “Some questions grow- 
ing out of the acquisition of real estate 


through defaulted mortgages,” led by 
Clyde P. Johnson, vice-president and 
general counsel, Western and Southern 
Life. 


On Wednesday there will be a lunch- 
eon for members at the Waldorf-Astoria. 


3RD POLICYHOLDERS’ LUNCHEON 


R. G. Engelsman, Penn Mutual, Host to 
50; Dr. S. S. Huebner the Speaker; 

Brickley of Football Fame Present 

The third of a series of policyholders’ 
luncheons was held by the Ralph G. En- 
gelsman agency of the Penn Mutual Life 
in New York last week at the Western 
Universities Club with fifty attending to 
hear Dr. S. S. Huebner, University of 
Pennsylvania professor of insurance, dis- 
cuss the “Death Side of Life Insurance,” 
as well as giving in brief his slant on the 
five great assets of one’s potential estate 
and his frank opinion of policy loan 
moratoriums. 

Among the “Charlie” Brick- 
ley, famous Harvard fullback, who now 
runs several gymnasiums and teaches 
youngsters how to drop kick. 

In developing his talk Dr. 
featured (1) the dollar value 
(2) the dollar value of health; (3) 
the investment one makes within himself 
by way of education and experience in 
pr 
4 


guests was 


Huebner 
of charac- 
ter; 


1 


eparation for a career; (4) the value of 
reative ability, and (5) the will power to 
set an de som and to reach it within 


a reasonable time. The speaker felt that 
agents spend a lot of time talking just 
about death whereas their sales appeal 
would be so much stronger if peopl 
ere told that the foregoing five great 
issets die within oneself when death 

nes. “Fool hi who does not take 
care to protect the lives of those de- 


ndent upon him by insuring his poten- 


Huebner stressed 


ilue.” Dr 


G. DICKINSON IN NEWARK 


(5 ickinson, editor of the 
of Life Insurance Selling, was 
| iker at tl uncheon meet- 


Life Under Association 
n New Jet in Newark 
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PEELE IED EI 


he manager of an im- 
portant branch office. of a 
well-known life insurance 
company said, modestly, 
short time ago, “I never 
expect to be a millionaire, 
and while I don’t pretend 
to be a great salesman I 
take a lot of comfort in the 
fact that no man who ever 
bought life insurance from 
me ever regretted his pur- 


chase and his ownership.” 


It is not hard to understand 
why that man is placed in 
charge of a picked force in 
a big city. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, President 
ONE MADISON AVE., NEW YORK, N. Y. 


————— 
——:° 


Weeks oil Roth ‘taal 
By New York Agent; 


WOLFSON LOCAL F. I. 


W. HEAp 
Two Committee Heads Announced At 
Dinner Meeting; Leroy Whitelaw’; 
Committee To Distribute Ques. 

tionnaire 





The Life Underwriters Association oj 
New York City heard life insurance sej. 
ing discussed from two points of view. 
those of the buyer and the seller, at the 
monthly dinner meeting Tue sday night 
\ banker, Harvey Wecks of the Central 
Hanover Bank, suserponted the buyer's 
point of view, and Louis 
Benefit Life in Buffalo, on seller’s. 

\t the dinner it was announced tha 


S. Samuel Wolfson, general agent of the | 


Berkshire Life, had been appointed chair. 
man of the local committee for obsery. 
ance of Financial Independence Week in 
1934. 

Although Mr. Weeks is well known as 
a former life insurance producer, and 
general agent and speaker, his talk dealt 
chiefly with what he had learned of the 
prospect’s side of insurance from his 
banking contacts. 

Relative to the setting forth of vari- 
ous policies and benefits Mr. Weeks re- 
marked that no real estate salesman, if 
his prospect expressed a dislike for the 
hall of a house, would remain in the hall 
trying to convince the possible renter 
that the hall was beautiful and in ex- 
quisite taste. Instead he would take the 
prospect on to other rooms, to show the 
great verandah or the bay 
other features that might 


Roth, Mutual 





window or | 
please the | 


prospect and tend to make him accept | 


the hall. The insurance agent should fol- 
low similar tactics, said Mr. Weeks. 

The necessity of finding the field and 
type of sale where each agent works best 
was stressed by Mr. Roth, who pointed 
out that this is no time to waste energy 
by working in fields which have not 
proved profitable to the individual agent 
and neglecting those fields where most 
of his sales have been made. Therefore 
the agent must find out where he works 
best and concentrate his endeavors on 
“the kind of cases we like to write and 
the kind of people we like to do business 
with.” ; 

Leroy Whitelaw, McNulty agency of 
the Prudential, has been appointed head 
of the committee formerly known as the 
library committee, the powers of which 
have been considerably enlarged this 
year. As the first of its special enter- 
prises the committee is sending a confi- 
dential questionnaire to every member 
of the association to obtain information 
which is to be compiled for the use of 
all the agents. 


N. Y. STATE ASS’N MEETING 

Many of the leading life insurance men 
of the state are in Utica today attending 
the fall meeting of the New York State 


Life Underwriters Association. There 
will be business sessions in the morning 
and afternoon. The speaker at the 


luncheon will be Vincent B. Coffin, su- 
perintendent of agencies of the Con- 
necticut Mutual. 





MANAGER OF CITY LOANS 


Karl G. Probeck has been appointed 
manager of city loans for the North- 
western Mutual Life to fill the vacancy 
caused by the recent retirement of Wil- 
liam E. Griswold because of failing 
health. Mr. Probeck has been for the 
last fifteen years appraising and selling 
real estate, negotiating loans and mamag- 
ing properties and estates in various sec 
tions of the country. Recently he has 
had charge of the liquidation of all the 
real estate of the Guardian Trust Co. of 
Cleveland, Ohio. 


J. G. FERGUSON RESIGNS 
1-6. 
president of the 
Louis and manager of the 
health department. 


Ferguson has resigned as by 4 
Continental Life of y 
accident ane 





Novem! 


=—— 
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‘= COMPREHENSIVE 
if No matter what form 
= of coverage your 
a client wants, the Aetna 
as Life's complete, modern 
es selection provides it. 


use of 


“ THE LUTHER-KEFFER AGENCY 
a /AETNA LIFE INSURANCE CO. 


NS 

in -KENDRICK A. LUTHER—ROSCOE H. KEFFER, General Agents 
North- 

cane 100 William St... .... New York City 

failing BEekman 3-9000 







NO CHARGE FOR SERVICE « FULL COMMISSION TO YOU 
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Made Ass’t Supervisor 

Of Agents by U.S. Life 
OSCAR V. JONES A YALE MAN 
He Has Had Life Insurance Experience 


in Supervisory and Agency Train- 
ing Activities 


The United States Life has appointed 
Oscar Vinal Jones assistant supervisor 
of agents 

Mr. Jones is a graduate of Yale Uni- 
versity and also went to Carnegie Tech. 


took the life 


In 1928 he 


insurance course 





OSCAR V. JONES 

at New York Universit He has had 
considerable insurance experience, in- 
cluding casualty as well as life insurance 
In discussing the appointment William 
H. Decker, Jr., superintendent of agents 
of United States Life, said to the field 
force: 

“Since his graduation from Yale Uni- 
versity Mr. Jones has had an excellent 
experience in insurance, both in super- 


visory work and in directing agency can- 
i. 
vassing 


E. E. LAMB APPOINTED 
Made a General Agent for the North- 


western National in Chicago; Was 
With National of U. S. A. 

Edmund E. Lamb, formerly manager 
of the home office agency of the Na- 
tional Life of the U. S. A., has been 
appointed a Chicago general agent for 
the Northwestern National Life of Min- 
neapolis. His offices will be in the No. 1 


La Salle Street Buildings The appoint- 
ment was announced by W. N. Stafford, 
who is Chicago manager for the North- 
western National 

Mr. Lamb, a graduate of Loyola Uni- 
versity in 1919, practiced law for a short 
time, becoming an agent of the Equita- 
ble Societ n 1920 \fter his success 
aS a producer, he entered the managerial 
field as life manager of W. A. Alexan- 
der & Co eneral agents for the Penn 
Mutual Life In 1928 he was made man- 
ager f the home « fice agency of the 
National Life of the U. S. A 

Mr. Lamb is active in the Chicago 
Managers & General Agents Association 
f Chicago, and is a former member of 
the executive committee 


EIGHT APP-A-WEEK YEARS 
Ya id Ward, North tern National 
! nneapol has fj i appli 


produced an 

















THE LIFE INSURANCE 
COMPANY of VIRGINIA 


What’s Wrong with 


Life Insurance? 


We observe that several books have been recently issued 
attacking the institution of life insurance. 
prompt us to pluck a thought from the classic Omar and 

Wonder what the critics buy 
One-half so precious as the thing they criticize. 
The biggest trouble with life insurance is that too little of it 


is owned by people who could get it and pay for it and will some 
day need it.in spite of their present belief to the contrary. 


THE 
LIFE INSURANCE COMPANY 
OF VIRGINIA 


Richmond, Virginia 
INCORPORATED 1871 


Bradford H. Walker, President 


Such indictments 





WE 00 OUR PART 

















NEWARK COURSES START 


Irvin Bendiner Lecturing at Seth Boyden 
School For Northern New Jer- 


sey Association 
The Seth Boyden School of Business 
in Newark in co-operation with the Life 
Northern 
New Jersey last week opened two twelve- 


Underwriters Association of 


week courses on life insurance salesman- 


ship and life insurance fundamentals. 
Irvin Bendiner is the instructor. 
Classes are held on Thursdays, two 


hours being given to each course. Mr. 
Bendiner is counsel to the Insurance De- 
partment of Pennsylvania, a member of 
the board of examiners of the American 
College of Life Underwriters, and a lec- 
turer in life insurance salesmanship at 
the Wharton School of Finance of the 
University of Pennsylvania. 

Chairman of the educational committee 
of the Northern New Jersey association 
is Louis G. Rude, Mutual Benefit. 


SIXTY YEARS WITH AETNA LIFE 


C. C. Winter, Actuarial Department, Still 
Member of Bowling Team at Age 
78; Works Every Day 

C. C. Winter, in the actuarial depart- 
ment of the Aetna Life, has been with 
the company sixty years, and celebrated 
the anniversary last week. His business 
associates presented him with a cocktail 
set Although now 78 years old Mr 
Winter is at his desk every day and is 
an active member of the Aetna’s bowling 
team. 


R. H. ANGELL DEAD 


President of Shenandoah Life Had Para- 
lytic Stroke; Was Interested 
in Numerous Enterprises 

Robert H. Angell, president of the 
Shenandoah Life of Roanoke, died Sun- 
day at his home in that city. His death 
came unexpectedly, although he had been 
forced to limit his business activities for 
several months on account of failing 
health. Though interested in a number 
of business and industrial enterprises in 
southwest Virginia, he had spent the 
major portion of his time for many years 
in the development of the Shenandoah 
Life. His death was due to a paralytic 
stroke. Funeral services were held Tues- 
day with burial in Fairview Cemetery. 
Besides his widow, Mr. Angell is sur- 
vived by five sons and a daughter. He 
was 65 years old 


PHILADELPHIA MANAGERS MEET 

The Managers’ Group of the Philadel- 
phia Association of Life Underwriters 
held its regular monthly meeting No- 
vember 9, at the Bellevue Stratford Ho- 
tel. The speaker was Henry Bossert, Jr., 
manager, Agency Research Department, 
Provident Mutual Life. Mr. Bossert’s 
fopic was “Critical Items in the Agency 
Operating Balance Sheet.” Mr. Bossert 
has been analyzing avency expenses for 
a number. of years and came to the Man- 
Meetine with facts and figures. 
\mong the subjects that he treated were 
a comparison of old business and new 
business expense, conservation cost, care- 
ful scrutiny of such items as telephone 
costs and rent, ete. 


: eS 
acers 


Nov. 28 Deadline for 
Nat'l of U.S. A. Plans 


FILING POSTPONED ONE WEE, 
Assets Were $32,905,008, Book Value, o, 
October 17, According to 
Inventory 


inal date for the filing of reinsurang, 
bids for the business of the defunct Na. 
tional Life of the U. S. A. has been post. 
poned from November 14 to Novembe; 
28, at the request of the receiver, Patric 
J. Lucey. The court in entering the or. 
der provided that the proposals submit. 
ted shall comply with the rules set dow; 
in the original order, the most important 
being that bidders shall file a certified 
check for $25,000 as evidence of good 
faith. 

The receiver informed the court that 
several persons or insurance companies 
interested in submitting written propos- 
als requested additional time in order t 
enable them to examine into the affairs 
of the company. It is reported that tw 
Chicago companies, the Continental As. 
surance and the Washington National 
will be among the bidders. 

Inventory of the company’s holding; 
filed last week by the receiver showed 
ber 17 of $32,905,008 
book value. Important among the items 
were the following: Real estate, $9,792. 
115: mortgage loans, $15,737,332; bonds, 
$3,211.234: stocks, $3,181,023; collateral 
loan, $200 000, 
October 17, and cash, $783,303. 

The mortgage account reflected the 
following: Not in foreclosure, in office, 
$7,601,729: on deposit with Illinois de- 
partmeit, $217.222: on deposit with Iowa 
department, $2.272,924; deposited with 
R. F. C., $2,743,846. In foreclosure: $1, 
280,348 prior to foreclosure sale and $1- 
621,260 on which redemption period is 
running. The bond account showed $2, 
273.247 not pledeed, $882,332 on deposit 
with R.F.C., and $55,654 on deposit with 
Dominion of Canada. 
The company had borrowed $2,000,00 
from the R. F. C. but this has been re- 
duced to $1,500,000 and an order is to be 
entered permitting the receiver to remit 
to the R. F. C. proceeds of maturities on 
deposit with that organization. 


Bank Stocks Owned 


The stock account included principally 


as of Oc 


assets 


shares of banks. The principal items 
were as follovs: 11.050 shares. Conti- 
nental-Illinois National Bank, Chicago, 
$1.798.760: 450 shares Chase National 


Bank and Chase Securities Corporation, 
New York, $105,600: 600 First National 
Bank, Chicago, $545,630; 600 Guardian 
D-posit Union Group, Detroit, $153,870; 
150 shares, Harris Trust Savings Bank, 
Chicago, $105,000; 2,640 Union Trust 
Company, Cleveland, $101,327 ; 200 shares, 
American National Bank and Trust Co. 
Chicago, $64,000. There also were 2,000 
shares of convertible preference of no 
par value and 2,000 shares of common, 
$1 par, of the Chicago Corporation cat- 
ried at $133.375 and 5,000 shares ot th 
29 South LaSalle Building, the companys 
home office building, for which no value 
was shown, and also 2,545 shares of vari- 
ous type, principally bank stocks, the 
value of which was given as nil 

Receiver Lucey has reported unusual 
co-operation from ancillary receivers 
other states indicating that the ultimate 
reinsurance or rehabilitation of the com- 
pany will be greatly accelerated. 


BOSTON COUNCIL HEARS BAILEY 

William B. Bailey, economist for the 
Travelers, was the speaker at the meet 
ing last week of the Boston Life Insur- 
ance Trust Council. 
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JOHN HANCOCK FULL LINE LIFE SERVICE 


INCLUDING FULL LINE OF ANNUITIES 


HARRY GARDINER AGENCY 


225 BROADWAY 
New YORK CITY 


which has been paid since | 














Novemb: 


——— 
_ 


























17, 19% | November 17, 1935 Page 9 
ae 0 
r as 

Plang 

WEEK 

Value, on 

to 

ae 

PEN post. 

"Patri 

x the or. 

submit. 

set dowr 

portant 

certified 

of good 

urt that 

1M panies 

propos. 

order t 

e affairs 

that tw: 

lath vee 

holdings 

showed 

2,905,008 

"90702. | 

- bonds, 

lateral 

id since | 

ted th : 

1 office, 

ois de 

a with 

nd . . . is Union Central’s 
depos answer to the question every agent has 
oma asked himself: “How can I make my 
en prospect see the vital necessity of ade- 

uate life insurance even in these 

‘ten times?” Through brief, convincing pre- 
ti sentations, supported by sincere, 
sri dramatic advertising in leading national 
548M); ‘ee © Se, ‘ 
Tras publications and over the Columbia 
"2 Broadcasting System, the prospect 1s 
¢" able to see life insurance as something 
of the . + * 

ei of immediate importance. And the 
fe agent sees results in more applications. 
os : 

The Charles B. Knight Agency, Inc. 

ap CHARLES B. KNIGHT, President 

sees WALTER E. BARTON, Vice-President PAUL S. RANCK, Sec’y-Treas. 

225 BROADWAY, NEW YORK CITY 
Dhe UNION CENTRAL LIFE INSURANCE Corepasy 
CINCINNATI, OHIO 
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Replacements Problem 
Helped by Agreement 


FRANK L. JONES TELLS RESULTS 
Chairman of Life Anew Officers Com- 
mittee Tells New York C.L.U.’s Im- 
portance of Ending Twisting 


Companies that have been operating 
under the agreement on replacements 


have been able to save much business in 
force that had been placed in jeopardy, 
Frank L. Jones, vice-president of the 


Equitable Society, told the New York 
Chapter of Chartered Life Underwriters 
last week. Mr. Jones is chairman of the 
Life Agency Officers Association com- 
mittee on replacement which has ob- 
tained the signatures of eighty-three 
companies to the agreement concerning 
practice on new applications to replace 
old business. 

This agreement has not completely 
stopped twisting any more than laws 
against murder prevent that crime, said 
Mr. Jones, but it has gone a long way 
in saving business placed in jeopardy by 
twisters. 

As typical of the experience companies 
have had in co-operating under the re- 
placement agreement Mr. Jones told of 
one company which was notified of 318 
cases in jeopardy, with a face value of 
$3,500,000. Of these, 130 cases were 
saved, with face value of $1,400,000. 

Certain companies, relatively few, are 
involved with more than their share of 
replacements, Mr. Jones showed by the 
use of figures gathered by the commit- 
tee. One company found that of 568 
cases in jeopardy 478 cases were going 
to fourteen certain companies, the others 
being widely scattered. In another com- 
pany with 144 cases in danger ninety- 
seven policies were going to eight com- 
panies, while the remaining forty-seven 
were distributed among twenty-two or- 
ganizations. 

It does not follow that these company 
managements are at fault, Mr. Jones re- 
marked, as the situations are usually 
due to the presence of certain men in 
the agency force, or certain policy forms 
which the twister finds easy to misrepre- 
sent. These companies are doing their 
best to end the evil and are reporting 
promptly any policies designed as re- 
placements of insurance in force. 

Keep Record of Cases 

An extension of activity now being 
planned is to record the names of the 
agents and determine what agents are 
making a regular business of twisting 
policies, Mr. Jones said. Not only cases 
reported but also cases suspected are 
being watched. 

The solution to the problem of replace- 
ments lies not so much in the revocation 
of licenses of offending agents or other 
such disciplinary measures as in bring- 


ing these agents to the realization that 
they are injuring their own market, it 
was indicated by Mr. Jones 


The twister is apt to see his own busi- 
ness replaced, Mr. Jones pointed out, for 
the same arguments that are used to lead 
a policyholder to drop his old life in- 
surance in order to buy a lower rate 
form can be recast and used to make 
him drop the second set of policies for 
one-year renewable term insurance. 
“And that,” said Mr. Jones, “puts the 
policyholder back seventy-five years in- 
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Academically Wise 
but Economically Illiterate 


Such was a recent description applied to 
those whose reasons for allowing life 
insurance to lapse was unfathomable. In 
a simpler day they termed it "Penny Wise 
and Pound Foolish." 


Whatever the underlying reasons for 
lapses, they are an ill whose prevention is 
better than cure. 
carries on a continual service to guard its 
policyholders against the loss or weaken- 
ing of their policies, as well as to assist 
them in restoring damage already done. 
"Hold fast to that which is good" is the 
chief thought behind the conservation 
propaganda. Its increasing acceptance 
by policyholders is benefitting Companies 
and Agents alike. 


me GREAT-WEST LIFE 


ASSURANCE COMPANY 


HEAD OFFICE 
WINNIPEG — CANADA 


Business-in-force over Half A Billion Dollars 


The Great-West Life 




















surance-wise,” wiping out all the ad- 
vances made by life insurance during that 
time. It nullifies the benefits of legal 
reserve life insurance for that particu- 
lar policyholder, for while term insur- 
ance has its own great value, it cannot 
take the place of legal reserve ordinary 
life or endowment, with built up cash 
values. 

Life insurance during the past four 
years has added splendidly to its reputa- 
tion by the fact that reserves on in- 
surance policies saved a great number 
of policyholders from complete financial 
disaster. But there is no protection 
against another slump if only term or 
low cash value insurance is sold and no 
reserves are built up. The more re- 
serves a man has on his life insurance 
the better off he is. This is the great 
feature of legal reserve insurance and 
wholesale changing of policies to low- 
rate forms tends to weaken the legal re- 
serve conception of life insurance. 

Federal Securities Act Affects 
the Twister 

However, for such agents as persist in 
replacing business, strict state laws such 
as those adopted in Illinois recently and 
especially the Federal Securities Act, 
which definitely applies to the sale of 
insurance, Mr. Jones said, provide heavy 
punishment. 








THE HOME LIFE INSURANCE COMPANY OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Policies Are Issued from Birth to Sixty-Five Years Next 
Birthday 


A comparative statement of the Company’s progress during the last ten 
years shows a remarkable achievement. 
by 141.9%; the admitted assets have shown a gain of 492.2%. 
reserves for the protection of policyholders have expanded by 545.6%; and the 
insurance in force has increased by 152.6%. 


OVER ONE HUNDRED AND FOUR MILLIONS IN FORCE 
A Policy for Every Purse and Purpose 


The premium income has increased 
The policy 


PHILADELPHIA, PENNA. 








Community Position 
Page 1) 


(Continued from 
admiration of all present when it is 
realized what an important part the life 
insurance business plays in, we might 
say, the welfare work of the community. 


Comparison with Community Chest 


“We should like to have the banking 
fraternity visualize the life underwriter 
of today as a creator and perpetuator of 
estates, and as an advance guard of the 
Community Chest and other welfare or- 
sanizations. 


“When I say to you that life compa- 
nies, represented by the underwriters 
present in this room tonight, in the sin- 
gle year of 1932, paid to widows and or- 
phans in the District of Columbia four 
and one-half times as much as_ the 
amount of the goal for the Community 
Chest for 1933, you can see that the life 
underwriter’s position as advance guard 
of the charity organizations is well sus- 
tained. 

“The Community Chest drive opened 
with a goal of $1,945,235. 

“The actual amount paid to widows and 
orphans alone by the life companies last 
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a 
year in the District of Columbia ache 
$8,616,416. 

“I ask you to visualize the tragic 
of affairs in this community if this yay 
sum were eliminated! It would mean 
that the responsibility of the commy. 
nity’s charity workers would be an jm. 
possible task of around $10,000,000 in. 
stead of $1,945,235.93. 


Payments to Living Policyholders 


State 


“Now, that had to do with death jp. 
surance. In regard to life insurance for 
the living: the life companies repre. 
sented here tonight, built up by the yp. 
tiring efforts of the life underwriter, paid 
to living policyholders in the District of 
Columbia during the year 1932, $2154). 
000 in the nature of maturing endow. 
ments, payments to annuitants, cashing 
in of policies, dividends to policyhold. 
ers and disability payments. 

“The companies have made policy loans 
to the residents of the District of (Co. 
lumbia to the extent of $30,000,000 and 
have sustained the residents of the city 
by lending money on various structures, 
such as individual homes, apartment 
houses, office buildings, to the extent of 
over $111,400,000. 

“The companies’ future obligations tha 
will benefit the residents of this com- 
munity—and the city itself—total the 
stupendous sum of $789,000,000, repre- 
sented by insurance policies now in 
force. 

“All of these vast sums, naturally, ar 
greatly reflected in banking deposits and 
in the purchasing power of the com- 
munity.” 


M. A. Linton’s Address 


A digest of the talk by President Lin- 
ton of the Provident Mutual follows: 

“The security of life insurance rests 
upon two basic factors. One is conserva- 
tive, diversified investments. The other 
is the large premium and interest in- 
come (equal annually in recent years to 
about 20% of accumulated reserves) 
flowing into the company even in peri- 
ods of deep depression. The record of 
the steady flow of premium income 
throughout the depression will be on 
of the striking phenomena when wi 
come to chronicle the events of thes 
stirring years. It is a steady flow of in- 
come that differentiates the life insur- 
ance companies from other financial in- 
stitutions. 

“Life insurance policyholders are 
under a constant urge to keep up their 
premium payments in order that their 
insurance protection may be maintained 
The man with a family realizes the vita! 
need of keeping his insurance in force 
and therefore it is one of the last things 
he sacrifices. He has had confidence in 
the institution of life insurance and has 
been paying his premiums with remark- 
able fidelity. This has made for rela- 
tive stability of premium income and 
has contributed directly to the security 
of the institution. 

“When other forms of 
were depreciating and becoming less and 
less dependable, life insurance continue? 
on its charted course with amazingly 
few casualties, paying its obligations on 
the dot to the tune of $6,000,000 a day 
During the four years following the mar- 
ket crash of 1929, the life insurance com- 
panies increased their invested assets De- 


investment 





longing to policyholders by about 
$2,000,000,000.” 
44 I™N4 
continue to be the 
outstanding qualifications of 
UNION MUTUAL LIFE 
INSURANCE COMPANY 
Incorporated 1848 
PORTLAND, MAINE 
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W. T. Coleman Views Cashier’s a 
As Part of Agency Selling Force 


The position and responsibilities of the 


agency cashier have developed greatly in 


When W. T. Coleman, 
agency cashier for the Lawrence Simon 
agency of the Massachusetts Mutual at 
20 Pine Street, New York, assumed that 
position more than twenty years ago the 
duties largely those of a_ book- 
keeper. Today the agency cashier of a 
large agency has many other functions. 
He gives valuable assistance to members 
of the agency and to outside agents who 
come into the office. He has close con- 
tact also with policyholders who seek in- 
formation or desire changes in their pol- 
icies. These contacts have brought many 
interesting experiences to Mr. Coleman, 
who has been with the Massachusetts 
Mutual for thirty-seven years, twenty- 
three of them as cashier of this agency. 
Tact in Dealing With Policyholders 


Recalling some of his unusual experi- 
ences Mr. Coleman says that some time 
ago a policyholder brought to his office 
a policy issued many years before. When 
he opened the policy envelope he drew 
out of it a bond of the same amount as 
the policy which he thought had been 
lost for years. He remembered buying 
the bond at the same time he purchased 
the policy and evidently the two were 
associated in his mind because they both 
went into the envelope not to be re- 
moved until years afterward when he de- 
sired to make some change in the policy. 

One day a woman brought a specimen 
policy to the office thinking it was a reg- 
ularly issued policy on which she could 
make claim as her husband had just died. 
It was a tragic situation and required 
much tact and sympathetic understand- 
ing of her situation to explain her pa- 
thetic mistake. 

Another case was that of the physician 
who carried a $50,000 policy in the com- 
pany. It was his practice to put all the 
cash received on office calls in a drawer 
and each year he brought to the agency 
a huge package of bills wrapped up like 
a loaf of bread with which to pay his 
annual premium. The doctor never had 
any idea how much the package con- 
tained and he would sit patiently until it 
was all counted. If there was a balance 
it went into his pocket or, if necessary, 
he would pay further cash from his 
wallet. 


Started as Boy in Home Office 


recent years. 


were 


Mr. Coleman has been with the Massa- 
chusetts Mutual all of his business life. 
He is proud of the fact that he served 
at the home office in his boyhood with 
many of the present officers of the com- 
pany. Among these are President Wil- 
liam H. Sargeant, Vice-Presidents Henry 
Loeb, Bertrand J. Perry and Joseph C. 
Behan; Albert D. Shaw, financial secre- 
tary, and Samuel J. Johnson, secretary. 

Mr. Coleman started in the home of- 
fice as an office boy. He was soon pro- 
moted to a clerkship in the policy de- 
partment. At that time all the policies, 
values, copies of applications, etc., were 
written by hand. In 1903 he came to the 
New York City agency as clerk in the 
cashier’s department, later becoming 
cashier. 

With the introduction of improved 
methods and standardized office equip- 
ment the details of the cashier’s work are 
now carried on by clerks and the cash- 
ier’s job has taken on many executive 
functions as he is constantly in contact 
with policyholders of the company and 
agents. 

To meet these enlarged demands of 
the position Mr. Coleman, over the 
years, has studied every angle of the 
company’s business as it concerns the 
agency until he has qualified as an ex- 
pert on all procedures and forms of the 
company. He has been able to be of 





ae 


COLEMAN 


great value not only to the members of 
the agency but to agents of other com- 
panies who do business through the of- 
fice. Mr. Coleman has gained a wide 
acquaintance among agents in the city 
through his willingness to render every 
service to them in any way in connec- 
tion with the issuance of Massachusetts 
Mutual policies. 


Views Agency Staff as Part of Selling 
Force 


It is Mr. Coleman’s philosophy that a 
cashier should consider himself a part of 
the selling force of the agency. He has 
also tried to instill in the agency clerical 
staff the feeling that they are also a part 
of the production force of the company 
and that every step in the agency work 
is an important function in the company g 
business, which is primarily to serve the 
policy holders. In other words, Mr. Cole- 
man is objective in his attitude about the 
whole agency function. He sees behind 
the routine policy forms, rules and regu- 
lations, the policyholder as the ultimate 
object ‘of all functions of the agency. 

Mr. Simon recalls with amusement his 
own early contact with Mr. Coleman. 
The general agent at that time, T. R. 
Fell, had told Mr. Coleman to engage a 
young man clerk. Mr. Fell interviewed 
young Simon, then in his ’teens, and told 
him to see Coleman, who put him to 
work. This was eighteen years ago. 
Simon made a mistake in some figures 
and he was called on the carpet by cash- 
ier Coleman. “You'll never get anywhere 
in the life insurance business until you 
learn accuracy, especially in dealing with 
figures,” Mr. Coleman told him. “If my 
young daughter couldn’t do better than 
that I’d be ashamed of her. I am afraid 
you haven’t the necessary qualifications 
to become a cashier,” he said sternly. 

Today Mr. Simon is high in his praise 
of cashier Coleman; considers him in- 
valuable in his position and an expert in 
all agency matters. 

As visualized by Mr. Coleman the po- 
sition of agency cashier has limitless pos- 
sibilities in maintaining morale and in 
giving encouragement and guidance to 
agents. 


NEW PROVIDENT MUTUAL ADS 


The Provident Mutual Life, which has 


done extensive advertising in daily pa- 
pers of the country, is starting a new 
series of ads, the first appearing this 
week in over forty newspapers. The 


Provident Providor is the subject of the 
copy and large quantities of reprints are 
to be used by the company’s agents in 
selling. 
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Union Central Manager at Pittsburgh 
Had Long Career; Active in Sev- 
eral Fields; Was 83 Years Old 

Wickliffe C. Lyne, manager for the 
Union Central Life in Western Pennsyl- 
vania, who died in Pittsburgh last week 
at the age of eighty-three, was prominent 
during his long career not only in life 


“Cake... 
And Penny, Too” 


The new Family Income Rider. 


insurance but also in educational, reli- , 

gious and civic activities. applied to the Income for Lif 
After graduating from Bethany Col- ‘ i 

lege Mr. Lyne was in the educational Plan (at age 65), which Fidelity 


field for many years before entering life 
insurance, in which he was associated 
with his sons, Wickliffe B. and Robert A. 
Lyne. He was a founder of the Pitts- 
burgh Life Underwriters Association and 
was its second president. 

Mr. Lyne was an organizer and direc- 
tor of the First National Bank of Wil- 
kinsburg, Pa., and of the Wilkinsburg 
Trust Company. He was a former lec- 
turer at Curry University, Pittsburgh; 
chairman of the Thomas Jefferson Me- 
morial Foundation; a trustee of Bethany 
College, Pittsburgh Academy, Carnegie 
Library (Wilkinsburg), the Carnegie Art 
Society, and a member of the executive 
council of the Four-Minute Men during 
the World War. 


originated, meets the demand fo; 


the economic 


” 


“cake and_ penny 
too. 


The Rider may also be ap.| 
plied to the Endowment at 85 plan, | 


Offers New Opportunity 


Here is opportunity to sell the | 
man who likes the Family Income 


plan, but thinks of his own needs | 


first, or who must be content with | 





a small contract, or who is not a 
PHILADELPHIA SUPERVISORS 
The Supervisors Group of the Philadel- 

phia Association of Life Underwriters 

held its second monthly meeting on No- 
vember 2 at the Bellevue Stratford. 
The topic of discussion was “Contact- 

ing the Prospective Agent.” Joseph C-. 

Crosby, supervisor for the Berkshire Life, 

had been selected as the speaker of the 

occasion. Mr. Crosby gave a detailed 
account of the recruiting, selecting and 
initial training method in force in the 


Plummer, Montgomery Agency with ope fPissu MUTUAL LIFE 


preferred risk, or who demanés | 
greater disability benefits, or who 
wishes to reduce the period of 


extra premium payments. 


Write for Information 


which he is affiliated. 
INSURANCE COMPANY 
PHILADELPHIA 





W. T. GRANT’S MOTHER DEAD 











Mrs. Ella J. Grant, mother of Presi- a ee ee | 
dent W. T. Grant of the Business Men’s | 


Assurance, died last week aged 81. 


a Rl 
AN ARROW TO ITS MARK 


LIFE INSURANCE FLIES UNER- 
RINGLY TO THE RESCUE OF MAN- 
KIND WHEN HELP IS MOST DIFFI- 
CULT TO OBTAIN ELSEWHERE AND 
WHEN AID IS MORE SORELY 
NEEDED THAN AT ANY OTHER 
MOMENT IN LIFE. 
PICTURE A FRIEND — QUIET, UN- 
OBTRUSIVE, ALMOST UNAPPRE- 
CIATED — WHO STANDS _IMPAS- 

















SIVELY BY WHILE THE FRUITFUL 
POWERS OF MANHOOD EARN ALL 
THAT IS ESSENTIAL TO HAPPINESS, 
AND THEN— WHEN THE STORMS 
OF OLD AGE OR DEATH DRIVE <k KK 
AWAY LIKE STRAWS THE NORMAL 
SUPPORTS OF EXISTENCE AND 

ONE STANDS DESOLATE, EMPTY- 
HANDED, AND FORSAKEN—RUSHES 
INSTANTLY FORWARD TO BEAR 


THE BURDEN WHICH IS SO SUD- 
DENLY IMPOSED! IN DEED A 
FRIEND! 


TRUTHFULLY CAN IT BE SAID THAT 
LIFE INSURANCE SERVES BEST 
WHEN ALL ELSE IS AT ITS WORST; 
THAT ITS FULL VALUE IS NEVER 
REACHED UNTIL OTHER VALUES 
HAVE DEPRECIATED OR VANISHED. 


== AMERICAN CENTRAL Lire 


INSURANCE COMPANY 
INDIANAPOLIS, IND. 
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A man’s widow asks, “What would 
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y) we have done without it?” 
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Tue protection of dependents has 
been the fundamental purpose for which 
Life Insurance was wwenduih Advise 
policyholders to retain their insurance 
intact—to obtain more at the first 


opportunity. 
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The Travelers Insurance Company 


HARTFORD 


RAVELER S 


The Travelers Fire Insurance Company 


CONNECTICUT 


The Travelers Indemnity Company 
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Keeping in Touch With the Best Ideas. Checking 
Up With the Man in the Field. A Clearing House 
of Advice and Opinion. Where Do I Fall Down? 
Why Do I Not Get Results I Feel I Am Entitled To? 


Increasing Active Ability 


Life Insurance Salesman: 


“After all, Mr. Prospective Client, when a man’s mind is free from anxious thought 


his creative ability is so much greater. 
possible before. 
them to the full extent of your capacity. 


He can accomplish things he never thought 
In your case your best years are ahead. 


You should capitalize upon 


Making the arrangement suggested here will 


in peace of mind alone be of incalculable value to you, not to mention the people who 
are depending upon you for everything they have.” 


The Consideration of An Effect 


“The Philosophy of Com- 
Edgar Allen Poe wrote “I pre- 
fer commencing with the consideration of 
an effect.” 


In his essay, 
position,” 


To me there could not be any 
finer thought for the master life insurance 
salesman who is planning sales presenta- 
tions that will get results in a large way. 

The consideration of an effect. What 
a fine orientation point! Away with the 
self and the company, and the time-worn 
jargon of traditional facts and figures. 
Consider the effect, the end to be attained, 
the pictures and imagery that the pros- 
pective client wants to fit into. At pres- 
ent these pictures are blurred and indis- 
tinct. It is the master salesman’s duty to 
paint these pictures clear, sharp, distinct 


What 


Ever since I started to write this column 
I have been in touch, either by corre- 
spondence or in person, with so many 
men desperately striving find them- 
selves, and to make a success in selling 
life insurance who are absolutely unfitted 
for the work, that it seems a crying pity 
especially when it is really so- unnecessary. 

I have two recent cases in mind. Two 
men aged thirty with engineering train- 
ing and very little money saved. They 
were unable to get work as engineers on 
account of economic conditions so they 
thought they would try life insurance. 


to 


and concrete, so that they are felt and 
acted upon. 

We need objective thinking, not sub- 
jective. As salesmen we are merely means 
to an end, our companies are likewise but 
means to an end. The end is greater 
human happiness, greater harmony, and 
greater co-operation among men. What- 
ever we can do to further these ends is 
social service in the highest degree. What- 
ever we can do to mitigate human suf- 
fering will flow back a thousandfold in 
abundance for our own lives. We are our 
brother’s keeper. No man liveth unto 
himself alone, at least not in our work 
as life insurance men. That thought alone 
should keep keen the edge of our fighting 
spirit in the good work that lies ahead. 


A Pity 


30th went to large agencies and both 
were accepted. Outwardly they seemed 
to have all the earmarks of success, but 
any qualified vocational psychologist 
would have eliminated both of these men 
almost immediately. He would not have 
been deceived by superficialities, by their 
culture and intelligence. He would have 
dug much deeper and found that while 
they might succeed in selling tangible 
commodities where their technical train- 
ing would be helpful, when it came to 
selling life insurance they had not the 
faculties necessary to enable them to play 
with shadows. 


Could Not Change His Subject 


Last week I had lunch with a life in- 
surance salesman with thirty-three years’ 
He loved his work. 
In our conversation no matter how hard 
| tried to turn the subject and get him to 
talk about himself, I was unsuccessful. 
He talked all the time about his clients. 
He had hundreds of them. He knew them 
all by name. He talked of the many 


successful experience. 


changes that had taken place in their af- 
fairs. There was drama and _ pathos, 
humor and glad things, and it was all so 
human. He seemed to live for them. They 
seemed a part of his life. They were. 
He was the medium through which they 
understood life better. He taught them 
as one having authority. He said he 
found in present conditions greater need 
for his helpfulness. 


Set Up the Law of Averages 


R.M.C. 


If your prospective clients want to talk 
about wars and foreign relations, Hitler 
and Mussolini, dictators and otherwise, 
gold standards and inflations, and you 
permit yourself to run along with them 
on these issues, you have only got your- 
self to blame. You are not a walking 
encyclopedia. You are just an every-day 
human being, and your own hope is to 
turn the question back upon those who 
question. The best example I can give 
you is when they asked Jesus if it were 


lawful to pay tribute to Caesar or not. 
He said, “Show me a penny,” and when 
He asked them whose image and super- 
scription were on the penny, they said 


“Caesar’s.” Then there followed, “Render 
unto Caesar the things that are Caesar’s 
and unto God the things that are God’s.” 

I might suggest in this connection that 
your god is the law of averages. 


Mr. Montgomery will answer the 
questions of agents regarding their prob- 
lems in the business. Write your ques- 
tions to Mr. Montgomery at The Eastern 
Underwriter, 94 Fulton Street. 


BOSTON C. L. U. COURSE 
The Boston Chapter of Chartered Life 
Underwriters is sponsoring a C. L. U. 
training course for examinations Nos. 1 
and 2 with Clyde J. Crobaugh, Boston 
University, as instructor. 
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Low Cost Policies for Protection 
Retirement Income Endowments 
Par and Non Par 


Age 0 to 65 


A Policy for every need. 


A General Agent’s Contract that rewards successful performance, 
Desirable territory available. 


PHILADELPHIA LIFE INSURANCE COMPANY 


Philadelphia, Pa. 





National Life of Vt. 
Makes Dividend Change 


HOWLAND ANNOUNCES 234% CUT 





Done as a Matter of Conservatism, Presi- 
dent Explains, in View of Gen- 
eral Economic Conditions 





The dividend schedule of the National 
Life of Vermont will be changed for 
1934 to effect a reduction of approxi- 
mately 231%4% from the scale of 1933, it 
has been decided by the board of direc- 


tors of the company, in view of the 
general economic situation. 

President Fred A. Howland, in an- 
nouncing the change, explained: 


was no difference of view on 
the part of the directors in taking this 
action. It takes into account the neces- 
sity under present conditions of main- 
taining bank balances 
larger than has been 
which, under existing Federal Reserve 
regulations, no interest is allowed; the 
advisability of carrying a larger volume 
of readily convertible securities of the 
highest grade, bearing a low rate of in- 


“There 


several times 
customary, on 
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HAIGHT, DAVIS & HAIGHT, lhe, 


Consulting Actuaries 
FRANK J. HAIGHT, President 


















INDIANAPOLIS 
Omaha Kansas City 
meena LS 
terest; and the present and prospectiy 


reduction in earnings of general assets 

“This prudential action, while increa;. 
ing the costs to the individual policy. 
holder in a relatively small amount, i: 
the aggregate appreciably strengthens 
the position of the company at a time 
when that consideration should be para- 
mount.” 

Net cost of insurance on premium; 
paid during the current year will be 
about 6% over the cost of 1933. 

The surplus interest rate for 1934 has 
been adjusted to 4%4%, a decrease oj 
14% from 1933. 





VORHEES TALKS IN BOSTON 


Claude H. Vorhees, counsel for the 
Connecticut General Life, addressed the 
Boston Life Underwriters Association at 
its luncheon meeting Wednesday, his 
topic being “Commissions Plus.” The 

meeting was at the Boston City Club. 











language. 


THE MUTUAL LIFE OF NEW 








Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 


to apply to 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street 


DAVID F. HOUSTON 
President 





THE FORMULA 
of SUCCESS 


IFE INSURANCE can be explained in plain, everyday 
The facts can be simply stated. People need to 

be told about life insurance by one who knows life insurance 
and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life 
insurance service will be Masters of their craft and successful. 


increasing success, offers opportunity. 
all standard forms of life insurance. 
It has many practices to broaden and expedite service for Field 
Representatives and for Policyholders. 


YorRK, with its long history of 
It writes Annuities and 
Double Indemnity Benefits. 


New York, N. Y. 


GEORGE K. SARGENT 
Vice-President 


and : 
Manager of Agencies 
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Economist of Boston Bank THE ae 
State Laws 


Addresses A. 


Inflation and the life insurance busi- 
the subject of an address by 


ness was 
Vv E. "heecrsed: statistician of the First 
National Bank of Boston, the talk —— 
made befor¢ the sales force of the A. H. 
Curtis agency of the New England 5 ase 
tual Life. Mr. Peterson remarked : 

The insurance companies of America 


hold in trust twenty billion dollars of 
funds of its policyholders which are to 
be paid at some future date. Millions 
of persons in this country have sacrificed 
and current income in order 


from past 
to provide security for themselves and 
dependents in time of need. The clam- 


orous demand for inflation is a direct 
challenge to this program of protection 
as the living costs brought about by in- 
fation severely curtail the purchasing 
power of a fixed return as provided by 


an insurance policy. There is every rea- 
son then Bw insurance companies 
should be ardent champions of sound 
money. 


Before the war the gold s‘andard as a 
measure of value was taken for granted 
very much the same as the yardstick, 
pound, or bushel. It operated so smoothly 
that any discussion of it was largely of 
academic interes*. a were 
kept within narrow range because any 
di sequilibrium not scimmatiie corrected by 
changes in other items, such as trade and 
service of various kinds, was automatic- 
ally taken care of by the flow of gold 
Exchange in general was steady and in- 
ternational commodity prices were kept 
within comparatively narrow limits, al- 
though the general trend was upward. 


Strain of Government Debts and Costs 


The failure of the international gold 
standard to function since the war is not 
due generally to any defects per se, but 
rather to the strain imposed by stag- 
gering debts and huge governmental 
costs, as well as the disruption brought 
about by the gigantic upheaval of the 
World War, together with the well-nigh 
universal adoption of national isolation 
policies and a trend within each country 
toward socialization of economic activi 
ties. 

On April 19 the 
pended gold payments, 
time since 1879 the United States is 
definitely off the gold standard. The 
dollar is now at rmitted to fluctuate with- 
ina wide range in terms of foreign cur- 
rencies and its ‘een is governed by eco 
nomic. political and psychological forces 
The demand and supply for American 
exchange sets the price of the dollar in 
terms of foreign currencies without th« 
regulating influence of gold shipments t 
keep these forces in balance and confine 
them within narrow limits. 

The official abandonment of the gold 
standard was precipitated by the grow- 
ing strength of the inflationary group in 
Coneress. It will remain for the future 
to determine whether or not the step 
could have been avoided. It should bi 
pointed out, however, that at the time 
this action was taken we had an abund- 
ance of gold, commodity prices and busi- 
ness activity had shown a steady im- 
Provement since the termination of the 
bank holiday, and considerable readjust- 
ment progress had been made during the 
three years of depression. 


Dollar Was On Its Way Toward Parity 


Furthermore, according to available 
data, we continue to have a favorablk 
balance of international payments on 
current account, so in the natural course 
of events, the net flow of gold would b 
toward this country. In other words, 
based upon economic and financial fac- 
tors, and the strength of our position 
Compared with that of other countries 
it would seem that the dollar would nat 
urally drift toward parity. 

The | principal reason for the heavy dis- 
count of the dollar has been the threat 
Of inflation and the artificial measures 


United States sus 
and for the first 


H. Curtis’ Agency 


N. E. Sineneens 


N. E. Peterson, author of this arti- | 
cle on inflation, is one of the leading | 
experts on the subject in New Eng- 
land, well-known there as an econ- | 
omist, and holds the post of statis- | 
tician in the First National Bank of | 
Boston, fifth or sixth in size in the 
United Siates. A graduate of the | 
University of Michigan and of- Har- | 
vard Graduate School of Business | 
\dministration he has been with the | 
First National Bank since 1922. 


4 


used to bring about the depreciation of 
the dollar. 

The depre ciation of the dollar by more 
than 30% provided a volcanic stimulus 


to business activity during the spring 
and early summer months. Prices of 
commodities with an international mar- 


ket, such as wheat, hides, cotton, and the 
like, advanced sharply and spread down 
the line to practically all products. Spec- 


COLONIAL 


New Jersey 


New York 





LIFE INSURANCE CO. 
OF AMERICA- 
HOME OFFICE — Jersey City — New Jersey 
“An opportunity for the man 
who wants to get ahead” 


of New Jersey 


Pennsylvania 
Connecticut 








ulators and business men bought in an- 
ticipation of still higher prices, and this 
vigorous buying movement greatly stim- 
ulated industrial activity, which advanced 
70% from March to July. 


Artificial Stimulus 


But in midsummer the dollar showed 
signs of stabilizing, and as the artificial 
stimulus had largely spent its force, pro- 
duction has declined about 18% from the 
high point. Commodity and stock prices 
have also sagged from the peak of the 
summer months. Although business in 
general as well as agriculture are on a 
much better basis than a year ago, there 
has been renewed pressure for further 
artificial stimulus. 

The Administration has responded by 


bidding for gold above the world mark:ts 
in an apparent attempt to depreciate the 
dollar and thereby increase commodity 
prices. If this plan should not prove to 
be effective then there is danger of re- 
newed demand for currency inflation, es- 
pecially when Congress meets the early 
part of next year 

Inflation is the artificial increase in 
purchasing power brought about by the 
expansion of credit and/or currency be- 
yond the requirements of business. Of 
these two forms, currency inflation is the 
most dangerous because of the extreme 
difficulty of control. A small issuance of 
greenbacks would be most disturbing to 
public confidence, but it would not raise 
prices which would be accomplished only 

(Continued on Page 41) 








OCTOBER SETS RECORD 


N’NL’s new business 
for the first ten months of 
1933 substantially increas- 
ed over the corresponding 
period of last year, the 
October business having 
been larger than in any 
previous October in the 
48 years of Northwestern 
National Life’s existence. 
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HEYE MONTH RECORD 


Guardian Peadusees Set Mark in Octo- 
ber in Honor of Company Presi- 
dent; Company Leaders 


October, observed as Heye Month by 


the Guardian Life in honor of its presi- 
dent, Carl Heye, resulted in the largest 
number of applications of any of the 
Guardian’s Heye month campaigns in the 
There were 35% more applications 


past. ‘ 
than in October of last year. 

Sig Kaplan of the New York Bragg 
Agency led the entire Guardian Field. 


Second place went to Bernard Friedman 
of New York Landau, while C. T. Bal- 
lew of Kansas City and Langford Ander- 
son of New York Doremus shared third 
honors. 

\ quota of lives was assigned cach 
agency and the agencies ranked accord- 


ing to percentage achieved. The ten 
leaders for the entire country were 
Newark Bay, Kansas City, we Louis, 
Philadelphia, Tulsa, Pittsburgh, New 


York Landau, Detroit, Indianapolis and 
San Francisco. 

On the honor roll were 25% of the 
Guardian’s producers with an average of 
twelve applications for the month. 


HEARSEY GROUP SUPERVISOR 

Winthrop O. Hearsey has been ap- 
pointed regional group supervisor for the 
Equitable Society in its western depart- 
ment, after having been supervisor of 
group annuities there. In his position he 
will assume responsibility for group life 
and group accident and health as well 
as group annuities. After being with the 
Bethlehem Steel Co. for a number of 
vears, during which time he was division 
superintendent in charge of construction 
maintenance, railroad, etc., Mr. Hearsey 
entered the group department of the So- 
ciety in March, 1932. 


HALL PAPER ON ADVERTISING 

A. L. Dern, vice-president, Lincoln Na- 
tional Life, read a paper on that com- 
pany’s advertising program, especially 
outdoor plan, before the Outdoor Adver- 
tising Association convention at the 
Brown Hotel, Louisville, November 1, the 
paper having been prepared by Arthur 
F. Hall, president of that company, and 
advocating life insurance advertising. It 
was the only paper on the program by 
other than a member of the body, and 
was very well received. 

TALKS IN BRIDGEPORT 

James F. Toomey, associate general 
agent of the Connecticut Mutual Life, 
New York City, recently spoke before 
the Bridgeport Life Underwriters Asso- 
ciation on “The Importance of Being 
Natural.” 


HESS GENERAL AGENT 


W. M. Hess has been appointed dis 
trict manager for the New England 
Mutual Life in Madison, Wis Until 
recently Mr. Hess was state supervisor 
for the Central Life 


Retirement Income | 
| PROTECTION 


Monarch specializes in human being insurance . . . . accident 
















Family Income Plans 
Annuities Endowments 
Business 
Insurance 

Investment Insurance. 
A policy to fit every life insurance need. 


THE LINCOLN NATIONAL LIFE 
INSURANCE COMPANY 


FORT WAYNE,INDIANA 








WHEN YOU SELL LIFE INSURANCE SELL 


PERMANENCE! 


One of the finest features of life insurance is its 


relative permanence. 
not a factor. 


The reinvestment problem is 


Too little life insurance is sold as a permanent invest- 
ment. Too much stress is laid on collateral values. 
When you sell life insurance 


SELL PERMANENCE! 


PROVIDENT MUTUAL 


Lire INSURANCE COMPANY OF PHILADELPHIA 
Founded 1865 














UNION CENTRAL INCREASE 

The Union Central Life had a gain of 
13% in paid-for business for October 
over September. The C. B. Knight 
\gency, New York, led the company 
with an increase of $500,000 over Sep- 
tember. For the company the number 
of applications in October was 29% 
greater than September. 


Russian Liquidation 


(Continued from Page 3) 
upon the basis used by the company in 
computing its rates. The table adopted 
is McClintock’s tables of mortality upon 
the lives of male annuitants, with inter- 
— est at 344%. This table gives a value at 
BABY BOY FOR YARINS 
Harry Yarin, vice-president, Eastern 
Life of New York, became the father a 
few days ago of a seven pound baby 
boy. The Yarins also have a _ three- 
year-old daughter. 


the time of issue of very nearly 95% of 
the gross premium for single lives and 
83 1/3% of the gross premium for the 
one joint and survivorship annuity sub- 
mitted. 

It is believed that the values calculated 
are close to the reserve basis actually 
used by the company. The values shown 
in the schedule include annuity payments 
due but alleged unpaid on the valuation 
date. 


REAM CINCINNATI SPEAKER 
M. Jay Ream, general agent 
Mutual Benefit Life in 
dressed the 
Association 


for the 
Pittsburgh, ad- 


Cincinnati Life Underwriters 
yesterday 


noon Counsel for the various claimants un 


der life policies in the First Russian pro, 
ceeding earnestly contended for eyalya. 
tion and payment of their claims under a 
formula calling for the reduced paid-up 
value of the policies. That is to say it 
is based on the provision of the policies 
which provides that where the premiums 
ceased to be paid after the third year the 
policies did not lapse, but automatically 
became policies for reduced paid-up jp. 
surance. In such cases the policies are 
reduced, respectively, to such amounts as 
the paid premiums upon the respective 
policies would purchase, on the theory 
that all other terms and conditions of 
the policies remained the same, and a 
effective as if the First Russian continued 
J a going concern after December | 
1918. 


Plea of Counsel For First Russian 


Counsel for the claimants also contend 
that even though the company was non. 
existent after that date and was incapa- 
ble of receiving premiums or conducting 
its business under the circumstances, and 
the policyholders could not pay premj- 
ums because of the same circumstances 
and though such disabilities were neither 
the fault of the company nor the fault 
of the policyholders, the policyholders’ 
rights under their policies still continued 
even though the company was incapable 
of conducting its business in any re- 
spect. They contend that such rights 
are the same whether the company con- 
tinued or ceased, or whether it was soly- 
ent or insolvent. 


“These contentions and others ad- 
vanced in behalf of policyholders have 
been carefully considered, as before stat- 
ed,” says the Department. “However, 
since this is an equitable proceeding, and 
the liquidator is required to consider the 
claims herein from the standpoint of 
equity and take cognizance of the rights 
of all other persons possibly interested 
in these assets, it is not deemed warrant- 
ed that the theory of the company’s ex- 
istence as a going, solvent concern after’ 
December 1, 1918, should be adopted so 
as to impose obligations upon the com- 
pany which it was incapable of carrying 
out. The privilege, without precedent, 
of proving these foreign claims in this 
proceeding has been granted to the 
claimants by our courts, and the theory 
or method of evaluation recommended in 
the Department formula is suggested 
here as avoiding preferences which 
would absorb the entire fund, to the dis- 
advantage of those who may possibly 
have residuary rights to any balance after 
these claims have been liquidated.” 

Counsel for the foreign policy claim- 
ants also contended that any decision 
made in the Equitable case, based on 
policies which had been issued by that 
company in the old Empire of Russia, 
should apply to the claims against the 
First Russian. The Department decided 
that that contention should not be al- 
lowed; that its application to the First 
Russian situation is deemed questionable 
at best. 





and health and life insurance. 





modern forms of noncancellable, incontestable and nonprorat- 
ing accident and health policies are issued as well as all standard | 
| forms of participating life insurance. | 


MONARCH 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 


Cancellable plans and the most 
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HEARD on the WAY 








Berton Braley, one of the best of the 
magazine pocts, has taken a shine to 
actuaries and in the November issue of 
“Life” appear four waiee tin 
title of “Dead Certain,” and reading as 


verses, 


follows: 
While a lot of statisticians deal in fig- 
ures that are hooey ; 
And their higher mathematics are the 
bunk, : J ; 
And their logorithmic theorems quite 
frequently go blooey 
And their prophecies are very largely 
junk, : 
There is one who’s never guilty of an 
error momentary 
And who never says I Guess or I Sup- 
pose; , 
When you want the Facts, you question 
an Insurance Actuary, 
For the Actuary actually KNOWS! 


He won’t give you any figures on your 
own exact existence, 
But he’ll show you, as an item in the 
mass, 
What your chances are to travel any 
designated distance 
Ere the mourners view you lying un- 
der glass. 
He can tell you, as a member of the 
millions, what'll get you; 
And what habits speed you swifter to 
the close; 
He has got you on his roster, though 
he’s never even met vou. 
For the Actuary actually KNOWS! 





ILLINOIS SALES CONGRESS 





300 Present at Peoria Last Week; Hut- 
tinger, Bailey, Morrell, Madden and 
Brownig Among Speakers 

The Illinois Sales Congress was held 
last week at Peoria under the auspices 
of the Illinois Association of Life Un- 
derwriters and the Peoria association, 
meeting at the Pere Marquette Hotel 
with a program of headliners. 

Those who spoke at the congress were 
William B. Bailey, economist of the 
Travelers, on “Life Insurance Under 
Changing Economic Conditions”; John 
Morrell, associate agency manager of 
the Equitable Societv, Chicago, “An Up- 
to-Date Hedging Process—Annuities” ; 
J. S. Brownig, general agent for the Lin- 
coln National Life at St. Louis, snoke on 


Presentations and prospecting. E. Paul 
Huttinger, manager of training, Penn 
Mutual Life, answered the auestion, 


“Will the Middle Class Survive ?” in the 
afirmative, saying that life insurance will 
aid in bringing them back to normal. 

W. M. Lateer, president of the Pe- 
oria Association, and J. Hawley Wilson, 
who heads the state association, also ap- 
peared. James B. Ross was chairman of 
the sales congress committee. 


H. O. Underwriters 


(Continued from Page 7) 

Vane, Jr., of the Metropolitan Life is 
chairman of the committee. 

The effect of repealing the Eighteenth 
Amendment came in for considerable 
discussion on Wednesday. Experience 
has shown that those engaged in the 
manufacture and sale of liquor present 
an occupational risk from the insurance 
standpoint and consequently underwrit- 
‘Ts are now coping with the problem of 
determining the proper ratings for those 
who will be so employed after repeal 
becomes effective. A feature of the un- 
€rwriters’ meeting was the visit on 
hursday morning to Ruppert’s Brew- 
ety under the direction of Morris Pit- 
€r, research statistician of the Mutual 
Life of New York. 


He’s no individual prophet nor a personal 
fortune-teller, 
But as one among the mortals in a mob, 
He knows all your past and future—there 
is no one who is sweller 
At a general prognosticating job! 
He observes us, as an Average, with an 
eye that never slumbers, 
And he checks us off in bunches and in 
rows; 
As a wholesale proposition he has got 
our mournful numbers, 
For the Actuary actually KNOWS! 


You can make a string of figures tell an 
awful lot of fables; 
You can make ’em prove the Cons as 
well as Pros; 
But as sure as Death and Taxes are the 
Actuary’s Tables, 
For the Actuary actually KNOWS! 





More than routine interest is being 
taken by the American and Canadian 
actuarial fraternities in the meeting of 
the International Congress of Actuaries 
which is to be held in Rome in May, and 
the probability is that there will be a 
representative attendance from this coun- 
try. It is reported that Mussolini has 
evinced considerable interest in the con- 
vention and that the visitors to Rome 
will find much to repay them for the 
trip. 

One of the formal papers expected to 
be read will be by William Leslie, asso- 
ciate general manager National Bureau 
of Casualty & Surety Underwriters. 

Uncle Francis 


A. E. Childs Dead ; 


(Continued from Page 5) 





of the International Association of Cas- 
ualty & Surety Underwriters. He was a 
former member of the governing com- 
mittee of the Personal Accident and 
Health Underwriters, and had _ been 
chairman of one of the conventions of 
the Association of Life Insurance Presi- 
dents. 

He was a member of the Algonquin, 
University, Country, Eastern Yacht clubs 
of Boston; and the University Club of 
New York. 

The funeral services were conducted 
at the Old South Church, Copley Square, 
Boston, the Rev. Dr. Russell. Henry 
Stafford officiating. 

Honorary pallbearers were former U. 
S. Senator William M. Butler, former 
Governor Channing H. Cox, Everett 
Morss, Francis P. Sears, Henry A. Wy- 
man, former attorney general of Massa- 
chusetts; Guy W. Cox, vice-president 
and general counsel John Hancock; Drs. 
Benjamin Alton and Roger Kinnicutt of 
Worcester; Joseph Balch, W. C. Bell, 
William H. Brown, Frederic H. Curtiss. 
George F. Howland, N. W. Jordan and 
Dr. Arthur D. Little. 

Mr. Childs married Alice Grant Moen 
of Worcester in 1894. Their two chil- 
dren are Philip and Muriel Childs. Philip 
Childs is an executive of the company. 

The Association of Life Insurance 
Presidents was represented at the fu- 
neral by the following committee: 

George W. Smith, chairman; president, 
New England Mutual Life; Herbert O. 
Edgerton, president, Boston Mutual 
Life; Elbert H. Brock, vice-president, 
John Hancock Mutual Life; Chandler 

3ullock, president, State Mutual Life As- 
surance; Mott A. Brooks, assistant sec- 
retary, Association of Life Insurance 
Presidents. 

ST. LOUIS AGENCY WINS 

The St. Louis agency of the Ohio State 
Life won the President’s Trophy in the 
production contest staged by the com- 
pany during October. Alfred Guay, Los 
Angeles Manager, was the leading indi- 
vidual producer. 











Nylic Annuities 


In order further to meet the demand for retirement 
incomes among men who must also have protection for 
their families until their policies mature, the New York 
Life has just issued a new contract called the Annuity 
Endowment. 


This contract provides for an annuity of, say, $100 a 
month to start “automatically” at age 65 with an option of 
$13,400 as a cash endowment in lieu thereof, and also 
provides guaranteed values in event of lapse. Provision is 
also made in this flexible contract for annuities to begin at 


various optional ages. 


Insurance protection for beneficiaries is provided up 
to age 65. For a $100 monthly annuity, $10,000 or the 
guaranteed cash value, whichever is greater, would be paid 
at death. The cash value would exceed $10,000 in the 
later years of the contract. 


For women who want a retirement income without pro- 
tection for their families, there are retirement, accumula- 
tive and immediate annuities. For women who want a re- 
tirement income with protection for their families, there is 
a wide variety of endowment contracts with optional an- 
nuities. All New York Life endowment or life policies 
now being issued offer the insured an annuity under the 


optional methods of settlement. 


The New York Life agent is thus well equipped with 
contracts to meet the growing popular demand for life 
incomes guaranteed by a strong, legal reserve life insur- 


ance company. 


New York Life 


Insurance Company 
51 Madison Avenue 
New York, N. Y. 


HOME OFFICE BUILDING 
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CARELESS INSURANCE AUTHORS 

In the flood of books about life insur- 
which have come 
the presses executives of insurance com- 
panies, including actuaries, are amazed 
at the amount of careless thinking, illogi- 
cal deductions and shallow interpretation 
of facts and figures. Some time ago we 
read a symposium of publishers in which 
the consensus of opinion was that too 
many books are being written; and that 
they intended to cut down. However, 
any author, despite his experience, seems 
able to have published a book on life 
insurance. 

Recently, there was printed a book by 
a Statistician named Schnitman bearing 
the title “Is Life Insurance Safe?” And 
its conclusion is that it isn’t. Inquiry by 
The Eastern Underwriter in Washing- 
ton this week developed that Schnitman 
had a minor position as a statistician 
there and that the publishers in describ- 
ing him had given him a glorification 
that his Washington experience did not 
justify. 

A sound thinking executive who has 
read his book says it contains so many 
half truths and false deductions that it 
would take another book to refute them. 
To illustrate, the author (on Page 108) 
alleges that the passenger death rate of 
steam railroad travel when compared 
with that of airplane travel produces fig- 
ures which would indicate the relative 
safety of the latter. What are the facts? 

In 1930 the number of people killed 
by steam railroads was 5,481. Since rail- 
road passengers that year traveled 28 
billion miles, the author figures that one 
person was killed for every 5.1 million 
passenger miles. Before going on to the 
airplane hazard it will pay to look into 
this conclusion. The 5,481 deaths in- 
volved trespassers, yard men, grade- 
crossing deaths, and what-not. Only fifty 
out of the 5,481 were passengers riding 
on the trains. Since these are the ones 
in which we are interested for the pur- 
pose of computing the hazard of rail- 
passenger travel, the death rate 
comes out to be one death for over 500 
million passenger miles. Quite a dif- 


ance 


road 


ference! 

In 1930 the committee of the Actuarial 
Society of America (which works in 
close co-operation with the Department 
of Commerce) computed the airplane 
passenger death rate in 1930 to have 


been one for every 4.3 million passenger 
miles flown. In other words, it was well 
over one hundred times as safe to travel 
in a railroad train in 1930 as it was to 


April 1, 1907, at the post office of New York City 


pouring out of 


under the act 


travel in a commercial airplane on a 


regular scheduled flying route. 


The executive who read the book 
makes these comments: 
Schnitman’s conclusion was that air- 


planes were actually safer than railroads. 
He does not use the 1930 death rate for 
airplanes but uses a 1933 figure of one 
death for every 12.7 million air passenger 
miles. Where he got this figure is a 
mystery. The committee of the Actua- 
rial Society which made a report in Chi- 
cago last month states that there has 
been in the last year or two no signifi- 
cant change in the death rate of air- 
plane travel in regular commercial 
scheduled flying. 

Having satisfied himself that airplane 
travel is less hazardous than railroad 
travel, he draws the conclusion that life 
insurance discriminates against airplane 
travelers because the companies have 
heavy holdings of railroad bonds and 
therefore want to hamper the budding 
airplane industry. Could anything be 
more preposterous! The only reason 
why the companies have had to guard 
against the airplane hazard is the addi- 
tional death rate. 

One cannot but wonder whether this 
is a sample of the type of service which 
the Department of Commerce received 
from Mr. Schnitman when he occupied 
a position with them. If this is the kind 
of information he gives us in his own 
field of statistics just how much reliance 
can be placed upon the deduction which 
he draws in other parts of his misleading 


be 0k ? 





CHICAGO J. OF C. 

John D. Ames, one of the youngest 
of the daily paper publishers in this 
country, is doing a good job with the 
Chicago Journal of Commerce. He is 
demonstrating that one can issue a daily 
newspaper which is bright and readable 
as well as being conservative and infor- 
mative while covering almost exclusively 
topics of business moment. He has ac- 
complished this by building up a strong 
staff of special writers, including a num- 
ber of columnists, as well as by having 
a capable local staff and good corre- 
spondents. Regarding insurance news as 
important he not only devotes several 
columns each day to this feature, gath- 
ered by A. L. Kirkpatrick and others, 
but recently arranged for New York in- 
surance correspondence. 





C. A. Roach, divisional sales manager 
in New York of the Retail Credit Co., 
is the latest insurance golfer to join the 
Hole-in-One Club, having made the shot 
(135 yards) at the Brookehaven golf 
course in Atlanta playing in a foursome 
which included Allen Spencer, vice-pres- 
ident; Norman D. Burke, special repre- 
sentative, and E. J. Harden, assistant 
vice- -president in Chicago, all of Retail 
Credit Co 
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WILLIAM H 
William H. Dallas, assistant vice-; 


DALLAS 


resi- 

was this 
Home Of- 
Underwriters Association at its 


New York, 


Aetna Life, who 


week elected president of the 


dent of the 


fice Life 
fall meeting in is a native of 
Philadelphia and a graduate of the 
Wharton School of 
of Pennsylvania. 


Finance, University 


He began life insurance 
Northwestern 
Mutual in Philadelphia. He 


home 


work as an agent for the 
went to the 
office at Milwaukee as assistant 
superintendent of agents, and later joined 
the Atlantic Life of Richmond, Va., as 
superintendent of agents. From there he 
went to the Aetna Life as superintend- 
ent of agencies, and in 1928 was placed 
in charge of underwriting as assistant 
vice-president. 
* ss «# 


Morris Shultz of the P. R. Garrison 
agency, Prudential Life in New York 
City, was guest of honor at a luncheon 
last week at the Hardware Club, ccele- 
brating his twentieth anniversary with 
the company. A diamond locket was 
presented to Mr. Shultz by the home of- 
fice agency department. Twelve of Mr. 
Shultz’ years of service were spent with 
the Garrison agency, beginning when it 
was under the late Charles A. Foehl. 

* * & 

F. Sidney Holt, superintendent of pub- 
licity of the Aetna (Fire), is doing some 
fine work as chairman of the publicity 
committee of the Hartford Community 
Chest. A series of articles, of which he 
has had charge, has appeared in _ the 
Hartford newspapers answering aues- 
tions of citizens and meeting the objec- 
tions which are brought before the chest 
solicitors cach year. 

a i 

Dr. Herbert J. Stack, safety supervisor 
of the National Bureau of Casualty & 
Surety Underwriters, will be in Youngs- 
town November 17 to 20, and in Buffalo 
November 20 and 21. Dr. Stack will meet 
with insurance agents and_ citizens’ 
groups to assist in laying out safety pro- 
grams. 

* * * 

Robert H. Pierce, editor of the life in- 
surance agency publication issued by the 
Aetna Life. the Life Aetna-Izer. has 
been made chairman of the public infor- 
mation division of the. Hartford Com- 
munity Chest’s tenth annual campaign 

x * x 

C. E. Sanders, Canadian 
the Atlas Assurance, has completed 
twenty-five years of service with the 
company. He was presented with a pair 
of silver candle sticks by the company’s 
Canadian staff. 


manager of 





William H. Davis, vice-president ang 
counsel of the Pacific 


Life, has 


general Mutual 
executive Vice- 
president of the company, succeeding Le, 
\. Phillips. 


pany since 1905 and has a national repu- 


been elected 
He has been with the com. 


most able 
executives. D. E. C. 


tation as one of the of com. 
pany Moore, vice. 


president and assistant counsel, js now 
Vv ce-pre er and — int to President 
Cochrane. Asa V. Call, a prominent Los 
\1 iweles lawyer and a member of the Pa. 

‘ific Mutual board, has been made gep. 
sit counsel and a member of the board's 
executive committee. Mr. Call is amem. 


bor of the board of trustees of the Uni- 


versity of Southern California. He be. 
longs to numerous boards. Blake Frank. 
lin, junior vice-president and_assistan 


counsel, has been made junior vice-presi- 
dent and assistant general counsel, Hy 
has been with the legal department sinc, 
1912 and was once attorney for the forest 
service department of the U. S. Govern- 
ment. 

* * ok 

A. B. Hill, a leading producer of the 
Little Rock agency of the Union Central 
Life, has been appointed to the chair- 
manship of a special committee whose 
problem is to devise a plan for reorgani- 
zation of the public school system of 
education in Arkansas. Mr. Hill is well 
qualified for his post inasmuch as he has 
served two terms as state superintendent 
of public instruction and more recently 
was president of Ouachita College. Mr 
Hill retired from active school work in 
1931, joining the Union Central Agency 
at the it time. Last year he attained the 
half million mark, winning membership 
in the Union Central $500,000 Club. The 
appointment was made by Governor 
Futrell. 

* * * 

Harvey Nelson, new sccretary of the 
Jackson (Miss.) fire insurance board, is 
one of four brothers, all of whom have 
been in insurance. Fred Nelson, oldest 
brother, is a local agent in Jackson 
Harvey Nelson is special agent of the 
Continental in Mississippi. Roy Nelson 
is home office supervisor of the Lamar 
Life, and Louis Nelson is an agent for 
the New York Life. Wirt Yerger, new 
president of the Jackson board, is the 
son of one of the three surviving mem- 
bers of the Mississippi Association ot 
Insurance Agents of which body he als 
served as president. 

x 

Frederick K. Lundy, trading as A. D. 
Lundy & Son, local agents at Williams- 
port, Pa., has been presented with a sil- 
ver medal by State Agent Fred 
Schultz of the Home Insurance Co. in 
recognition of his having represented the 
company for twenty-five years. This 
agency has represented the Home for 
nearly seventy years, having taken the 
company in 1864. Before his death in 
1915, A. D. Lundy, father of the present 
agent, had received both the silver twen- 
ty- -five year medal and the gold fifty 
year medal from the company. 

- a oe 

John J. Toohey, secretary to Gov. A 
Harry Moore of New Jersey, may hea 
the New Jersey Labor De partment, 
which has full supervision of the states 
workmen’s compensation bureau, at pres 
ent in charge of Colonel C. R. Blunt. 

* * * 

E. Paul Huttinger, manager of train- 
ing, Penn Mutual Life, addressed the 
Alexander E. Patterson agency of the 
Penn Mutual at Chicago on “Business 
Insurance for the Small Business,” upo 
the occasion of his visit to the agency 
recently. 

* * 

Herbert Lewis, general manager of the 
Commercial Union, visited Canada earl) 
this month. 
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Company Heads In Plan To Organize 


Railroad Directors 

A movement to organize members of 
boards of directors of railroads into one 
organization which can have a definite 
plan to offer in helping the owners of 
railroad securities and in cooperating 
with the Interstate Commerce Commis- 
sion is under way. Pierre DuPont is the 
principal figure in the movement. A 
meeting on the subject in New York 
Tuesday was attended by several insur- 
ance company presidents. 
. £ & 


Better Understanding Being Reached 
in Fire Insurance 


Nobody in the business can tell at the 
present minute how the code is going to 
work out as it is now in the hands of 
committees of the National Association 
of Insurance Agents and the companies, 
but of one thing there is a deep convic- 
tion and that is that mere discussions 
have brought the business closer to- 
gether and may result in some real 
changes for betterment. The fact that 
thirty-nine company executives, repre- 
senting all divisions of insurance (except 
life) gathered in conference with the 
agents was a precedent; and made for 
better understanding. 

A prophecy is that fairer concept and 
practice of rating will result. Companies 
are thinking more seriously about uni- 
form rating than they ever did; and that 
means consideration of all angles of rate 
violations. 

ee 2.¢@ 

British Insurance Blue Book Cele- 

brates Diamond Jubilee 

The Insurance Blue Book and Guide, 
which has just been issued for 1933, is 
now in its sixtieth year of publication 
and by its present issue celebrates 
its diamond jubilee. The volume con- 
tains many useful features, among them 
a directory of insurance offices operating 
in the United Kingdom, with names of 
principal officers and details of capital, 
branches, and classes of business trans- 
acted; directories of insurance officers 
and of the leading British offices over- 
seas; summaries for three years of the 
accounts of the companies (including the 
latest received to July 31 last); and the 
latest available valuation results and pre- 
mium rates of life offices. 

The Blue Book also carries a note- 
worthy review of insurance law, and in- 
terest and mortality tables are given. In 
an interesting prefatory chapter the edi- 
tor refers to the nume rous troubles which 
have beset the world in recent years, 
and writes that nothing has been more 
definite in the times of confusion and 
difficulty than the manner in which Brit- 
ish offices have justified the faith placed 
in them throughout the world. 

_ 


Extracts ai Careers 


From the Cyclopedia of gy yo in 
the United States, 1933 Edition, I quote 


the following extracts from careers of 
insurance men: 


George W. Blossom of Chicago, who 

















is retiring at the end of the year as one 


. Star & B ritish a al 
eg career in a fire 


j senior vice-president 
Maryland Casualty, i 
of the Virginia Military Institute. 
Percival Beresford, United States man- 
ager of the Phoenix of London fleet, be- 
gan his insurance career in the London 
= of the Palatine. 
Beardsley, vice-president of the 
Acina (F ire), Hartford, isa graduate of 
Sheffield Scientific School 


, is a graduate of the 
and in the following year 
be gan to practice law in Hartford. 

The first insurance position of Herman 
president Continental Cas- 
\ pet Continental / 
Y a division 
He was pe le at the Uni- 
versity of California. 

Brainard, president of the 
Aetna Life and Affiliated Companies, 
degrees of A.B. 


president of the 
and other compa- 
nies, is 5 eee descended from two early 
settlers of Massachusetts—Rev. 
Concord and Edmund Freeman of Sand- 


vice- -president of the 
Home and allied companies, received his 
tuition under one of the 


Rochester, N. Y. 
’. Highlands Burns, 
Maryland Casualty, 


president of the 
isa | graduate of the 


Fireman’s Fund, 


T. Campbell of Simpson, Camp- 
bell & Co., Boston general agents, began 


; then went with the St. 
derwriters — of Inspection. 
vice-president of the 


So is Hendon Chubb, 
president of the Federal Insurance Co. _ 
: vice- president of 


graduate of Yale. 


“Western. department of the 


Yale _man with an A.B. degree 
vice-president of 
Travelers Inde smnity 


branch of the Ocean / 


q y, first vice-president 
of the Massachusetts Bonding & Insur- 
. is a graduate of Harvard. 

Gayle T. Forbush, S 





the Royal Exchange Assurance, was 
graduated from the Massachusetts Insti- 
tute of Technology. He is a former 
president of the New England Insurance 
Exchange and of the Insurance Library 
Association of Boston. 


Harold A. Fortington, financial secre- 

tary of companies in the Royal-Liverpool 
fleet, was educated in King Edward’s 
School and London University. 
_Joseph S. Frelinghuysen, president 
Stuyvesant, was the fourth member of 
his family to have occupied a seat in the 
U. S. Senate. 

By A. Fulton, president of the Inland 
Marine Syndicate, Inc., probably belongs 
to more yacht clubs than any insurance 
man. They are the New York Yacht, 
Cedarhurst Yacht, Huntington Yacht. 

* ok x 


Story Behind a Charity Ball 


Behind the successful first annual en- 
tertainment and charity ball of Insurance 
Post 1081 (New York City), American 
Legion, is an interesting story of unusual 
effort. As so often happens, it centers 
about one man, James J. Ward, an ad- 
juster, of 84 William Street. 

Someone in the post had a fine idea— 
to start an employment bureau for in- 
surance people, whether members of the 
Legion or not. Mr. Ward was appointed 
general chairman of the charity ball 
committee, to raise money for the pur- 
pose. That was a job last July, with the 
affair scheduled for November 10. Since 
then there have been—and still are— 
daily meetings in his office, to handle the 
many details of such an undertaking. 

Would the affair be a success? Would 
insurance support it in these days, even 
though there was a charitable motive? 
Ward didn’t worry about that. He im- 
mediately hired the main ball room and 
an adjoining one in the Hotel New 
Yorker. 

Next he tackled the all-important task 
of raising money. He is brimful of ideas. 
He suggested publication of a journal 
and solicitation of advertising, with the 
frank admission that advertisers were 
not getting so much return as satisfac- 
tion for a contribution to a good cause. 
The result was that the income left a 
surplus after paying all the expenses of 
the ball. Many advertisers voluntarily 
doubled the modest prices asked for the 
advertising. Such was the response of 
insurance to this idea 

Ward had a good plan, too, for selling 
tickets: a popularity contest to deter- 
mine the most popular insurance miss. 
The contestants sold nearly three thou- 
sand tickets, and they are all happy over 
their contribution, even those who did 
not win a prize. Their enthusiasm was 
engendered by the desire to help unem- 
ployed insurance people. 

But Mr. Ward’s resourcefulness was 
not exhausted. He is a good publicity 
man as well. When James J. Hoey of- 
fered the post a standard, Ward con- 
ceived the plan of parading “the boys” 
through the insurance district to get pub- 
licity for the ball. Then he got State 
Attorney General John J. Bennett, Jr., 
to come down from Albany and present 
the prizes. He also got the Furness 
Bermuda Line to fill windows in the in- 
surance district with displays to adver- 
tise the first prize and the affair. 

All in all, it was about as successful 
an affair as insurance has ever seen. Now 
the Post is immediatély going ahead with 
its employment bureau, but carefully, in 
order to make no mistakes. It is seek- 
ing the cooperation of substantial insur- 
ance executives to serve in an advisory 
capacity, in order to be sure that the 
bureau gets off on the right foot. 

Mr. Ward enjoyed lots of assistance 
from other members of the Legion 
(which, incidentally is opposed to any 
further bonus). But to him goes the 
lion’s share of the credit for the success 
of the ball and the launching of the em- 
ployment bureau. 

eee 


Richard Hankin Dead 


Richard Hankin of John Hankin & Co., 
New York, who for some years made 





most of the estimates for the companies 
on machinery fire insurance losses, died 
this week. The Hankin concerns repairs 
and makes engines. Richard Hankin 
was a character. He did considerable 
entertainment at various times in the 
form of barbecues at his Summer home 
on Lake Lackawanna, N. J., which were 
attended by many adjusters and other 
fire insurance men. 


* * * 


Insurance Man to Pilot Big British 


Owing to his state of health, Sir Harry 
Goschen has had to retire from the chair- 
manship of the National Provincial 
Bank, Ltd., in England. In expressing 
their regret at this announcement, the 
directors further state that Colin Fred- 
erick Campbell, who has held the position 
of acting chairman since Sir Harry’s ill- 
ness, has been appointed to the chair- 
manship. 

Sir Harry Goschen and Mr. Campbell 
have long been associated together on 
the board of the London Assurance, the 
latter serving as governor of the corpor- 
ation for a number of years. The bank 
of which Mr. Campbell now assumes the 
chairmanship is one of the “big five” of 
the British banking world, with hundreds 
of branches all over the country. 

. + & 


Lloyd’s Lawyer Presents Fire Case 
Mementoes to Police 


“Big Bill” Crocker, the lawyer respons- 
ible for preparing the underwriters’ case 
against the Harris arson gang recently 
sentenced in London, has marked his ap- 
preciation of the successful collaborations 
of the police by presenting to each of- 
ficer engaged a silver cigarette case in- 
scribed: “A memento of Rex v. Harris, 
Old Bailey, 1933, from William Charles 
Crocker.” 

This act of Mr. Crocker is revealed 
in the Police Review by Jack Hayes, the 
ex-police officer, member of Parliament, 
who says that with the close of the case 
there go into permanent record some 
unique features of a Crown prosecution 

* * - 


Evening Roller-Skating Fad Brings 
Serious A. L. Claims 

Casualty companies have reported sev- 
eral serious claims on automobile liability 
policies in the last few weeks because of 
the rapidly spreading fad for roller- 
skating, according to the National Bu- 
reau of Casualty & Surety Underwriters 
As a result, the conservation staff of the 
Bureau surveyed conditions in twenty 
leading cities and found that roller- 
skating has become an added hazard to 
automobile driving, especially at night. 

Mature men and women, and boys and 
girls of all ages have taken up the sport 
in increasingly large numbers, all along 
che Atlantic coast and in some western 
cities. Much of the skating is being 
done unrestricted in the evening. 

This week the bureau sent out a safety 
program designed to aid cities in solving 
the problem combining the best features 
of protection being used in cities sur- 
veyed. Developments will ‘be closely 
watched, as the fad is not yet believed 
to have attained peak. 

* * * 


Dr. William Low, former chairman of 


the General Accident, is now deputy 
chairman, the chairman being S. Norie- 


Miller. Mr. Low is also chairman of a 


provision company which has eighty-five 
retail branches. He is a director in many 
companies; has been closely associated 
with the University of St. Andrews for 
many years and has filled the office of 


Rector’s Assor. In 1919 the university 


conferred on him an honorary Doctorate 
of Laws. For a time he was chairman 
of the. Fife County Council. He is a 


deputy lieutenant and J. P. for Fifeshire 
and received the O. B. E. (Order British 
Empire) in 1918. He joined the General’s 


board in 1913 after having been chair- 
man of the company’s local board at 


Dundee. In 1918 he was made chairman 


of the General. 
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Company Committees Meeting 


To Study Agents’ Proposals 


Three Sub-Committees Take Up Rates, Acquisition Costs and 
Other Matters; Big Problem Now Whether Various 
Types of Companies Will Be Able To Agree 


Among Themselves 





Members of the code conference com- 
mittee of the National Association of 
Insurance Agents returned to. their 
homes late last week and will probably 
not meet again in New York for two or 
three weeks. The agents feel that they 
have completed their preliminary work 
and will now await decisions to be reach- 
ed by the conference committees of the 
organization and non-board fire, casualty 
and marine companies. This week three 
sub-committees of the companies’ joint 
committee went to work considering spe- 
cific suggestions made by the agents’ 
representatives. It is expected that an- 
other week or two will pass before the 
companies are prepared to present their 
answers to the agents. 

One of the company sub-committees 
will study the articles of the agents’ pro- 
posed code of fair competition dealing 
with rates and allied matters. Another 
will concern itself with acquisition costs, 
including production branch offices and 
non-policy writing agents, and the third 
committee is considering the remainder 
of the subjects included in the fair prac- 
tices section of the agents’ suggestions. 
It is not the purpose of the National 
Association of Insurance Agents to ap- 
point sub-committees but to continue ne- 
gotiations through the executive and code 
committees. 


Washington Inquiry on Code 

Probably the negotiations will not be 
protracted unduly as the Deputy Admin- 
istrator of the National Recovery Ad- 
ministration at Washington has written 
the National Association to inquire as to 
the result of the joint conferences, stat- 
ing that many inquiries were being re- 
ceived in regard to the code the National 
Association had filed. On November 13 
the National Association replied that the 
conference work was not yet completed 
and asked for a further brief delay be- 
fore a hearing day shall be set. Wash- 
ington had set a day for a hearing on 
the agents’ original code, containing no 
section on competitive practices, for 
sometime in September. The agents then 
requested and secured a postponement of 
this hearing on the ground that the code 
problem was to be considered at length 
at the Chicago annual convention. At 
the present time the National Association 
has at its New York headquarters the 
revised proposed code, containing a scc- 
tion dealing with fair competition, but 
these suggested changes will undoubt- 
edly not be presented to Washington 
if the companies and agents can agree 
on the elimination of some unfair com- 
petitive practices and set up machinery 
to enforce whatever agreements are 
signed. 


Companies Trying to Agree Among 
Themselves 
sub-committees 
reach conclusions to present to the 
agents’ committees, the members must 
determine among themselves to what ex- 
tent organization and non-organization 
companies can co-operate. Fire organi- 
zation and non-organization companies 
and casualty bureau and non-bureau 
ompanies are represented on each of the 
ub-committees and for years these vari- 
types of companies have not been 
able to achieve permanent accord on 
problems dealing with rates, com- 


Before the company 


missions and other features of the busi- 
ness. 

Considerable doubt exists now whether 
there will be a satisfactory meeting of 
minds on the more important subjects 
which the agents have presented to the 
companies for consideration. In order 
for agreements to be reached by the 
company comunittees, it will be essential 
tor some of the so-called non-board com- 
panies to refrain from numerous prac- 
tices which do not meet with the gen- 
cral approval of organization companies. 
Chief hope lies in the belief that all 
classes of companies will be ready to 
make some compromises for the general 
good of the insurance business. 

Through the surrender of a few indi- 
vidual advantages the various classes of 
companies may be able to achieve a real 


degree of co-operation. Unless this is 
done the company committees will be 
unable to combine with the agents for 


the desired goal of self-regulation be- 
cause the companies that are prepared 
to agree with the agents could not speak 
for those other companies holding dis- 
senting viewpoints. 

The New Jersey situation, involving 
payment of excess commissions in some 
sections by organization companies to 
meet the competition of non-board in- 
surers and also pressure from agents and 
brokers, is cited as an excellent example 
of the absolute necessity for a fuller 
measure of united action among the com- 
panies themselves. Unless practically all 
companies are prepared to adhere to the 
terms of any agreement which may be 
submitted to the agents’ committees there 
would be virtually no possibility of 
achieving the goals that many companies 
and agents profess to seek. 

With respect to the agents’ suggestion 
for setting up an organization or ma- 
chinery, with companies and agents as 
inembers, to enforce whatever rules of 
fair competition are agreed upon, it is 
the view of the companies that this pro- 
posal be taken up after there has been 
an investigation of phases of the insur- 
ance business which may be considered 
as inimical to companies and producers. 
This attitude was expressed in a reso- 
lution adopted by the company repre- 
sentatives last week and published in 
these columns. 

Agents Remain Hopeful 
The National Association’s committees 
(Continued on Page 30) 











“How about the damage to your 

own car?” queries the Alliance 

National Advertising for Novem- 

ber. Motorists who still think they 

can depend on the other fellow 

for protection are advised to ask 
the Alliance Agent. 














THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 
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VALUATION MEETINGS HERE 

An informal meeting of state insurance 
department actuaries and others 
held yesterday in New York to discuss 
proposals for changes in the formula for 
valuation of insurance securities which 
was approved a year ago December by 
the National Convention of Insurance 
Commissioners. The results of yester- 
day’s meeting will be presented to a 
meeting of a sub-committee of the com- 
missioners’ committee on security valua- 
tions which will be held in this city next 
Friday, November 24. The security val- 
uations committee itself will probably not 
meet until the National Convention of 
Insurance Commissioners holds its ses- 
sions in New York December 4-6 at the 
Hotel Pennsylvania at which time it will 
pass on the recommendations submitted 
to it by the sub-committee. 


was 





CONN. INSURANCE DAY DEC. 15 


Insurance Day in Connecticut will be 
observed on December 15. James L. Case 
of Norwich, Conn., former president of 
the National Association of Insurance 
Agents, is handling the arrangements. 











Head Office: 


J. A. Kesey, President 


CAPITAL . ° . ° ° 
PREMIUM RESERVE ° ° 
OTHER LIABILITIES ° . 
CONTINGENCY RESERVE ° 
NET SURPLUS . ° ° ° 
*TOTAL ASSETS ° ° 








STANDARD 


INSURANCE COMPANY | 


of NEW YORK 


80 John Street, New York 
G. Z. Day, Vice-President 


Statement June 30th, 1933 


° . 
“New York Insurance Department Valuation Basis 


C. L. Henry, Secretary | 


$1,300,000.00 
1,232,814.86 
290,610.62 
764,275.92 
2,318,470.98 
6,106,172.38 


. . . . 
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Hoey Appointed To 
Revenue Post in N. Y. 


Insurance men in New York were 
pleased this week with the news that 
President Roosevelt has appointed 
James J. Hoey, member of the promi- 
nent agency of Hoey & Ellison, to be 
Collector of Internal Revenue for the 
Second New York District. Mr. Hoey 
was the Recovery party candidate for 
3orough President of Manhattan in 
the recent municipal elections but was 
defeated. Mr. Hoey broke with the 
Tammany leaders this year and sup- 
ported Joseph V. McKee. He has 
long been a close friend of Alfred E. 
Smith, former New York governor 
and candidate for President. 








Mallalieu Chairman 


Of Welfare Committee 


W. E. Mallalieu, general manager of 
the National Board of Fire Underwrit- 
ers, has again been appointed chairman 
of the fire insurance division of the com- 
mittee on commerce and industry of the 
New York City relief 
committee. As the national, state and 
city governments are this year contrib- 


unemployment 


uting many millions of dollars to relieve 
unemployment directly, the New York 
City committee has changed its title from 
the Emergency Unemployment Relie! 
Committee to the Family Welfare Com- 
mittee and the funds raised will be use 
to relieve families in distress. The com- 
mittee will seek to raise by voluntary 
contributions about one-third of the to- 
tal sought a year ago. Mr. Mallaliew 
was renamed chairman because of the 
excellent work he performed last yeat- 
It took much of his time for nearly five 
months. The fire insurance division 10 
1932 raised over $120,000, exceeding 1ts 
quota. 
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N. Y. La Bureau Report On 
First Russian A U nique Document 


ent of Foreign Claims Against United States Branch Surplus Assets Called 


For Investigation of Documents. In Many Languages and Interviews With 


When Special Term, Part I, of the 
New York Supreme Court today holds 
a hearing on the motion to confirm the 
fourth report of the New York Insurance 
Superintendent, as liquidator of the 
United States branch of the First Rus- 
sian Insurance Co. Established in 1827, 
few will realize the wide range of activi- 
ties covered in this voluminous report 

know of the many human interest 
stories which could be told by those who 
gathered the data. This report, cover- 
ing the pe ‘ie from June 17, 1931, to 
November 1933, provides for liquida- 
tion of et n claims against the Rus- 
sian company which were filed during the 
liquidation of the United States branch 
between August, 1925, and June, 1931. 

After y United States branch claims 
were paid, about $1,500,000 remained to 
be distributed to foreign claimants, who 
being unable to secure satisfaction in 
Russia, turned to the New York Insur- 
ance Department because excess assets 
were available here. Last year John M. 
Downes, attorney for Superintendent 
George S. Van Schaick as_ liquidator, 
made a trip to Europe and in Paris and 
London interviewed former directors of 
the company and investigated policy and 
non- policy claims with a view to gather- 
ing real facts about the claims presented 
The report now before the court deals 
with fire, accident and life insurance pol- 


icy claims, claims not connected with 
policies, claims of directors and former 
employes, and claims for balances un- 


paid in the British liquidation proceed- 
ing. This task challenged the ingenuity 
and ability of the New York Insurance 
Department and the work accomplished 
is another tribute to the skill of the 
Liquidation Bureau of which Richard A 
Brennan, Special Deputy Superintendent, 
is in charge. 


Entered U. S. in 1907 
The First Russian was a Russian in- 
surance corporation transacting various 


lines of insurance business in Europe 
which in 1907 established a United States 


branch in New York City pursuant to 
the Insurance Law of this state. The 
United States branch transacted a fire 


and marine insurance business exclusive- 
ly, prior to its liquidation, pursuant to 
Section 63 of the Insurance Law of this 


State, as directed by an order of the 
New York County Supreme Court en- 
tered August 8 1925. 

In 1918, the Soviet Government abol- 


ished life insurance in Russia and se- 
questrated the assets there. The officers 
and directors of the company fled from 
Russia and, since some time prior to 
1925, resided in Paris, France. The situa- 
tion of the company in Russia and its 
branches in other countries having ren- 
dered hazardous the further conduct of 
business by the United States branch, 
the New York County Supreme Court 
directed its liquidation, as before stated, 


Former Directors In Europe 


in the interests of creditors and policy- 
holders who had done business with the 
branch. 

On February 10, 
tions which had occurred during the 
progress of this liquidation, and the 
liquidations of domestic branches of four 
other Russian insurance companies, cul- 
minated in a decision by the Court of 
Appeals, in which that Court directed 
that, after all debts and obligations of 
the United States branch had been sat- 
isfied by the Superintendent of Insur- 
ance, any surplus assets remaining should 
be delivered to Leonid Davidoff, Victor 
Yermaloff and Count Alexandre Mord- 
vinofi, the only surviving members and 
a quorum of the board of directors of 
the company, who now reside in Paris, 
but that before such delivery, all for- 
eign claimants who might have filed 
claims based on other than United States 
branch obligations of the company should 
have their claims liquidated by the Su- 
perintendent. 

Between the date of the 
the Court of Appeals and June 106, 
when the domestic liquidation was com- 
pleted, large number of claims, based 
principally on life insurance policies is- 
sued by the company in Kussia to resi- 
dents of that country as it existed prior 
to the advent of the Soviet Government, 
were filed with the liquidator here. Pol- 
icy claims of that character constitute 
the greater proportion of claims disposed 
of by the liquidator in his present re- 
port. 


1931, the many litiga- 


decision of 
1931, 


Assets Total $1,507,000 


Mr. Brennan, whose report was sub- 
mitted to the Court by Superintendent 
Van Schaick, shows that the assets on 
hz ind November 4, 1933, had a book value 
of $1,507,536, consisting of cash and se- 
curities, and that, after paying United 
States branch claims, with interest, taxes 
and all liquidation expenses, amounting 
to $132,195, the assets exceed the inven- 
tory of August 8, 1925, when the liqui- 
dator took possession, by $274,260. The 
assets now in possession of the liqui- 
dator consist of $451,500 cash in banks, 
and $1,056,000 par value in securities con- 


sisting of United States Liberty Loan 
bonds and City of New York corporate 
stock of various issues. 

In addition to the policy claims, there 
are general claims, based on foreign 
treaties of the First Russian with vari- 
ous English insurance companies, which 


have been partially liquidated in the En- 
elish liquidation of the First Russian, 
where the British claimants received div- 
idends equivalent to 5144% of their 
claims. The balance of non- > icy claims 
consists of claims for commissions by 
former agents and intermediaries of the 
company in Germany and England, as 
well as a claim by the Munich Rein- 
surance of Germany, based on a reinsur- 
ance treaty with the First Russian; and 


claims of directors, counsel and em- 
ployes of the company for services ren- 
dered, constitute the balance of such non- 
policy claims. 

The Superintendent’s report recom- 
mends deferment of payment of divi- 
dends to any claimants who have been 
partially paid in other proceedings until 
allowed claims in the local proceeding 


have been paid in similar proportion, 
after which all claims filed here are to 
be paid in full, or so far and to such 


extent as the assets in possession of the 
— rintendent may permit. All claims 
ecommended to be paid by the liqui- 


detci in his present report, if the Su- 
be rintendent’s recommendations are 
adopted, will require the sum of $612,220, 
exclusive of interest, to satisfy them in 
full. 


Difficulties in Disposing of Claims 

Great delay and difficulty has been ex- 
perienced by the liquidator and his 
Liquidation Bureau in fixing and dispos- 
ing of the foreign = filed with him 
for liquidation. The claims were, almost 
without exception, vague, indefinite and 
absolutely lacking in supporting proof, 
as filed with the liquidator. This was 
particularly so with regard to the claims 
based on life insurance policies, 
insurance policies and fire policies. Re- 
peated notices to complete their proofs 


accident 


were given by the liquidator to claim- 
ants or their representatives, but it was 
not until late in 1932 that the support- 
ing proofs required had been completed 
to any appreciable extent 


The proofs presented in support of the 


various policy claims, in every instance, 


‘.ere couched in continental European 
—— es, principally Russian, German 
and Polish. Countless documents were 
submitted by claimants, written in Let 
tish, Ukranian, Yiddish, Russian, Ger- 
man and Polish, in addition to their poli 
cies, which, in those cases where pre- 
sented, were all in either the Russian 
German or Polish languages. Because of 
the many and various forms in which 
such proofs were presented, the man- 
ners of their execution, their contents 
and substance, as well as the various 
types of handwriting and colloquial lan- 
vuage used by the parties, the work of 
passing on the claims was exceedingly 
difficult, as, in most instances, the doc- 


uments and papers in the various foreign 
languages and dialects, had been pre- 
sented to the liquidator without any ac- 
companying translations to guide. Trans- 
lations of documents submitted were re- 


quested in all instances, but in few in 
stances did any claimant file full trans 
lations of all foreign language documents 
filed in support of a claim. 
No Records Were Here 

To appreciate further some of the dif 
ficulties confronting the Liquidation Bu- 
reau. in’ passing upon these claims, it 
must be borne in mind that the liqui- 
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Aetna (Fire) Elects 
Two Vice-Presidents 


J. R. STEWART AND J. M. WALLER 


——— 
——: 


= : a a a =— 
Suffolk Co. Ass’n Observes ? OC 
Its 25th Anniversary y 

\ gala twenty-fifth anniversary ¢¢p. 
bration was given last night by the Sy. 


folk County Association of Local Agents 
Inc., at Leo’s Inn, Patchogue, Lon, 





Both Had Been Secretaries; Directors 


; 7 Be Lec ong ad 

Make Promotions in Recognition of Island, N. Y., at which Justice Alber | , ; Y i 
Fine Work Done Conway, former Superintendent of Ip. Xi 1081 

. 0. Ol, 





surance of New York state, was th iday at 
toastmaster. The presence of a number Pri - aes 
of the officers of the New York state ang ae oi 
suburban agent’s associations, as well as ae nen 
company executives, made the affair a = es 
enjoyable one. John J. Roe, Jr, was} ” ms oe 
chairman of the dinner committee, Cor. weed at 
nelius L. Murphy is president of th -_ om 
association. a gene 
ais 

MALLALIEU BACK AT DESK | 8 <\*1" 
W. E. Mallalieu, general manager oj re elabo: 
the National Board of Fire Underwriters, also pres 
returned to his desk this week after be. | Miss L 
ing confined to his home for several FE. Tiern 
days because of an attack of grippe. This | iam Stre 
is the first time in the thirty-three years | jn the po 
that Mr. Mallalieu has been with the Na-] prize a | 
tional Board that he has been away from} yill_ sail 


J. Ross Stewart and Jesse M. Waller, 
sccretaries for some years of the Actna 
(Fire) of Hartford, were this week elect- 
cd vice-presidents of the company and 
also of the subsidiaries, the World Fire 
& Marine and the Century Indemnity. 
The board of directors announced the 
promotions following its meeting on 
Monday. 

A native of Canada, Mr. Stewart en- 
tered insurance in 1904 with the Cana- 
dian Fire Underwriters Association. 
Later he became vice-president of that 
organization. After serving as inspector 
for the Royal in western Ontario, he 
became in 1912 special agent for the 
Aetna in charge of the Canadian field 
from Nova Scotia to Manitoba. He was 




















transferred to Hartford by the company JESSE M. WALLER J. ROSS STEWART in ailiac ‘aes dada ak ieee we Mo 
in 1923 and elected assistant secretary in mother ‘ 
charge of the company’s Canadian un- surance career in the employ of Ivey & In 1922 Mr. Waller became state agent fe | TA respons! 
derwriting. Kirkpatrick at i onatiibiatee Va. In 1903 for the Aetna in Virginia with head H. L. DAVIS CLEVELAND MAYOR} {or the b 
Later the states of New York, Penn- he joined the field force of the Citizens quarters at Richmond. Two years later _Harry L. Davis, elected mayor of J in the 0 
sylvania, Maryland and Delaware and the of Missouri, traveling in the Southeast- he was transferred to the home office in Cleveland on Election Day last week, is secon 
District of Columbia were added to Mr. ern states for two years. For nearly Hartford and soon afterwards was elect- president of the Harry L Davis Co,, an Jacobs O 
Stewart’s territory. He became secretary seventeen years thereafter he served as ed secretary of the company and later of "Surance agency. Previously he. had | justers 
of the parent company and also of the state agent for the Fireman’s Fund in the World Fire & Marine. He is a na-  S¢€rved three terms as mayor of Cleve- diamond 
World Fire & Marine in 1927 and two Virginia and the Carolinas. tive of Amherst County, Va land and one term as governor of Ohio. | nated b 
years later was made assistant secre- Many believe that this victory for Mr] Lane Je 
tary of the Century Indemnity. His ae an oe Davis may put him in line for Republi- } Leith 0! 
election as secretary of the Century KNICKERBOCKER DIRECTORS COOK COUNTY FIELD CLUB mpcenten Ve Sinn eee wee ee 
ag in 1932. He has for years taken Albert N. Butler has been elected a 4. H. Wishard of the America Fore °*" Somimation as governor next year acted 
a keen interest in imsurance organiza- ice-president and a director of the group on Monday was elected president ee est re 
tion affairs and at the time he came to sa ste saa Insurance Co. of the Cor- of the Cook County Field Club at its C. E CHASE LEPT Whe ares 
Hartford was vice-president of the Cana- oon & Reynolds group. Other directors annual meeting in Chicago. He _ suc- The estate of the late Charles E. Chas = 
dian Fire Insurance Association. At the elected last week were R. A. Corroon, ceeds F. B. Ingledew of the North Brit- of Hartford, Conn., who was chairman renee F 
present time he is a member of the Ir. George D. Vail and R. A. Nelson. ish & Mercantile who was placed on the of the board of the Hartford Fire, has bracelet 
board of governors of the Middle De- Yr. Butler was formerly special deputy executive committee. Other officers are been inventoried at $671,203. Holdings | * Attor 
partment rating organization superintendent of the New York Insur- H. M. Abernathy, Glens Falls, vice-presi- include shares of the Hartford Fire, 
Career of J. M. Waller ance Department and joined the C. & R. dent, and E. F. Fromm of Critchell, Hartford Accident & Indemnity and All th 
Vice-President Waller started his in- organization last month. Miller, Whitney & Barbour, secretary other insurance companies. inners 
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The upward trend of industry is a call to action for life insurance men. 4; Yim N ~<P~|=*. 





The alert field man will grasp the opportunity to step up his production pro- 


~ 


Me ~t 
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gressively with the return of better conditions. Now is the time to start. 


Coincident with the revival of industry has come a revival of the people’s 
interest in life insurance, and a desire for a reinstatement of the protection 


which so many were compelled to sacrifice in the last few years. 


Public confidence in life insurance was never higher than now, but, as a 





result of the depression, many people have less insurance than they had a few 
years ago, and there are countless others who have no life insurance, although 
they believe in it and want it. Surely this is an ideal setup for the sale of life 


insurance. 
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\ore than 2,000 persons attended the 
ball sponsored by the Insurance Post, 
No. 1081, of the American Legion last 
Friday at the Hotel New Yorker for the 
purpose of raising funds to set up an 
employment organization to aid insur- 
ance men and women who have lost their 
iobs through the depression. Those who 
were present at the dance called it a 
huge success. Not only was the main 
ballroom of the New Yorker filled but 
also one of the smaller ballrooms. Danc- 
ing started early in the evening and last- 
ed until the early hours of the morning. 
\n elaborate entertainment program was 
also pres¢ nted. 

Miss Leila Braithwaite of the Robert 
F. Tierney office, adjusters at 107 Wil- 
liam Street, carried away highest honors 
in the popularity contest and won as first 
prize a ten day trip to Bermuda. She 
will sail tomorrow accompanied by her 
mother and sister. Miss Braithwaite was 
responsible for disposing of 820 tickets 
for the ball, proof of her wide popularity 
in the insurance district. 

Second prize went to Miss Mildred 
Jacobs of the office of Harold Hyer, ad- 
justers at 111 John Street. She won a 
diamond and platinum ring which was do- 
nated by Harry C. Meyers, a Maiden 
Lane jeweler. Miss Margaret von der 
Leith of the America Fore group won 
third prize, a diamond bar pin. Fourth 


Margaret Silk of the Home Insurance 
Co. and fifth prize was awarded to Miss 
Josephine Coleman of Corroon & Rey- 
nolds. She received a sterling silver 
bracelet made by a disabled veteran. 

* Attorney-General Bennett Presents 

Prizes 

\ll the prizes were presented to the 
inners by John J. Bennett, Jr., attor- 


2,000 Attend Legion Dance Held 
To Help Unemployment Bureau 


prize, a silver dresser set, went to Miss ° 





= 
LEILA BRAITHWAITE 


York State, 


who 
made the trip down from Albany for the 


ney-general of New 
purpose of attending the Legion ball. 
The Rienzi girl drill team of Ridgewood, 
N. J., made a fine impression with a 
military drill and the girls also partici- 


pated in the patriotic Armistice Eve 
pageant which followed. 

Chief credit for the success of the 
dance goes to James J. Ward, an ad- 


juster, who acted as general chairman of 
the charity ball committee; Richard C 
Wilson, also an adjuster, who handled 
the advertising for the elaborate 


pro- 





gram; George S. Christic, secretary of 
the Importers & Exporters, who was 
chairman of the ticket and contest com- 
mittee, and A. A. Klinko, of the Keane- 
Patterson Agencies of the Massachusetts 
Mutual Life, who was in charge of pub- 


licity. Full co-operation was also re- 
ceived from James S. Russell, retiring 
commander of the post and Eugene C 


Richard, local agent, newly elected com- 
mander. It is believed that sufficient 
funds were raised through the sale of 
dance tickets to organize the employ- 
ment bureau which will seek openings in 
the insurance business for those now un- 
employed, whether members of the Le- 
gion or not. 


LINCOLN CAPITAL REDUCED 

Stockholders of the Lincoln Fire on 
Wednesday approved the proposal to re- 
duce the capital stock from $1,000,000 
to $200,000. The number of shares will 
be reduced from 200,000 to 40,000, one 
new share to be given for each five now 
held. 


MISS PAMELA KINGAN 

Pamela Kingan is the name of the 
daughter born on November 2 to United 
States Manager Gilbert Kingan of the 
London & Lancashire and Mrs. Kingan. 
The Eastern Underwriter regrets having 
mispelled the name of the young lady in 
last week’s issue. 


R. W. THOMAS INJURED 
Robert W. Thomas, agency secretary 
of the London & Lancashire United 
States office, was seriously injured in a 
fall last Saturday night which will neces- 
sitate an operation on his shoulder. 


PENN. R. R. ALARM SYSTEM 

Jersey City Fire Department officials 
and others were the guests of the Penn- 
svlvania Railroad recently at Jersey 
City where a demonstration of the com- 
pany’s aero fire alarm system was given. 





| Fire Losses Drop 30% 

| United States fire losses in October 

totaled $21,465,382 or 30% below th« 

fisure for the same month last year, | 
when losses were $30,734,458, accord- | 
ing to the National Board of Fire | 
Underwriters. For October, 1931, the 
losses were $35,501,530. For the first 
ten months of 1933 losses have 
amounted to $267,817,0094 compared | 
with $371,785,097 for the same months 

last year. 





BANKERS F. & M. ATTACKED 

Majority stockholders of the Bankers 
Fire & Marine of Birmingham, Ala., are 
resisting the attempts of a minority 
group to throw the company into re- 
ceivership. The president of the com- 
pany is Frank N. Julian, former Insur- 
ance Superintendent of Alabama, and the 
company is writing more business than 
it did in 1932. This business is rein- 
sured 100% in the Continental so there 
is no unearned premium liability. Local 
agents of Birmingham hold the company 
is perfectly solvent. Those _ seeking 
liquidation of the company charge that 
it is overcapitalized. 





COLOGNE MAN A VISITOR 
Robert Gerling, Cologne, Germany, is 
visiting this country for the purpose of 
learning something about American in- 
surance practices. He is the son of 
Robert Gerling, president of the firm of 
Gerling-Konzern, which represents the 

Gerling-Konzern group of companies. 


TH. WIJKANDER SAILS 

Th. Wijkander, genera] manager of the 
Svea Fire & Life of Gothenburg, is now 
on his way back to Europe, having left 
New York early this week. He was here 
in connection with the affairs of the Svea 
which reinsured its direct American busi- 
ness with the Home of New York about 
a year ago 
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Over two million people have returned to work in the past three months, 
and thousands more are going back to work each week. Instead of wage cuts, | 
we read daily of salary increases. A higher minimum wage fixed by the NRA 


| 
makes the field of opportunity enormous, for a man cannot work at higher | 
| 


dangers of speculation. This lesson in safety will not soon be forgotten by 


this generation of investors. 


planted by a demand for absolute safety of principal. 


wages without having money to invest in life insurance. 


Never before has the public learned such a bitter lesson against the 


We can be confident that our product is the best of its kind and that it is 


more needed and appreciated than ever before. 


RN INSURANCE COMPANY, Cincinnati 
MASTITUTION | 


CuHar_es F. WiixiiaMs, President. 


Dreams of becoming rich quickly have been sup- | 
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Springfield Board Anniversary 


(Continued from Page 1) 


the Springfield Fire & Marine Insur- 
ance Co. and A. J. Wright, an official 
of that company, was one of the found- 
ers. This meeting was attended by Dr. 
J. C. Pynchon (first president of the 
board), Col. S. C. Warriner, A. Ladd, 
Henry Clark, W. A. Fuller, C. S. Park- 
hurst and F. A. Judd (first secretary). 
The board has had an interesting his- 
tory and the records show many in- 
stances of rate making, fines for viola- 
tions of board rules, fines spent for sup- 
pers for board members and back in 1895 
a demand for an office in a building with 
elevator service. The rent was not to 
exceed $12.50 per month. It could not 
be arranged and it was some years later 
before elevator service could be afforded. 
The record further shows that in 1896 
a certain agent was accused of allowing 
excess commissions but proved that the 
policies had been written—not paid for- 


canceled and therefore the charge was 
void. 
G. Herbert Ide, now retired, spent 


more than a quarter of a century in the 
service of the board. He filled the po- 
sition of secretary from 1904 to 1927, 
when E. Stuart Giles, the present incum- 
bent, was elected. 

Present officers are Harvey R. Pres- 
ton, president; Frederick D.. Parsons, 
vice-president; E. Stuart Giles, secre- 
tary-treasurer; Norman A. Brainard, W. 
D. MacDonald and W. F. Kelly, members 
of the executive committee. 

Allen on Present Problems 

Mr. Allen opened his address with a 
brief review of world conditions in the 
last fifty years. Turning to considera- 
tion of the future he said: 

“We now are looking into a future 
which appears a bit dim at the moment 
but which is full of promise for those 
who are wise enough to profit by the 
mistakes of the past. Some of you may 
say with your forbears of fifty years ago 
that insurance conditions are not so good 
in Springfield today. Some of you may 
say that conditions in the business are 
chaotic, unsettled and insecure. With ali 
the progress that the world undoubtedly 
has made during the past fifty years, we 
still must meet intelligently and honestly 
the changing conditions in our own busi- 
ness. Competition is probably more keen 
today than it was fifty years ago because 
there is so much more at stake and be- 
cause sO many more people are involved. 

“Many evils undoubtedly have crept 
into the business during the past several 
years, mainly because of the overpro- 
duction of capital and surplus engaged in 
a business which did not increase in vol- 
ume in proportion to the increase in the 


number of companies. As a result, the 
industry has had too many agents and 
brokers, too many companies, and too 
many competitive field organizations for 
the limited amount of business in sight 
or even anticipated over the next sev- 
eral years 

“Everything in the industry has been 
overproduced but the amount of business 
to be written. In consequence under- 
writing barriers were lowered, hazard- 
ous lines of coverage were introduced 
and exploited in many instances with 
disastrous results, and field expense in- 
cident to the wild scramble for business 


has been entirely too high. In the 
agency field undue extension of credit 
through competitive pressure and the 


switching of business between agencies, 
company failures and many drastic 
changes put upon agency plants nation- 
wide almost an unbearable strain. 
Selfish Interests Must Be Set Aside 


“No longer may those engaged in this 


industry of ours look upon themselves 
as individualistic with regard only to 
their own selfish interests. The indus- 


try as a whole must become as firmly 
fixed in the business bedrock of Amer- 
ica as the steel industry, the coal indus- 
try or the textile industry. In other 
words, as an industry we are responsible 
to the public for the safeguarding of the 
billions of dollars of outstanding liabil- 
ity on the books of all companies. 

“That means we must furnish in the 
field complete, reliable and expert serv- 
ice, justifying entirely the commissions 
paid for such service. The companies 
on the other hand through co-operation, 
co-ordination and sympathetic under- 
standing of mutual problems must pre- 
sent an unbroken wall of financial sta- 
bility, deserving of the confidence of the 
public and of the legitimate agents whose 
resources and reputations are at stake. 

“Greater progress has been made prob- 
ably in the fire business in the elimina- 
tion of excessive field and supervisory 
costs. The ability of fire companies to 
adjust losses through central bureaus and 
to rely upon agents for most of the pro- 
duction detail has gone a long way to- 
wards minimizing such expense. In the 
casualty and surety field much yet re- 
mains to be done. The agent outside of 
the large centers, where brokers pre- 
dominate, is the logical field man, and 
as time goes on should perfect himself in 
the technique of casualty and surety pro- 
duction, much as he has done in the 
writing of fire insurance 

Service Branch Offices 

“Service branch offices of casualty and 

surety companies readily available to 





F. D. LAYTON, President 
Admitted Assets 


Cente Bee oo cciacasees 
Reserve for Unearned Premiums 
Reserve for Losses......... oe 
Reserve for Taxes and Other Expenses 
Reserve for Dividends........ 
Reserve for Contingencies (Special) 

Reserve for Contingencies (General)... .. 
Net Surplus (Based on December 31, 1932, 


National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement December 31, 1932, to New York Insurance Department 


Surplus Available for Protection of Policyholders 


S. T. MAXWELL, Vice-President 
ve pas gMMare ORaER TEES $43,679,408.77 


$ 5,000,000.00 
16,362,409.75 
2,249,811.28 
939,468.57 
250,000.00 
6,549,617.61 
1,700,000.00 
10,628,101.56 


| 
$43,679,408.77 
$15,628.101.56 











agents should become clearing houses for 
the business in each territory, maintained 
for the benefit of the agents and brokers 
and of their clientele. With reasonable 
acquisition costs properly observed, such 
service can be furnished to the public on 
a reasonable basis and will inure greatly 
to the benefit of all concerned. 

“One wholesome benefit to be antici- 
pated as the result of closer co-operation 
for the advancement of the industry will 
be in the matter of underwriting. It will 
be difficult to standardize the underwrit- 
ing processes of all companies. It should 
not be difficult, however, for companies 
in the same line of business to arrive at 
a common basis for the underwriting of 
the more hazardous risks in a way that 
will establish a practice to be followed 
by all of the companies. The applica- 
tion and interpretation of manual rates 
should always be the same so as to avoid 
any irregular competition in underwrit- 
ing. 

“The rate manual now in use in the 
surety business particularly only briefly 
discloses in a general way the risk to 
which the rate is to be applied and the 
nature and extent of the coverage itself 
is not defined or limited. In consequence 
many underwriters are given full sway in 
arriving at several interpretations of the 
risks, the rates, the hazards and the cov- 
erage. The future well-being of the in- 
dustry suggests that this evident dis- 
crimination resulting in a serious and ad- 
verse condition should be corrected as a 
matter of public interest, if for no other 
reason. If a risk is too hazardous for 
one company to assume, it is too haz- 
ardous for all. Any letting down of the 
underwriting requirements of one com- 
pany in competition with others only 
adds to the burden of the public and to 
the increasing of rates for the purpose 
of offsetting bad losses. 


Joint Conference in Line with 
Roosevelt’s Wishes 
“The joint conference now being held 
as the substitute for the submission of a 





comprehensive code under the NRA js 
strictly in line with the wishes of the 
President. The Government is not dis. 
posed to inject itself in an obtrusive way 
in the running of private business, nor 
is it going to approve any code for the 
selfish benefit of individuals concerned 
The NRA being a temporary measure 
best, the President is expecting trade as. 
sociations and organizations to formulate 
their own standards of fair practice, | 
is expected of them that they will de. 
vise ways and means of eliminating m- 
necessary expense in production and dis. 
tribution costs hereafter. 

“In every code submitted in Washing- 
ton particular stress has been laid on the 
necessity for safeguarding first of all the 
rights of the buying public. Codes of 
fair practice eliminating waste and over- 
lapping of expense will ultimately sys- 
tematize and standardize the distribu. 
tion cost in our industry for the bene- 
fit of not only the public but of every 
individual interested. i 

“I know of nothing more important 
than a satisfactory outcome of the pres- 
ent negotiations. With such an accom- 
plishment, the Springfield Board of Fire 
Underwriters and all others interested in 
the insurance business may look forward 
to the next fifty years with full con- 
fidence.” 


L. G. ELWELL ROYAL SPECIAL 

Field & Cowles of Boston, New Eng- 
land managers of the Royal, have ap- 
pointed Lincoln G. Elwell as_ special 
agent for the Royal group, succeeding 
William A. Quigley, who died last Sep- 
tember. Mr. Elwell will travel the west- 
ern New England field with headquar- 
ters eventually in Springfield, Mass. He 
started with Field & Cowles in 1914 and 
has had charge of the agency depart- 
ment for several years. The firm has 
advanced Theodore J. Mannix as head 
of the agency department to succeed Mr. 
Elwell. For several years he has held 
the post of loss clerk. 





LINCOLN 


Fire INsuRANCE Co. o— New York 














Western Department 
175 West Jackson Blvd. 
Chicago 
Pacific Coast Dept. 


114 Sansome St. 
San Francisco 





By living up to the traditions of its name and by its 
affiliations with an old and well established organization 
The Lincoln Fire is a helpful asset to the Local Agent. 














’ MANAGERS 
GEO. W. BLOSSOM’ iW. A. BLODGETT 


90 John Street, New York 


O. F. WALLIN 
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— would even take 
such a chance. But many 
careful people risk their 
homes and money by 
underinsuring or buying 
cut rate policies. 

The responsible agent 
sells adequate insurance 
up to a standard — not 


down to a price. 


en Se 


The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGié FiRE INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
First AMERICAN FIRE INSURANCE COMPANY 


Eighty Maiden Lane, 


of Insurance Companies 


NIAGARA FIRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FipELiITY AND CASUALTY COMPANY 
ERNEST STURM. Chairman of the Boords 
BERNARD M CULVER. Presider 


INSURANCE 
COMPANIES 


New York,N.Y. 
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Hold Annual Meeting 


PRES. HATCH ON NRA CODE 


Reporting of Overdue Balances, 60-Day 
Loss Rule Also Discussed in 
President’s Report 





Members of the Connecticut Associa- 
tion of Insurance Agents held their an- 
nual meeting on Wednesday at the Hotel 
Burritt in New Britain, the home city 
of President Harold W. Hatch. In his 
annual report to the one day convention 
Mr. Hatch touched on a number of na- 
tional problems in addition to those af- 
fecting Connecticut agents principally. 
Much of his talk was devoted to review- 
ing matters which came before the Chi- 
cago convention of the National Asso- 
ciation for consideration. On the ques- 
tion of an NRA code for local agents 
President Hatch said: 

“One of the most important items in 
the fair competition sections deals with 
production branch offices. This is a 
matter of great interest to agents in 
practically every section of the country 
and we believe that the opportunity has 
now presented itself to adjust this sit- 
uation in an equitable manner to both 
companies and agents. I believe it is 
the unanimous opinion of all fair-minded 
agents that whatever code is adopted 
should be fair, reasonable, and workable 
for all concerned. 

Praise for E. J. Cole 

“It was unanimously agreed that Ed 
Cole as chairman of the finance com- 
mittee of the National Association 
handled that department in a most ef- 
ficient manner. Owing to a decided 
drop in membership throughout the 
country, income from this source shrunk 
proportionately so that it became neces- 
sary to curtail expenses to keep the As- 
sociation in sound financial condition. 
This was accomplished and those of you 
who saw the financial statement in a re- 
cent issue of the Bulletin realize that the, 
Association is on a sound financial basis 
and continues to function without ,cur- 
tailing any of its activities. 

“Another important question which is 
before us today is the obligation of the 
companies to report to the Insurance 
Commissioners, agents’ balances out- 
standing ninety days or over. I don’t 
believe any commissioner intends to 
work any hardship upon any agent who 
is delinquent due to causes beyond his 
control and who is conducting his busi- 
ness in an ethical, economical, and hon- 
est manner, especially when that agent’s 
character and record over a period of 
years is unquestioned. Last month John 
E. Sullivan, New Hampshire Insurance 
Commissioner, issued a statement which 
I believe represents the sentiments of 
nearly all, if not all, of the Insurance 
Commissioners of the country. I would 
like to take time to quote Mr. Sullivan’s 
Statement. 

“‘Real discretion should be exercised 
by any governmental agent in coping 
with over-due balance problems, for it 
would be rank injustice to place the au- 
thority of an honest, loyal agent in jeop- 
ardy when his character and record over 
a period of years reasonably establishes 
efficiency, honesty, and loyalty, but who 
has, through the warped industrial so- 
cial and economic conditions which have 
prevailed for the last four or five years, 
been unable to endure financial reverses 
which might be attributed to a _ very 
great extent to the inability of the 
agent’s clientele or policyholders prompt- 
ly to remit premiums payable. An in- 
terest of paramount importance seems 
apparent when considering the problem 
in its entirety, which may be classed as 
a human element, and it is my belief 
that it would be wrong in spirit and prin- 
ciple to place the entire weight of the 
wabbling credit process of the institution 
of insurance upon the shoulders of the 
man in the field.’ 

60-Day Loss Clause 

“The manner of the sixty day waiting 

period on payment of losses over $500 by 
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Year after year these Associated Companies are 
credited by “Best’s Insurance Reports” with 
Sound’ Underwriting and in “Best’s Insurance 


Guide” are classified A+ (highest rating) for 


Good Management. 
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North British & Mercantile Ins. Co., Ltd. 
The Commonwealth Ins. Co. of New York 


The Homeland Insurance Co. of America 


The Mercantile Insurance Co. of America 


The Pennsylvania Fire Insurance Company 
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a 
stock fire insurance companies Was als 
discussed at length. It was unanimoy iy 
agreed that there should be uniformit, 
in this practice and nearly all ine 2 
favor of restoring the old custom of i 
ing losses on receipt of proof. The. 
seemed to be considerable doubt as . 
whether the 60 day hold-up on payme : 
of claims has had any bearing on = 
more favorable loss ratio during the ica 
six months. The answer to this questic 
will probably not be available as a i 
anyone’s guess. However, it is to be 
hoped that the rule will soon be with- 
drawn and thus save embarrassment to 
the agent who is obliged to withhold 
payment when some competitor pays 
cash. : 

“I now wish to say a word regarding 
local boards. I regret that it has no 
been possible for me to visit as many 
meetings throughout the state as I ¢. 
sired. As has been stated many times 
before, local boards are a most impor- 
tant part of our organization, and with. 
out them, our Association cannot func. 
tion properly. I urge all of you to a. 
tend your board meetings and take ap 
active part in their operation. 

“Not long ago Dave North, Jim Cas 
and I talked with our new motor vehicle 
commissioner, Michael A. Connor. |t 
did not take us long to find out that he 
is vitally interested in accident preven. 
tion and we pledged our support in aid- 
ing his department in any way that we 
can, in reducing the large number of ac- 
cidents which occur continuously.” 

Agents’ Balances 
_ About 10% of agents were reported by 
fire companies as having balances out- 
standing over 90 days, according to re- 
ports received by the Connecticut Insur- 
ance Department, R. D. Braman, claims 
examiner of the department, told the 
Connecticut agents. He represented In- 
surance Commissioner Howard P. Dun- 
ham, who was unable to be _ present 
Agents who pay balances promptly 
should benefit from the commissioner's 
ruling Mr. Braman said since the effect 
is to curb the undue extension of credit 

The Association re-elected the follow- 
ing officers: president, Harold W. Hatch 
New Britain; vice-president, Thomas § 
Sturgess, New Haven; secretary-treasur- 
er, Arthur Bradshaw, Bridgeport. James 
L. Case of Norwich was re-elected na- 
tional councillor, and Walter C. North oi 
Bridgeport and F. W. Brodie of Water- 
bury, were elected honorary vice-presi- 
dents. 





HEADS THE PENN POND 





Blue Goose Organization Elects Victor 
Kurbyweit as Most Loyal Gander 
at Annual Meeting 

The Penn Pond of the Blue Goo 
elected officers for the coming year a 
the annual meeting held in Philadelphia 
on Monday. Victor Kurbyweit, Phil 
delphia manager of the America Fort 
companies, was elected most loyal gar 
der, succeeding Walter A. Munns of the 
Sussex Fire. Other officers are: super 
visor of the flock, Herbert B. Nelson 
adjuster; custodian of the goslings, Pat 
M. Fell, assistant manager of the Phila 
delphia division of the Underwriters As 
sociation of the Middle Department) 
guardian of the pond, Gordon T. Mow 
roe, Hartford Fire; keeper of the golden 
goose egg, Robert R. Dearden, Jr, 
United States Review, and wielder 
the goose quill, Joseph R. Knowlat, 
Schmidt Surveys. 

The third anniversary dinner was held 
Monday evening at which time the new 
officers were installed, retiring Most 
Loyal Gander Munns receiving a jeweleé 
gander’s button. Mr. Knowlan has bet? 
appointed deputy most loyal grand gat 
der for the area embracing New York 
City, New Jersey, eastern Pennsylvani 
and Maryland. 





F. R. BEECHER DEAD 
Frank R. Beecher, age 67, former ™ 
surance agent, also former postmastef ot 
Canandaigua, N. Y., died last week ® 
his home there following a long illness. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








To get back to our agent, Charlie Du- 
bois of Kingston, N. Y., of French Hu- 
guenot descent, and by the way, the pop- 
ulation today consists largely of three 
nationalities dating back to about 1640, 
viz., the Holland pioneers, the French 
Huguenots, who founded the village of 
New Paltz, nearby, named from the place 
in Germany whither they had fled when 
driven out of France by Louis the Four- 
teenth, who persecuted them because 
they were Protestants and in which town 
they found asylum, and the Germans of 
that town who came with them, and also 
people of English descent who arrived 
after Wiltwyck was changed to Kingston, 
when New Amsterdam became New York 
City. This accounts for the Dutch names 
like Osterhoot, Ostrander, Van Wyck; 
the French names like Du Bois, DeWitt 
(Dewitt-Clinton); the German names 
like Elmendorf, Schultz, Winter, and the 
English names like Clinton, Fowler, etc. 

George Clinton, seven times governor 
of New York State, and twice vice-pres- 
ident (with Jefferson) lies buried in the 
old church yard, just about a block from 
where I sit at the Hotel Stuyvesant. The 
old Senate House where the first New 
York State constitution was framed and 
the first Legislature sat is right across 
the street in a building built in the 1600's 
and now State property. The old Court 
House is a block away, built about 1800. 
All around here are the old stone build- 
ings that existed when the British burned 


Kingston in October, 1777, and these 
stone buildings are mostly all in use. 
Some are fine residences and some 


stores, so when a youthful insurance ex- 
aminer sees “old building” let him not 
jump to the hurried conclusion that they 
are undesirable risks. Quite the contrary ; 
they are better risks “than most of the 
new ones, so good that the British could 
not wholly destroy them in 1777 with the 
torch, although they tried hard. 


I speak of this because from all the 
companies I have worked for in the last 
forty years I continually received slips 
to survey “at once,” though I have seen 
them hundreds of times and they are still 
there all the way from 1777. But it re- 
mains for those at home offices unac- 
quainted with the terrain to discover this 
fact, which is quite natural and praise- 
worthy, but has also its funny side from 
the point of view of the outside man. 

Well, to get back to Charlie Dubois (I 
have wandered from main point again), 
Charlie used to require from his new 
fieldmen service that I'll bet no young 
fieldman nowadays has to bother with, 
viz., he used to ask them to come over 
to the then “Opera House”—in those 
days small towns did not call their the- 
atres “theatres,” it was a grandiloquent 
time, and they were called “opera 
houses”—of which he was manager, and 
help shift scenery and get things ready 
for the old itinerant “shows.” In that 
way I got acquainted with the actors 
and actresses, especially the actresses, 
which helped pass the time evenings 
Some of these players later developed 
into great artists; some went under. 

To most people passing through King- 
ston means just a town on the way to 
the Catskills, but to me it is a very in- 
teresting place historically. Recently on 
a Sunday afternoon | traced out the 
bastions of the old stockade, traces of 
which can be seen unmistakably by sharp 
declivities and angles near streets that 
ran along the stockade. A block from 
here is a sharp circular turn in the street 

(on which, by the way, dwells Will De- 


Witt, insurance agent and descendant of 
the Clinton-DeWitt family) which is cir- 
cular because it follows the angle of one 
of the main bastions, and right near by 
the ground slopes steeply, all that seems 
to be left of the bastion on which was 
a block house. 

We witness the peculiar spectacle in 
Kingston that on North Front Street 
you are in the heart of the city and 
right behind this busy street there is a 
natural height of land and entirely open 
country, with no suburban section. Just 
beautiful open country looking into the 
Catskills. This natural height was used 
for planting the stockade, and at the 
other end of North Front Street is the 
other bastion. 

Kingston is an American city, and has 
not been overwhelmed with later foreign 
immigration, and one of the most pleas- 
ant towns to live in in New York State. 
3ut you have to be of either old Hol- 
land, old German or French Huguenot 
or English extraction from 1630 to 1740 
or a little later to count “socially” among 
the “elect.” With the Hudson and the 
magnificent panorama of the Catskills in 
the background truly this is a section 
blessed by the Almighty with beautiful 
vistas. For this reason and others I have 
spent many Sundays here, getting more 
rest and recreation than in the larger 
cities. 

The Kingston Daily Leader, which is 
the successor of the old and famous 
“Ulster County Gazette,” of which spu- 
rious copies announcing the death of 
General Washington at Mount Vernon 
have formed quite a “hoax” from time 
to time, and which were a great source 
of profit to swindling antiquarians, is sit- 


uated on corner of Crown and John 
Street, in a building that was the first 
Kingston Academy in 1774. Burned by 
the British in 1777 and restored, it has 
served many useful purposes, and now 
houses this newspaper, which plant we 
insure today, though in a building mark- 


ed “old” on map. I inspected it a few 
days ago and it’s just as good as it was 
nearly 160 years ago 


BROOKLYN ARSONISTS GUILTY 

Two notorious firebugs, responsible for 
many cases of arson in Brooklyn during 
the last year, have been convicted and 
one has been sentenced to Sing Sing for 
a term of not less than twelve and one- 
half years nor more than twenty-five 
years. He is Frank Scaringi. The other, 
Samuel Skoblow, pleaded guilty to first 
degree arson last week after confessing 
that he had set more than fifty fires in 
Brooklyn in recent years. Skoblow and 
two others are all awaiting sentence. 


VISITS NEW YORK 
Lloyd T. Wheeler, manager of the 
Mississippi State Rating Bureau, has re- 
turned to Jackson from a visit to New 
York and other eastern points. 


Oo. J. PRIOR, PRESIDENT 


INCORPORATED 1868 


The Standard Fire Insurance Co. 
oF NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETARY 
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ROYAL EXCHANGE ASSURANCE (1720) 


FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


95 Maiden Lane, New York 














N. J. COMMISSION INQUIRY 


Insurance Department May Investigate 
Charges of Excess Commis- 
sion Payments 

The New Jersey Insurance Department 
may start an investigation of its own 
into fire insurance production conditions 
in New Jersey, following publication of 
parts of a report of a committee of the 
Eastern Underwriters Association which 
told of payment of excess commissions 
by association and non-association com- 
panies. While the New Jersey Insurance 
Department is not concerned directly 
with violations of rules of the Eastern 
Underwriters Association by members, 
as that is wholly an organization prob- 
lem, the department does want to know 
to what extent the uniform commission 
law is being violated. 

The New Jersey 1928 statute dealing 
with commissions provides that although 
fire companies may pay graded commis- 
sions according to classification of risks, 
the same rate of commission must be 
paid to every agent on any particular 
class of risk. Prior to the adoption of 
this amendment to the New Jersey In- 
surance law many agents contended that 
producers in Hudson, Essex and a few 
other counties were not justified in re- 
ceiving more commissions than was paid 
to agents elsewhere on the same type of 
risk. 

Deputy Insurance Commissioner C. A. 
Gough stated last week that he would 
not be able to obtain a copy of the 
Eastern Underwriters Association com- 
mittee report until after the executive 
committee meeting which was _ held 
yesterday in New York. His department 
may look into the charges that some non- 
policy writing agents are receiving full 
agents’ commissions while others are get- 
ting 5% less. 

The New Jersey uniform commission 
law provides for a penalty of $500 for 
each violation, to be sued for by the 
commissioner of banking and insurance. 
\lso it is provided that every local agent 
of a company held to have violated the 
act is entitled to receive the same excess 
commission on his business during the 
year the discrimination took place. 
\gents are entitled to take legal action 
to secure this excess from the offending 
company. 





223RD YEAR 


SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New York 
Western Department 


Wrigley Bldg., 410 N. Michigan Ave. 


Chicago 
Pacific Department 
N. W. Cor. S and Sac Sts. 





San Francisco, Cal. 














Franklin W. Fort 





Fire Reinsurance ‘Treaties 


Baltic Insurance Co., Ltd. 
Eagle Fire Insurance Company (NewJersey) 


(Denmark) 


Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 








Expect Conference Soon 
On Automatic Cancelation 


\ conference is expected soon between 
the committee on automatic cancelation 
of fire and casualty policies for non- 
payment of premiums of the National 
of Insurance Agents and 
committee of the Insurance Executives 
Association and the National Bureau of 
Casualty & Surety Underwriters named 
to meet with the agents on this ques- 
tion. The fire companies’ committee is 
composed of Paul B. Sommers, vice- 
president of the American of Newark, 
chairman; Frank D. Layton, president 
of the National Fire of Hartford, and 
W. Ross McCain, president of the Aetna 
(Fire). 

The casualty companies’ committee will 
be composed of representatives of the 
following companies: London Guaran- 
tee & Accident, Travelers and United 
States Fidelity & Guaranty. Those on 
the agents’ committee consist of James 
L. Case, Norwich, Conn., chairman; 
Clyde B. Smith, Lansing, Mich., and G. 
Mabry Seay, Dallas, Texas. 

The report presented by Mr. Case at 
the recent Chicago convention of the 
National Association showed that a large 
majority of the agents expressing an 
opinion favored some sort of automatic 
cancelation clause in policies so as to 
prevent the misuse of credit. On the 
other hand, many insurance company 
executives are known to be opposed to 
the idea of automatic cancelation, feel- 
ing that the very real problem of over- 
extension of credits to assureds can be 
overcome by some other method. 


\ssociation 





R. H. COLHOUN SPECIAL AGENT 

Reid H. Colhoun has been appointed 
special agent of the County Fire ant 
other members of the Great American 
group for Philadelphia and the Philadel- 
phia suburban territory. He held this 
same post prior to being transferred to 
the Washington, D. C., department office 


Noverr 








of the group three years ago. 
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HAVE YOU 
A QUOTA? 


MEMBER 


U.S. 





WE DO OUR PART 


AMERICAN EQUITABLE ASSURANCE 
CoMPANY OF NEw YorK 
Capital, $1,000,000.00 Organized 1918 


GLose & REPUBLIC INSURANCE COMPANY 
OF AMERICA 
Philadelphia, Pa. (Established 1862) 
Capital, $1,000,000.00 


IMporTERS & EXporTeRS INSURANCE 
CoMPANY OF NEw YorkK 
Capital, $1,000,000.00 


KNICKERBOCKER INSURANCE CoMPANY 
oF New YorkK 
Capital, $1,000,000.00 Organized 1913 


MERCHANTS AND MANUFACTURERS FIRE 
INSURANCE COMPANY 


Newark, N. J. (Chartered 1849) 
Capital, $1,000,000.00 


New York Fire INSURANCE 
CoMPANY 
(Incorporated 1832) Capital, $1,000,000.00 


What thought have you given to your business for 1934 and 
to means of increasing it? It may seem early to think about this 
matter, but it really is not. 


In ordinary times it would not be too soon, so that it is all the 
more important to consider the question now. With the new year 
only a little more than a month away, there is little time to lose. 


Of course you want to increase your business. This may 
sound like a difficult, if not impossible task. Yet some agents are 


actually increasing their business during these times. 


How? The answer varies, but experience indicates that at rock 
bottom, every one who is increasing his business or holding his own 
is following a definite plan. Well in advance he decided just what 
he would do; on whom he would call and what lines he would 
present. Now he is carrying his plan out. 


One good basic idea is to set a quota, and divide it up among 
assured and prospects, including the lines and amounts of insurance 
involved. An agent who does that and seriously works his plan 
generally reaches his quota. He will not sell every line he starts 
out to sell, but he will make his quota. 


Why not try the quota idea in 1934? 





ORROON & REYNOLDS 


Incorporated 
INSURANCE UNDERWRITERS 
Manager 


92 William Street New York, N. Y. 
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Front Row, Left to Right: 


William Abrecht; 


coach; Jack Davison, assistant manager; 


Howard Booth, Matthew McCormack, 


Middle Row: Ed. Boehm, treasurer; 


captain, 
F. J. Restel, manager and 


Back Row: Jack Reilly, Vincent Beck, 


Rodney Patterson, William Benning and Robert King. This team has already played 
several times and is making a name for itself in the New York insurance district. 


Suggestions Made To 
Change New Jersey Law 


Prior to yesterday’s meeting of the 


Eastern Underwriters Association in 


New York there 


sion of opinion among fire 


was considerable divi- 
company ex- 
ecutives as to what course to follow to 
correct the fundamental conditions in 
New Jersey which have led to widespread 
payment of excess commissions to agents 
and brokers in violation of E. U. A 


rules. The whole New Jersey problem 
has been made the subject of a special 
association conunittee report 


Some company officers are reported as 
favoring conferences with local agents in 
New Jersey to see whether the produc- 
ers would support a move to repeal or 


amend the present New Jersey uniform 
commission law. Other company men 
believe that litigation should be started 


constitutionality of this 
which was upheld by 
the United States Supreme Court by a 
divided court a few years ago. The New 
Jersey commission law is regarded by 
many company executives and producers 
also as being responsible largely for pres- 
ent day conditions in Hudson and Essex 
counties particularly 


again to test the 
commission statute, 


VAN SCHAICK IN BERMUDA 

Superintendent George 5S 
New York is now in 
Bermuda for a short rest He sailed 
Tuesday afternoon on the Monarch of 
Bermuda. Mr. Van Schaick has been 
working hard for many months with s¢ 
rious problems which have come before 
the New York Department and early in 
December the National Convention of 


Insurance 
Van Schaick of 


Insurance Commissioners meets in New 
York so he thought the present time op 
portune to get away a few days from 


business cares 


ADVANCE E. F. WILLIAMSON 


M Mackenzie | ees who has been gen 
eral manager of the Norwich Union con 
panies, will retire, and a despatch fron 
Norwich, Eng., says that E. I Wi lliam 
on, who has been manager, w be ad 

ar to the general managership of the 
Norwich I nion Fire He is well known 
on this side of the water 


Connecticut Fire Fifty 
Years With Fred S. James 
Fifty 
Connecticut Fire of the 
Fred S 


vears of representation of the 
Phoenix of Hart- 
James & Co 


was celebrated at an 


ford group by the 
agency in Chicago 
elaborate though small dinner there last 
week The dinner was given by _ the 
agency to President Edward Milligan 
and Vice-President George C. Long of 
the company and was attended by fif- 
teen persons. Those from the agency 
included George W. Blossom, W.. E. 
Higbee, G. W. Blossom, if. F. R. Blos- 
som, E. J. Schaffer, Charles Buresh, A. 
I). King and W. H. Stevens W. H 
Potter, Jr.. W. T. Wollam and Urban 
Lelli from the Cook County office of the 
Connecticut also were guests, as were C. 
M. Cartwright and T. R. Weddell. A 
framed resolution of felicitation from the 
company’s board was presented by Mr 
Milligan. During the fifty vear period 
premiums aggregated $4,000,000 and 
losses totaled $1,800,000, an all time loss 
ratio of 48% 


Ohio Farmers Employes 
Elected to Public Office 


J. C. Hiestand, secretary of the Ohio 
Farmers at LeRoy, Ohio, was re-elected 
village councilman in the election on No- 
v mber 7. Other company employes 
elected to local public office were R. B 


Hawley, member board of education; A. 


C. Kindig, mayor; W. J. Tanner, mar- 
shal; Paul Wertenberr er, clerk; T. D 
England, treasurer; R. G. Beesley. H. A 
Haines, R. B Hamilton and Carl Sim- 


cox, councilmen, and Howard Crane and 
G. S. Shaw, members of the board of 
public affairs 


MAY RETURN AS LEADER 
Col. William H. Kellv, New Jersey 
State Commissioner of Bankine and In- 
lled back to the chat 
Democrat 


surance, may be ca 
manship of the Essex County 
ic organization Early this vear Mr 
Kelly stepped out as chairman, giving as 
a reason that duties in the banking d 
partment required all his attention 


Clyde B. Smith Talks 
On Conference Here 


IS HOPEFUL OF AGREEMENTS 
Former National pore President Tells 
Michigan Agents of Evils in Busi- 
ness That Need Correction 





New York confer- 


as the most hopeful sign in years 


Hailing the recent 
ence 
on the insurance horizon, Clyde B. Smith, 
president, National 
\gents, 
Michigan agents, 


former Association 


of Insurance vividly described 


to some s xt) meeting 


at Grand Rapids last week, some of the 


perils now harassing the business and 


rendered acute because of the need for 


self-regulation. 


The meeting there was the so-called 


“annual meeting” of the Grand Rapids 


local board, made virtually a regional 


Michigan Association 
of the State Asso- 
committee and of 


session of the 


through the presence 


clation’s governing 
delegations from Lansing 
Muskegon, Saginaw’ and 
Owosso. Commissioner Charles E. Gauss, 
Second Deputy Ralph M. Wade, Joseph 
E. Renault, chief examiner and actuary, 
and Robert M. Morse, head of the li- 
censing division, represented the depart- 


representative 
Kalamazoo, 


ment. 

While there was extensive discussion 
of an NRA code no action was taken 
on the subject but a clearer idea of the 


problems involved was provided through 
Mr. Smith’s address on the subject of 
Cheaters and Chiselers.” 

The former National Association pres- 
ident said that at the time of the Chi- 
cago convention it appeared inevitable 
that “the only recourse left the agents 
of this country to curb the outstanding 
evils of the ‘insurance business,’ 
cially as applies to producers, was the 
filing of a code with NRA that would 
provide for good ethics and taboo un- 
fair practice.” Mr. Smith said the com- 
panies opposed this idea “for certain 
reasons of their own” and that “nossi- 
hly we all regretted the necessity of such 
drastic action but we did feel that either 
the business must regulate itself or it 
would be regulated for us and in a way 
that stan we distasteful to us all.” 


“Codes, 


espe- 


Hope Grew in New York 


Mr. Smith said there was then appar- 
ntly little hope of a successful confer- 


nce on a nation-wide scale in an effort 
t> aeree on self-regulation, although 
Michizan and W. U. A. agents have 


“ 


found it possible to get “some sort of co- 
operation for some time” from the com- 
panies The New York conference 
changed this picture, he said. with exec- 
ntives of both Eastern and Western Un- 
derwriters’ associations present, togeth- 
er with such executives as Neal Bassett 
of the Firemen’s and R. A. Corroon of 
Corroon & Revnolds. With this confer- 
ence, he said, it appears there is a good 
chance for the business “to do what it 
should have done five vears ago, clean 
itself up.” He said the business has so 
many troubles from the outside that 
there should be harmony within the 
ranks. The bie beneficiary. however, of 
a successful clean-up will be the insur- 
ance hnving public, he declared, since it 
will help to brine about the ideal of 
furnishing “every insured coverave at a 
fair price and not load the premiums of 
one to nav the losses of another who 
hanpened to be a shrewder buyer.” 

Conference and closer organization 
were suggested as the best remedies in 
cleaning up these evils. He expressed 
confidence that the companies renresent- 
ed at the New York conference sincerelv 
wish to improve conditions but he warned 
the agents they must not expect imme- 
diate results as the situation resulting 
from years of wrone practices “cannot 
be cured overnight 

The situation in the fire field) Mr 
Smith said, has been extremely bad. He 
blamed both agents and companies for 


the conditions in which brokers hay, 
been permitted to place big lines With 
London Lloyds while repre senting ay. 
thorized American — stock Companies 
Agencies have had “two prices for the 
same insurance,” and companies hay 
maintained proper rates in some terri. 
torics only to cut them in others, 

Mr. Smith referred to London Lloyds 
coverage obtained by a Chicago agency 
for a big retail merchandising establish. 
ment with stores in many states, despite 
the fact that state laws prohibit | this 
cover. “Not only is the aan of thes 
stores insured in this way,” he said, “by 
where they have a net lease they furnish 
insurance of the same sort on the build. 
in to the owners.” One of the owners 
of the agency that negotiated this deal, 
he said, was formerly president of or 
of the large Bureau casualty companies 
The condition in the casualty field, de- 
spite terr fic recent years, js 
even worse, Mr. Smith asserted. 


losses in 


Companies Meet 


(Continued from Page 20) 


interpret the resolution adopted by the 
company men as in keeping with th 
spirit of the agreement executed October 
26 by company and agency representa- 
tives, declaring that the insurance busi- 
ness has been confronted for many years 
with unfair competitive practices, and 
proposing to effectuate a plan to bring 
forth a joint agreement between agents 
and companies in an effort to stabilize 
the business by setting up the machin- 
ery necessary to reach the objective. 

Representatives of the agents take th 
position that nothing better could be ac- 
complished for the business of insurance 
than establishing a joint-company agency 
agreement, provided it would produce a 
soundly conceived, fairly constituted and 
effective organization with adequate as- 
surance of fact-finding and enforcement 
powers. In their expressed opinion, one 
of the essentials would be adequate rep- 
resentation of producers in all matters 
pertaining to the production end of the 
business. 

The agents have expressed their de- 
termination to bend every effort toward 
cooperation with the company commit- 
tees in attaining the objective sought, and 
call attention to the fact that the pres- 
sure for relief from unfair competitive 
practices from agents all over the coun- 
try continues unabated. 

For the most part the turn of events 
has been well received by agents and 
companies alike, many representatives 
expressing hope for the outcome. Many 
agents have expressed the belief that, 
while past conferences, and particular] 
the breaking down of the conference 
agreement several years ago, have proved 
unavailing, present day conditions wat- 
rant a hopeful outlook. 

Believe Various Classes of Companies 

Will Be Able to Unite 
time in history,” the 

Bulletin will say to- 

on the 


“For the first 
American Agency 
day, “there is a joint undertaking 
part of the several classes of companies 
with the producers. There is joint rec- 
ognition that unfair competitive condi- 
tions prevail, harmful to companies, 
agents and the public. In view of the 
reluctance of the insurance companies to 
come under any except the minimum re- 
quirement of the NRA on _ hours and 
wages, and their fear of governmental 
interference with the insurance business, 
there appears a better chance of success 
than ever before. There are many who 
believe that the majority of non-board 
and non-bureau companies, for these rea- 
sons, will be sympathetic toward the plan 
of self-regulation within the business. 

“It is the unanimous belief of the as 
sociation’s committee members, and many 
of the company officials, that the ulti- 
mate success of the undertaking will lie 
in the power of the machinery set UP 

hether it be called a National Insur- 

ance Conference or any other name, (0 
make investigations of complaints, render 
judgment and enforce the fair pr actice 
rulings agreed upon.” 
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n Shooting Arrows 
into the Air 


R*.. a. the poet, he of the poor marksmanship, 


who shot an arrow into the air? Wasn’t aiming at 





anything in particular; just drew back and let fly for the fun of it. 
He didn’t even know where it landed, and cared less. That sort of 
thing is all right for poets who have plenty of arrows and nothing 
better to do, but in your case it would be a pure waste of time and 
money. 

We are speaking of advertising arrows. If your advertising 
archery isn’t all it should be, we believe we can help you. We have 
no set ideas as to how you should advertise. What works for another 
may not work for you. We analyze your special problem, prescribe 
accordingly. Our advertising department is for the use of our agents, 
ready to supply you with effective ideas, copy, layouts, newspaper or 


direct-by-mail advertising. Write us. 


Do you get the Messenger? It is a magazine of fresh sales ideas 
and timely articles A°tna Fire Group agents find helpful in landing 


new business, making old business stick. Send for your copy today. 
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Reports Given on Fire 
Hazards of Cities 


INSPECTIONS BY THE N. F. P. A. 


Conditions Improving in Several Eastern 
Cities; Passaic and Perth 
Amboy Exceptions 


Engineers of the National Fire Pro- 
tection Association have reported on fire 
hazard conditions in a number of cities 
in New England and New Jersey, in- 
cluding Newark, Elizabeth, 
Pawtucket and Nashua. Some of these 
reports indicate that conditions are im- 


Passaic, 


proving while others stress the need for 
further diligent efforts to improve fire 
fighting facilities and to remove existing 
hazards. Brief reports on the cities 
visited are given by the field service 
section of the N. F. P. A. as follows: 


Nashua, N. H.—Conditions have im- 
proved in this city. The loss record is 
declining. The fire department has im- 
proved its training, salvage operations 
and inspection work. A new building 
code and a building inspector are needed. 

Everett, Mass.—Conditions in Everett 
are improving under the influence of the 
reorganized fire department which has 
advanced rapidly in matters of training, 
salvage work and building inspections. 
A fire hazard inspection of all dwelling 
houses in the city’ ‘was recently com- 
pleted by the fire department. 

Pawtucket, R. I1—Following a visit by 
our field engineers the fire department 
and the Chamber of Commerce are spon- 
soring the adoption of our model flam- 
mable liquids ordinance. 

Clifton, N. J—Our engineers visiting 
this city last month report progress in 
improving local fire defenses. A compre- 
hensive prevention fire code was recently 
adopted and a fire department officer has 
been assigned full time to supervise and 
follow up fire department inspections. 
Much new apparatus and additional men 
have been added to the fire department 
in the past three years. The principal 
needs in Clifton are: A modern and ade- 
quate building code, a fire department 
drill tower, and facilities for salvage 
operations by the fire department. 

Elizabeth and Newark, N. J. 

Elizabeth, N. J.—Our engineers at- 
tended conferences on the proposed new 
building code last month to urge the in- 
clusion of a provision prohibiting wooden 
shingle roofs. Nearly all the other large 
cities in New Jersey have a fire retar- 
dant roofing ordinance. There is a con- 
siderable flying brand hazard in Eliza- 
beth. Local apathy on the question is 
militating against our efforts and mem- 
bers interested in Elizabeth are urged 
to co-operate. 

Newark, N. J.—The fire prevention 
committee of the Newark Safety Coun- 
cil has been reorganized on the sug- 
gested N. F. P. A. plan for fire preven- 
tion committee work with a more repre- 
sentative personnel. The committee, in 
co-operation with the Chamber of Com- 
merce and many property owners of the 
city, was recently successful in prevent- 
ing a threatened increase in the annual 
charges imposed by the city for sprinkler 
service connections. 

Our engineers conferring with mem- 
bers of this committee last month urged 
that efforts be directed in particular to 
securing improved drills and training for 
the fire department, more frequent in- 
spection of buildings by fire department 
company members, modernizing of the 
fire prevention code and a campaign for 
the removal of dilapidated buildings. 

Passaic, N. J.—Conditions in Passaic 
are very unfavorable. The consistently 
high fire losses which this city has ex- 
perienced reached a new peak last year 
with a per capita loss of $8.74. Factors 
contributing to this unenviable record 
are; a low ebb in fire department morale, 
lack of any training for fire department 
members, failure to provide adequate in- 
spection of buildings for fire hazards, 





general lack of fire prevention ordin- 
ances, no facilities or training for sal- 
vage operations, a further reduction in 
the personnel of the fire department 
which was previously undermanned, and 
inadequate enforcement of the building 
code. 

Our engineers visiting Passaic last 
month consulted with city officials and 
members of the Chamber of Commerce. 
A fire prevention committee in the 
Chamber of Commerce will be organized. 

Perth Amboy, N. J.—Our engineers 
report unfavorably on this city. There 
are too few paid firemen for a city of 
this size (44,000). The fire department 
is untrained and no inspection or sal- 
vage work is being carried on. Lack of 
local interest is evident. 





N. J. SPECIALS’ COMMITTEES 

The New Jersey Special Agents Asso- 
ciation has appointed its committees to 
work on the problems of securing im- 
provements in towns which have poor 
fire ratings and reducing the number of 
flat cancelations of policies for non-pay- 
ment of premiums. -The committee on 
getting improvements in fire ratings con- 
sists of Gilbert E. Stecher, Commercial 
Union; Duncan Morrison, Niagara; 
Frederick Ackermann, National Union 
Fire, and Osborne H. Day, London & 
Lancashire. Those on the committee to 
cut down the volume of free insurance 
are Henry Borchers, Crum & Forster 
group; J. F. Luehs, Pacific Fire: H. O. 
Denny, Travelers Fire, and Robert F. 
Moore, Fireman’s Fund. 


. 
Russian Report 
(Continued from Page 21) 

ments of facts specifying the reasons or 
cause and time of loss. In all instances 
losses of the documents, or failure to file 
them with the liquidator, are contended 
to have been due to the stress of con- 
ditions under which the claimants or 
policyholders were obliged to flee from 
their places of domicile in Russian ter- 
ritory as it existed during the period of 
the Russian Empire and for some time 
after its overthrow by the Soviet Gov- 
ernment. 

Interesting Non-Policy Claims 

Among the interesting non - policy 
claims summarized in the report are the 
following: 

“Claim F-25—Victor Yermaloff, Claim- 
ant.—This claimant seeks to recover the 
sum of $14,836. The claim is recommend- 
ed here for disallowance. It appears 
that the claimant, Yermaloff, who was 
a director of the company in Russia prior 
to the confiscatory decrees of the Soviet 
Government, deposited his funds in Rus- 
sian rubles, equivalent at par to $14,836, 
at the home office of the First Russian 
in Petrograd, which city was then in pos- 
session of the revolutionary Bolshevik 
Government, with the understanding that 
when the claimant would have succeeded 
in reaching another town or city beyond 
Bolshevik control, where an office of the 
First Russian was still functioning, he 
would receive the equivalent of the 
money which he had deposited. 

“Unfortunately for the claimant, be- 
fore he succeeded in leaving Petrograd 
the company’s offices throughout Russia 
had all been confiscated by the revolu- 
tionary government and the claimant 
could find no one who would honor his 
demand. It appears that the deposit was 
made by the claimant as a matter of ac- 
commodation to him and solely as a 
means of making his assets available out- 
side of the territory where the revolu- 
tionary government decrees were inop- 
erative. The transaction was outside the 
scope of the First Russian’s business and 
solely to accommodate the claimant. The 
claim is therefore disallowed. 

Munich Reinsurance 

“Claim F-31—Munich Reinsurance Co., 

claimant—The claimant here bases its 


claim for the sum of $233,656 on reinsur- 
ance treaties with the First Russian in 
Petrograd covering European business of 
the Munich Reinsurance of Munich, Ger- 
many. The accounts between the parties 





to those treaties were kept on the one 
hand in Russian monies and on the other 
in German marks, with conversions of 
periodical balances at stated times from 
one money into the other as occasion 
might require. During the Great War it 
was impracticable for the parties to do 
business or render accounts to each 
other, and in November, 1918, when the 
war had ended, the situation of the First 
Russian was such that it could not re- 
sume relations with the Munich com- 
pany. 

“Shortly thereafter the First Russian 
offices and organization became _ non- 
existent, excepting for the United States 
branch, which was placed in liquidation 
here in August, 1925. The Munich com- 
pany kept accounts and charged various 
losses and other items against the First 
Russian throughout the period of the 
war and thereafter. The accounts kept 
by the Munich company were more or 
less one-sided when it came to conver- 
sions of Russian rubles into German 
marks, and vice versa, as well as with re- 
gard that credits were not given for 
losses undoubtedly sustained by the First 
Russian in Russia because records of 
such losses, if any, were unavailable and 
could not be had. 

“There were no records of the First 
Russian relating to its treaty with the 
Munich Reinsurance Co. available to the 
liquidator here when he was called upon 
to pass upon this claim. The statements 
of accounts and other data supplied by 
the Munich were not sufficient to enable 
the liquidator to properly adjust the mat- 
ter, and whatever proof, apart from the 
treaties, presented by the Munich, was 
self-serving at best. The Munich had 
filed similar claims with the liquidator 
in other liquidations, based on similar 
treaties against the Russian Reinsurance 
Co., Moscow Fire, Northern of Moscow, 
and Second Russian, which, together 
with the present claim against the First 
Russian, exceeded in the total amount 
claimed from all said companies, $1,000,- 
000 in American money. 

“In August of 1932, the liquidator des- 
ignated his attorney in this proceeding, 
a Special Deputy Superintendent of In- 
surance, to go to Paris, accompanied by 
an insurance accountant, to examine into 
the claims of the Munich Reinsurance 
against the Russian insurance companies 
in liquidation, and other claims, matters 
and conditions affecting the Russian 
companies. Conferences with represent- 
atives of the home office of the Munich 
Reinsurance were had in Paris; accounts 
were examined and discussed between 
the liquidator’s representatives, repre- 
sentatives of the Munich Reinsurance 
and directors of the First Russian, then 
resident in Paris; which resulted in the 
settlement and fixing of the amount of 
this claim of the Munich Reinsurance 
against the First Russian at the sum of 
$6,500. 

“The fixation of this sum was accepted 
by the Munich Reinsurance and its at- 
torneys in New York City, was approved 
by the representatives of the First Rus- 
sian, and is recommended by the liqui- 
dator as in the best interests of the 
creditors, policyholders and the public, 
and is an expedient, economical, just and 
fair disposition of this claim. 


General Agent’s Claim 


“Claim F-88—Alexander Maslennikoff, 
claimant.—This claim, in the sum of $30,- 
237, is made by a former territorial or 
district general agent of the First Rus- 
sian, whose office was at Saratov, Russia. 
As such general agent he was required 
by the company to deposit and keep on 
deposit with the company money or se- 
curities equivalent to 35,000 rubles as a 
guarantee for the faithful performance 
of his duties. This sum was to be re- 
turned or repaid on the termination of 
the agent’s employment. Due to the oc- 
cupation and confiscation of his offices, 
records and business by the revolution- 
ary forces, the services of the agent were 
terminated in February or March of 
1918. Until the termination of his em- 
ployment the interest or income on his 
deposit was duly paid to him from time 
to time by the company, but, the com- 





——————= 
pany’s existence being terminated is 
Russia, and the claimant having had t) 
flee from Russia, the amount of his &. 
posit was not returned to him. 

“The facts stated regarding this clain, 
were corroborated and _ substantiates 
upon investigation and inquiry by th 
liquidator’s representative in Paris in 

’ 

August, 1932. It appears, however, tha 
in 1926 the board of directors of th. 
First Russian caused the sum of $19 
to be paid to the claimant, which shoul 
be deducted from his claim as filed jy 
this proceeding. It is recommended that 
this claim be allowed in the amount of 
the deposit made by the claimant, 35,099 
rubles, at the recommended rate of ex. 
change in March, 1918, or $.1325 pe, 
ruble, which would make the _ total 
amount of the claim $4,637, less $1,0 
paid to the claimant in 1926, making the 
amount which the claimant should be al. 
lowed in this proceeding, the sum of 
$3,637.” 

British Companies’ Claims 

The Northern Assurance, Liverpool & 
London & Globe, North British & Mer. 
cantile and Alliance Assurance made 
claims for balances unpaid in British liq- 
uidation proceedings. In connection 
with these claims the report says in part: 

“Tf the assets in this proceeding should 
be insufficient to pay in full all claims 
finally allowed herein, equity requires 
that the British claimants, who partici- 
pated in the British liquidation distribu- 
tion of the First Russian, be not paid 
anything on account of their claims as 
they may be allowed here until other 
claimants in this proceeding, whose sole 
recourse is to the assets here, are paid 
dividends or amounts upon their claims, 
proportionate to the dividends or 
amounts received by the British claim- 
ants from the British liquidator. In 
other words, the present proceeding, be- 
ing one of equity, the claimants who 
have participated in the British liquida- 
tion should not receive a dividend or 
payment in this proceeding until all other 
claimants have received dividends or 
payments equal to those dividends or 
payments received by claimants who par- 
ticipated in the British liquidation. 

“Only six of the claimants in the pres- 
ent proceeding participated in the Brit- 
ish liquidation, where dividends on their 
claims as allowed, amounting to 514%, 
were paid them. To pay the amounts 
allowed British claimants in this  pro- 
ceeding before all other claimants have 
been paid equally proportionate amounts 
to those declared by the British liqui- 
dator, would amount to a preference in 
favor of the British claimants to the dis- 
advantage of those who have claimed 
only in the present proceeding. It is 
recommended that any order to be en- 
tered, providing for payment of claims 
or dividends upon claims in this proceed- 
ing, provide that payment of the British 
claims be deferred in accordance with 
the foregoing until such payment may 
be made so as to be without any prefer- 
ences and on a parity with other claims 
in this proceeding. 

Fine Work by N. Y. Dep't 

All of the necessary administrative 
work in connection with this proceeding 
since June 16, 1931, the date of ending 
of the third report in this proceeding 
was performed and directed by Mr. 
Brennan and his assistants in this pro- 
ceeding. All of the legal work was per- 
formed by and conducted under the d- 
rection of the attorney for the liquidator 
in this proceeding and his assistant at 
torneys regularly employed in the Liqu 
dation Bureau of the New York State 
Department of Insurance. All of the 
clerical work required in this proceeding 
was performed by regular employes 
the Liquidation Bureau of the Insurance 
Department of the State of New York 
and by examiners of the Insurance De- 
partment of the State of New York; 
translations of documents and reports o 
actuaries required in the examination 
and fixation of claims in this proceeding 
have been made and done by persons eS 
pecially engaged for those purposes at 
such times and in such cases as sue 
work was necessary. 
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Dun & Bradstreet 
Views on Underwriting 

COMPLETE DATA IS ESSENTIAL 

G. A. Roualet Tells ‘Seuss of Vari- 


ous Factors to Which Careful 
Attention Must Be Given 





Problems associated with fire insur- 
ance underwriting were discussed by 
George A. Roualet of the insurance divi- 
sion of Dun & Bradstreet, Inc., before 
the recent meeting of the Fire Insur- 
ance Examiners Association in New 
York. Speaking from the viewpoint of 
a nationally known organization which 
specializes in credit and business investi- 
gations, Mr. Roualet said that fire under- 
writers today must, in order to produce 
a profit, examine carefully and analyze 
conscientiously, have available complete, 
detailed and reliable information on 
every case and bear in mind constantly 
the close relationship which exists be- 
tween fire insurance and the business 
cycle. Mr. Roualet said he had heard 
underwriters say from time to time that 
they were receiving too much informa- 
tion about risks but he maintains that 
they have not had enough. 

With respect to the proper appraisal 
of a risk Mr. Roualet said there were 
six major factors as follows: character, 
capital, ownership, occupancy, construc- 
tion and protection. Developing these 
topics the speaker said in part: 

“The source of an assured’s capital is 
very important, for we must recognize 
that one who has saved in order to start 
in business has learned to count his pen- 
nies and in business will continue to do 
so. Whereas if the money has been bor- 
rowed or received through gift or in- 
heritance, the man receiving such capi- 
tal through these sources may succeed, 
still there is a possibility that he may 
be prone to take things too easily with 
the idea that more can be gotten where 
that came from. 

“We also must scrutinize experience 
carefully. Has the risk had previous 
experience in this line of business? If 
so, how was it obtained? If he was 
previously in business, was he success- 
ful? If he happened to be unsuccessful, 
have the causes which resulted into the 
original failure been removed and did 
he learn enough from that experience to 
justify an expectation of success in the 
current venture ’ 

“We should also have accurate knowl- 
edge regarding the class of people with 
whom he does business, for, in my opin- 
ion, it is easy to determine from this 
knowledge whether or not he will be 
able to collect his outstanding accounts 
rapidly enough to insure a constant in- 
flow of cash to enable him to continue 
his operations successfully. 


Ownership a Primary Consideration 
“If the property is not under good 
ownership, it is not a good insurance 
risk. It is by examining this subject 
that the underwriter saves time. If the 
risk is under doubtful ownership, he will 
not bother with it. A man does not 
have to be a potential arsonist to be a 
poor insurance risk. If the property 
ceases to be of use to the owner or is 
such an expensive investment for him 
that he is losing money on it he in 
every day language ceases to have as 
much interest in it and when he loses 
interest he becomes careless, neglectful. 
“Occasionally the property may be 
abandoned and whatever values were in 
it at its inception are quickly lost due 
to depreciation and decay. This condi- 
tion may result in selling out to the in- 
Surance company. In many instances it 
is the only market available. Reducing 
insurance below the actual replacement 
value has not eliminated the evil. To 
such a risk 75¢ on the dollar, or even 
less, is preferable to a losing proposi- 
tion, which cannot be turned into cash 
except through the fire route. 
“Ownership is a vitally important fac- 
tor in that every phase must receive 
Careful consideration. Endorsements 
changing ownership are very important, 


sometimes 
ownership. 


more so than the original steps have been 


In many instances the old — selves on this point. 


taken to satisfy our- may be less desirable from a moral or 


Now, even honest financial standpoint or conduct their 


assured has been on the insurance com-  assureds are economizing and, although business in a more hazardous manner 


panics’ books for many years and the economy is necessary, 
net : underwriter. For ex-  @ premium. Whole neighborhoods may 
but it is the new owner who ample, this assured has been compelled change their complexion because of 
to the point where lower standards of living made neces- 
conditions are not  Sary by the present difficult times. 


insurance 


as a guide, 
is an unknown quantity and I might to reduce his staff 
many of the old risks today = good housekeeping 


add _ that 


examiner has the past history for the insurance 


yet it has its perils than was the case when property was at 


arc unknown quantities. maintained, hazards which were former- “Homes formerly occupied by single 
Type of Occupancy Significant ly well safeguarded are likely to get out families may be turned into tenements 
“Occupancy comes next in importance of control. Property is difficult to rent Ot third rate quarters. Light manufac- 
to ownership. We are now dealing with and sometimes in order to earn an in- turing which hitherto had been carried 
an honest assured and we have estab- come out of the building an owner takes ©" in properly constructed workshops 
lished that they are successful. At least, in less desirable tenants. These tenants (Continued on Page 41) 
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60-Day Fire Loss Rule 
May Soon Be Modified 


NAT’L BOARD POLLS MEMBERS 





Executive Committee on December 7 to 
Consider Replies to Various Sug- 
gestions For Changes 

Possible modification of the fire com- 
panies’ emergency rule delaying pay- 
ments of fire losses in excess of $500 for 
a period of 60 days is indicated by a 
questionnaire sent by the National Board 
of Fire Underwriters to member com- 
panies asking whether the present rule 
should be changed and, if so, to what 
degree. A number of suggestions are 
offered and the companies are asked to 
indicate which they favor. The National 
Board executive committee meets Thurs- 
day, December 7, and desires answers 
by then from its poll of the membership 
so that decisions taken may reflect views 
generally held. 

Suggestions for changing the 60-day 
loss rule as presented by the National 

3oard to members follow: 

“1. That the limit on claims to be 
promptly paid be raised from an aggre- 
gate claim of $500 to an aggregate claim 
of $1,000; and 

Avoiding Privation 

“2. That the National Board be used 
as a medium for considering other claims 
which might be paid promptly with the 
consent of all interested companies, such 
cases to include the following: 

“(a) Where hardship and privation ac- 
tually will result from deferring payment. 

“(b) Where satisfactory evidence is 
produced that repairs to a building in- 
sured have been completed prior to the 
expiration of the contractual or statu- 
tory period. 

“(c) Where property of the same in- 
sured, whether involved in the claim or 
not, is insured in whole or in part with 
companies or associations not members 
of the National Board or those not sup- 
porting the National Board’s recommen- 
dations as to time or loss payments. 

“(d) Losses on public, municipal, re- 
ligious and charitable institutions, includ- 
ing hospitals. 

“(e) Losses occasioned by exposure. 

“(f) Use and occupancy claims. 

“(g) Where very unusual conditions 
exist which would seem to justify con- 
sideration, as, for instance, a question in- 
volving a disagreement among compan- 
ies as to apportionment, which in nowise 
reflects on the integrity of the claimant 
but which delays the execution of a proof 
of loss. 

Membership Must Be Advised of Plans 
to Change 

“In a discussion of the subject before 
the executive committee reference was 
made to the National Board’s circular 
letter of March 15, 1933, wherein it was 
stated that no change in such resolution 
will be considered by the executive com- 
mittee at any meeting unless the mem- 
bership of the board shall have been 
duly advised. Accordingly the executive 
committee voted that the membership be 
informed that the question of modifying 
our previous recommendations in respect 
to the deferred payment of losses would 
be considered at the next meeting of the 
executive committee, which will be held 
on December 7, 1933. 

“It will assist our committee to have 
an expression of opinion from each of 
our members, and, in order that all may 
comment on the same general questions 
in respect to this subject, we would ap- 
preciate your advices on these three spe- 
cific items: 

“1. Do you favor a continuance of the 
present recommendations ? 

“2. Do you recommend a modification, 
and, if so, to what extent ? 

“3. Do you favor the National Board’s 
acting as a medium for considering other 
claims than those to which the present, 
or a modified, recommendation may ap- 

“Of course you understand that we 
shall be pleased to have advices on other 
phases related to this matter.” 
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Illinois Agents Hold 
Annual Convention 


ALVIN S. KEYS PRESIDENT 





Home Loan Bank Praised for Decision 
to Allow Agents to Have Insur. 
ance on Mortgaged Risks 





Creation of an organization fund, reso. 
lutions against free appraisals by fire jn. 
surance companies and heartily com. 
mending the federal Home Loan Bank 
for its decision to permit local agents 
to centrol insurance on mortgaged 
homes, and urging the National Asso. 
ciation to take action to protect inter. 
ests of local agents on insurance op 
mortgaged farms handled through the 
federal farm land banks, featured the an- 
nual meeting of the Illinois Association 
of Insurance Agents at Rockford, Ill, 
last week. ; 

New officers include Alvin S. Keys, 
Springfield, president; Rockwood Hos- 
mer, Chicago, retiring president, chair- 
man of the board; Robert W. Troxell, 
Springfield, national councillor; Frank 
J. Budelier, Rock Island, first vice-presi- 
dent; J. Edward Martin, Peoria, second 
vice-president; August Torpe, Jr., Chi- 
cago, third vice-president, and S. E, 
Moisant, secretary-treasurer. 

The constitution was amended making 
the national councillor ex-officio direc- 
tor. Officers and following elected com- 
mittee chairmen comprise the board: W. 
H. Jennings, Jr., Rockford, local boards; 
Frank M. Chandler, Chicago, member- 
ship; C. J. Montgomery, Rock Island, 
fire prevention; P. B. Hosmer, Chicago, 
budget and finance; Mark I. Hall, Belvi- 
dere, farm; W. Herbert Stewart, Chi- 
cago, casualty and surety; Henry W. 
Capan, Bloomington, public relations; 
Hamilton I. Loeb, Chicago, legislative; C. 
C. Nicholson, Decatur, automobile, and 
A. J. Teninga, Chicago, grievance. 

Mr. Chandler, in announcing member- 
ship plans, urged forty members to 
pledge fifty dollars each to the fund for 
promotion work and there was imme- 
diate response. Twenty-three pledges re- 
ceived, the remainder expected soon. 

Home Loan Resolution 

The home loan resolution asked the 
Home Loan Bank Board to “place in the 
hands of each regional or local agent” 
of the corporation a copy of its bulletin 
pledging co-operation with agents in not 
molesting insurance on mortgaged prop- 
erty. 

Quite the opposite picture was pre- 
sented in the discussion of the federal 
land bank’s treatment of insurance on 
mortgaged farms. Mr. Hall, farm com- 
mittee chairman, said when premiums be- 
come delinquent the bank puts insurance 
in the schedule and denies interest ol 
local agents. A resolution was adopted 
asking National Association to take ac- 
tion to protect agents. 

Secretary Moisant reported member- 
ship as 304, a decline of 42 in year. R.T. 
Nelson, deputy insurance director, made 
public the results of the recent report ol 
delinquent balances. The high spots 
follow: out of approximately 25,00 
agents, 4,144 are in default for $2,256,700 
in premiums outstanding over ninety 
days. The smallest item was twenty-six 
cents, the largest was $133,173, and the 
largest item reported by one company 1 
one agency was $99,540. No action will 
be taken until the report for the final 
quarter is received in January, yet he 
said the Department will review activities 
and statements of companies extending 
excess credit. 

American Insurance Co. was host at 
luncheon and the North America’s ex- 
hibit of fire relics was displayed. 


H. A. ELKIN WITH CENTURY 

The Century of England has appointed 
Herbert A. Elkin as special agent 0! 
the company for Indiana and_ Illinois 
outside of Cook County to succeed Ernest 
A. Matthews, recently resigned. Mr 
Elkin, who was formerly a special agent 
of the Home in Illinois, will make his 
headquarters in Springfield, III. 
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MARINE & AUTOMOBILE 








Much Old Tonnage 

Is Being Broken Up 
NEW LLOYD’S ; REPORT ISSUED 
Big Gain in Oil-Burning and Motor 


Ships Shown; Increase in In- 
spection of Aircraft 





Several references are made in the an- 
nual report of Lloyd’s Register, just is- 
sued, to the considerable breaking-up of 
tonnage that has taken place recently. 
The report indicates that during the year 
ended June 30 last there were broken up 
514 vessels, of 1,871,848 tons. Since that 
date demolition has been started on a 
further number of 152 vessels, of 562,512 
tons, and, in addition, 137 vessels of 492,- 
951 tons are reported to have been sold 
for scrapping, although actual work upon 
them has not yet started. Thus within 
fifteen months more than 2,900,000 tons 
of shipping have been scrapped or sold 
for that purpose. To this may be added 
more than 400,000 tons lost in conse- 
quence of casualty or stress of weather, 
so that the total reduction of shipping 
during the period exceeds 3,300,000 tons. 

The report says that there is every 
indication that a similar, or even greater, 
reduction will be effected through the 
same causes in the ensuing twelve 
months and that it may be assumed with 
some certainty that by June, 1934, the 
available shipping tonnage of the world 
will have shrunk to the 1927 level of 
approximately 65,000,000 tons, compared 
with over 70,000,000 tons in 1931. Even 
then the shipping owned throughout the 
world will show an immense increase on 
the corresponding amount afloat in 1914, 
whick was 49,000,000 tons. 


Gain in Oil-Burning and Motor Ships 


According to the report, there are 
signs of a revival in shipbuilding, though 
not as yet in the shipping industry as a 
whole. Other points commented upon 
are the phenomenal increase in motor- 
ships and also in oil-burning steamers, 
and the advent of the all-welded ship. 
Among the plans approved during the 
year were those of two vessels, an oil 
tanker and a freighter, to be built on the 
all-welded system. 

Comment is made by the committee on 

the International Convention respecting 
Load Lines, which came into force on 
January 1, 1933, and was applied compul- 
sorily to all ships trading to and from 
British ports as from July 1 last. A spe- 
cial staff of the Register detailed for the 
work of the revision was fully employed 
throughout the year, and down to the 
present more than 5,000 cases have been 
dealt with. The committee points out 
that the modified freeboards sanctioned 
by the Convention are associated with 
the amended requirements relating to 
the conditions of assignment, particularly 
in respect of the protection of deck 
openings, and the rules of the society 
Were correspondingly amended where 
necessary, 
_A report is appended of the activities 
Mm aircraft inspection of the joint so- 
cieties of Lloyd’s Register and the Brit- 
ish Corporation during the year. It is 
Stated that following the amalgamation 
which came into operation on July 1, 
1932, there was an appreciable increase 
in the volume of surveys undertaken 
Compared with those carried out by the 
‘wo Registers working independently 
during the previous year. Down to the 
end of June 453 aircraft were inspected 
for renewal of certificates of airworthi- 
ness and 183 for damage condition, etc., 
on behalf of underwriters and others, in- 
dicating increases of seventy and fifty- 
hve machines respectively in each class 
of inspection, compared with the pre- 
vious twelve months. 


AUTO CODE BARS DISCOUNTS 





Insurance Companies as Fleet Purchasers 
Will Not Get Discounts Previously 
Granted by Dealers 

No discounts on sales of automobiles 
to fleet owners or on sales of parts is 
permitted under the NRA code of the 
automobile dealers which is now effec- 
tive. This will affect insurance compa- 
nies generally as many of them come 
under the fleet classification by virtue 
of purchasing numerous cars for use by 
their field forces and up to the present 
insurance companies have enjoyed dis- 
counts by virtue of their positions as so- 
called wholesale buyers. Discounts are 
barred, too, on cars hereafter purchased 
for loss replacements. However, it is 
stated that the automobile manufactur- 
ers’ NRA code does not yet include such 
restrictions so that those who wish to 
deal direct with manufacturers for fleets 
of cars or parts may be able to obtain 
discounts such as have heretofore pre- 
vailed. 

Arrangements which have existed for 
two or three years in New York City, 
Newark and a few other cities in the 
East whereby the loss departments of 
companies writing automobile insurance 
co-operate with automobile dealers’ or- 
ganizations to eliminate excessive repair 
costs will not be terminated by virtue of 
the new NRA code for dealers. As the 
arrangements in question were in effect 
long before the NRA movement started 
it is said that they will be permitted to 
continue in force. 

Many automobile adjusters of fire com- 
panies feel that the limits placed upon 
turn-in values for used cars under the 
automobile dealers’ code will help the 
insurance business. The dealers’ code 
provides for a method of determining 
second hand car values, with quotations 
adjusted frequently in the course of each 
year. Thus automobile loss adjusters 
will be able to show each claimant the 
fair value of each make of car, according 
to age, so that in the event of total losses 
assureds may not be so inclined to claim 
an actual cash value far in excess of 
what it should be. The hope is that the 
code provisions will eliminate many ar- 
guments over adjustments. 


TO GO ON LLOYD’S COMMITTEE 





Philip D’Ambrumenil, Montague Evans, 
H. G. Chester and L. H. Tufnell 
Nominated 
October 30 was the last day for nomi- 
nations to fill the vacancies on the Com- 
mittee of Lloyd’s, which will be created 
at the end of the year by the retirement 
in rotation of F. J. L. Fish, Eustace R 

Pulbrook and Lieut-Colonel Roylance. 
Philip D’Ambrumenil, Montague Ev- 
ans, H. G. Chester and L. H. Tufnell 
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ATLANTIC MUTUAL 
RECOGNIZES AND PAYS 
COMMISSION TO BROKERS 


Write our Brokerage Department 
for detailed information 


ATLANTIC MUTUALINSURANCECO. 


CHARTERED 1842 


Home Office: 49-51 Wall St. (Atlantic Bldg:) New York 


BRANCHES: 
BOSTON + CLEVELAND + CHICAGO 


Atlantic Mutual accepts business 
from brokers and pays commis- 
sions in the same manner as 
other companies. 

Atlantic Mutual is strong fi- 
nancially and writes a non- 
assessable profit sharing policy, 
at the usual market rates. Pres- 
ent cash dividend 15%. 

This company is the largest 
mutual marine and transporta- 
in the 


world, and is over 90 years old. 


tion insurance company 


+ PHILADELPHIA + BALTIMORE 











Was necessary. soth Mr. D’Ambru- 
menil and Mr. Evans have been out of 
office for the statutory period of one 
vear since their last term of office. 
Neither Mr. Chester nor Mr. Tufnell 
have served on the committee previously, 
though both have been nominated on 
previous occasions. Since three places 
were to be filled, one of these gentlemen 
was assured of success this year at the 
ballot, which was held Wednesday. 
ADOPTS MARINE DEFINITION 
Effective November 1, the West Vir- 
ginia Insurance Department adopted and 
prescribed the National Convention of 
Insurance Commissioners’ uniform defi- 
nition and interpretation of inland ma- 
rine underwriting powers. Insurance 
Commissioner Edgar B. Sims says that 
outstanding policies will be pe rmitted to 
run to their normal anniversaries if is- 
sued for one year and to the next anni- 
versary of the date of issue where the 

















were those nominated, so that a ballot policies are either term or open. 
APPLETON & COX, INC. 
/ . 
UNDERWRITERS 
8 South William Street 
NEW YORK 
ALL FORMS OF MARINE 
AND INLAND INSURANCE 
Branch Offices and General Agents: 
New York: 25 Gold Street Detroit: First National Bank Bldg. 
Atlanta: 10 P Street . 
seen 141 Aili ye New Orleans: one ef ig te 
Chicago: Insurance Exchange Bldg. a sae meas 
Dallas: Frank Rimmer San Francisco: Pacific Marine Ins. Agency 
Kirby Building 114 Sansome Street 
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J. K. T. Van Pelt Heads N. Y. Depart- 
ment of Commercial Union Group; 
William E. Myers, Assistant 

The Commercial Union Assurance 
group has appointed Joseph K. T. Van 
Pelt as manager of the New York met- 
ropolitan all risks and inland marine de- 
partment. He has had many years of 
experience in the marine and inland ma- 
rine field and has a host of friends in 
the metropolitan district. 

William E. Myers, who has been con- 
nected with the company in their metro- 
politan department for many years, will 
be transferred to the home office of the 
company as an assistant to the manager 
of the all risks and inland marine de- 
partment. 


McGinnis » Bien 4 Genecel 
Exchange Loss Dep’t 


Donald W. McGinnis has been ap- 
pointed manager of the loss and business 
relations department of the General Ex- 
change Insurance Corporation, the insur- 
ance subsidiary of the General Motors 
Corporation. He will report direct to 
President Livingston L. Short of the 
General Exchange. 

Mr. McGinnis, a graduate of the Uni- 
versity of Wisconsin, joined the General 
Motors organization in 1921 with the 
General Exchange Corporation at Kan- 
sas City. Previously he had been with 
Pearson & Larson of Kansas City, 
agents of the Northwestern Mutual Life 
He was brought to New York by th 
General Motors in 1926, returning a year 
later to Kansas City as zone manager 
He came East again in 1930 to become 
assistant manager of the underwriting 
department at the home office in New 
York. Subsequently he was made mana 
cer of the statistical department, then 


assistant manager of the loss and bus! 
ness relations department 
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T. P. Murphy Heads W. B. Joyce, Full of Pep, ‘ 
. 2 “ h4 99 
N. Y. Surety Association Is “Back in Harness CNCra CCN ent 
ANNUAL MEETING YESTERDAY TO BE SURETY BOND BROKER a 
as a SD T a 
G. A. Peterson Vice-President and Wm. Labels As “Ridiculous” Rumors That He Gree FIRE AND LIFE 
S. Donaghy Secretary-Treas; L. S. Is Seeking to Regain National N x 
Moore Executive Com. Chairman Surety Corp. Control 0 Q ASSURANCE CORPORATION, Lid. 
Captain T. P. Murphy, Globe Indem- William B. Joyce, formerly chairman FREDERICK RICHARDSON, United States Manager 
nity, yesterday was elected president of of the National Surety, announced some GENERAL BUILDING - 47+ & WALNUT STS. 
the Surety Underwriters Association of of his plans this weck. In brief, he in- PHI'_ADELPHIA 
the City of New York at its annual tends to act as a surety bond and insur- 
meeting held in the Railroad Club, New’ ance broker, featuring surety, blanket, 
York. G. A. Peterson, Great American forgery bond and hold-up insurance. The 
Indemnity, was elected vice-president name of the firm will be Wm. B. Joyce 


and William S. 
secretary-treasurer. 


Donaghy, Royal Indem- 
nity, Lester S 
Moore, American Surety, retiring presi- 
dent of the 
chairman of the executive committee. 

Under Mr. Moore’s regime the Surety 
Underwriters Association has held regu- 
lar monthly luncheon meetings, among 
the most interesting being the one at 
which all past presidents were present 
with the exception of the late George E. 
Hayes. 

Richard Deming, first vice-president, 
American Surety, was the pioneer presi- 
dent of the association back in 1911 and 
since that time a number of distinguish- 
ed surety men have held the office in- 
cluding Joseph A. Flynn of Flynn, Har- 
rison & Conroy; William H. Conroy of 
the same firm; William M. Tomlins, Jr., 
American Surety; Alonzo G. Oakley, 
United States F. & G., John A. Griffin, 
Fidelity & Deposit; Hale Anderson, Fi- 
delity & Casualty; Walter H. Duff, Fi- 
delity & Deposit, and Lester S. Moore, 
American Surety. 

Captain Murphy, newly elected presi- 
dent, is a veteran of the Spanish-Ameri- 


association, was elected 


can War and the Philippine Insurrec- 
tion. He is one of the best known and 
most capable surety underwriters on 


William Street and has been with the 
Globe Indemnity under T. J. Grahame, 
vice-president in charge of the metro- 
politan department since 1913. In fact, 
he will celebrate his twentieth anniver- 
sary with the Globe next month. 

Thirty years in the business Captain 
Murphy was one of the pioneer staff 
members of the old Title Guarantee 
Surety Co. of Scranton. 


SEABOARD SURETY ELECTION 





E. D. Livingston Board Chairman; C. W. 
French Pres. and E. W. Briggs Ist 
V.-P.; Special Board Meeting Held 
At a special meeting of the Board of 

Directors of Seaboard Surety Company 

held November 8, the resignation of Mr. 

Edwin D. Livingston, as President, was 

accepted and Mr. Charles W. French, the 

company’s First Vice-President, was 
chosen to succeed him as President of 
the company. Mr. Livingston continues 
to be Chairman of the Board. Mr. Ed- 
ward W. Briggs, Vice-President, was ap- 
pointed First Vice-President to succeed 

Mr. French. 

Mr. Harold W. Rudolph, secretary- 
general counsel of the company, con- 
tinues in that capacity. 


ELECTION DAY P. G. DAMAGE 

Election day disputes over the three- 
cornered contest in New York City last 
week cost casualty companies three 
times as many plate glass losses as in 
the presidential polling a year ago, ac- 
cording to John W. Marden, manager, 
New York Plate Glass Service Bureau 
of the National Bureau of Casualty & 
Surety Underwriters. Mr. Marden re- 


ported sixty plates broken, and estimated 
the cost at $5,000. 


& Co. and the location of the office will 
be in New York. His 
Morton, will not be associated with him. 
He will announce the personnel of his 
office later. Mr. Joyce has no connec- 
tion at the the Na- 
tional Surety Corporation and said that 


downtown son, 


present time with 
rumors that he intended trying to re- 
capture control were ridiculous. He was 
taciturn about another rumor that he 
m'ght try to get control of a company, 
but said if he did it would be along the 
lines of financial control as he was 
through with direct responsibility in 
management of any insurance or surety 
company. 

Mr. Joyce is all pepped up about being 
a producer again and feels sure that he 
will be successful. In the past he con- 
ceived and developed various forms of 
insurance which in his opinion have 
placed about $250,000,000 of premiums on 
the books of the surety companies. These 
have included the Bankers’ Blanket 
bonds, now issued by the American com- 
panies with an annual estimated premium 
income of around $15,000,000. He also 
created several other important cover- 
ages now almost universally used by 
surety companies. These included fraud 
bonds. He is given credit for having 
been a pioneer in many respects and in 
doing a lot to stabilize the surety busi- 
ness at a time when it was on the verge 
of being wrecked. 


A Talk That Created a Sensation 


In 1906 he created a sensation when 
he made an address to the insurance 
commissioners at their convention in 
Washington in which he criticized them 
for their failure to better regulate and 
supervise companies, which led to the ap- 
pointment of the now well-known fidel- 
ity and surety committee of the com- 
missioners. Not content with that, he 
at once laid the surety company picture 
before the then Secretary of the Treas- 
ury, Leslie M. Shaw, and demanded that 
the Government should also regulate the 
companies. That led to the issuance of 
an order advocated by Mr. Joyce that no 
company would be accepted by the Gov- 
ernment as sole surety on any bond for 
more than 10% of its capital and surplus 
as defined by the Government, nor would 
any company be accepted by the Gov- 
ernment if it wrote a bond for more than 
that amount in favor of others. Other 
companies objected to Government reg- 
ulation and much bitterness against Mr. 
Joyce was shown, but, as a result of the 
revolutionary action of Mr. Joyce, the 
Surety Association and Towner Rating 
Bureau were established, resulting in the 
stabilization more or less of the entire 
surety business and many companies be- 
came very prosperous because of his 
then unpopular action. 

Mr. Joyce has hosts of friends all over 
the United States and some enemies. He 
is a typical exponent of “rugged indi- 
vidualism”—honest, just, fearless and 
able. He has received many messages 
of good wishes 











Wide Use of Experience 
Rating Seen in Future 


TO DROP SCHEDULE RATING 
Nat’! Council on Compensation Insurance 
Working Toward Objective; Means 
Greater Incentive For Safety 
Practices 

Of wide significance is the announce- 
ment by the National Council on Com- 
pensation Insurance that it is filing a 
proposal with state supervising authori- 
ties and with various independent boards 
and bureaus of regulated states to elimi- 
nate schedule rating in workmen’s com- 
pensation risks. In addition to this sched- 
ule rating will definitely cease on De- 
cember 31 in the following jurisdictions 
under the local administrative bureaus 


of the Council: District of Columbia, 
Idaho, Louisiana, Montana and New 
Mexico. 


Simultaneously the National Bureau of 
Casualty & Surety Underwriters has ad- 
vised its member companies that there has 
been filed a similar proposal for approval 
by the insurance authorities in the states 
of Maine, New Hampshire, Vermont and 
Maryland, where the Bureau administers 
compensation rates for all classes of car- 
riers. The Bureau has further announced 
that on and after December 31 schedule 
rating will cease in the following states 
in which it administers compensation 
rates: Connecticut, Illinois, Indiana, 
Iowa, Michigan, Nebraska, Rhode Island 
and South Dakota. To date Maryland 
and New Hampshire have approved the 
filing. 

The ruling also becomes effective at 
the same time in the four states where 
employers’ liability laws still prevail: 
Arkansas, Florida, Mississippi and South 
Carolina. 

Schedule Vs. Experience Rating 

It is stated that these steps evidence 
the desire of insurance companies that 
schedule rating should now be officially 
withdrawn and that their engineers 
should thus be able to concentrate their 
safety work on those other phases of in- 
dustrial activity. 

This action by the insurance compan- 
ies follows a careful investigation of the 
relative values of schedule rating and ex- 
perience rating under the conditions that 
exist today in the workmen’s compensa- 
tion field. Schedule rating, in fixing a 
rate, considers primarily certain specific 
mechanical safeguards whereas experi- 
ence rating takes into account the acci- 
dent history of an individual risk over a 
term of years. Both schedule rating and 
experience rating have been in use for a 
number of years, and if schedule rating 
is eliminated experience rating will re- 
main as the major plan for the rate rec- 
ognition of a reduction in industrial ac- 
cidents. The question of their relative 
values, it is said, was considered from the 
viewpoint of all parties in interest before 
a decision was reached. Various aspects 
of the situation are summed up in a re- 





port adopted by the engineering commit- 
tee of the National Bureau of Casualty 
& Surety Underwriters in recommending 
the step. 

The Universal Analytic Schedule, from 
which the Industrial Compensation Rat- 
ing Schedule as it is now officially known 
was derived, was adopted in 1913. At 
that time, the report says, the physical 
and mechanical conditions in industry 
were exceedingly bad. The country was 
entering upon an era of mass production 
and yet the physical conditions in fac- 
tories were primitive as regards safety. 
With the introduction of workmen's 
compensation laws it became necessary 
to strike at once at the heart of the ac- 
cident situation. 

Obviously, the first thing to do was to 
produce safe physical conditions in the 
factories. The insurance companies, 
therefore, concentrated their attention on 
putting in a rating system by which the 
compensation rate was made to depend 
upon the physical condition in the indi- 
vidual plant. 

In 1913, the report says, the companies 
therefore went to employers with a 
schedule rating program whereby the 
companies agreed to give credits in the 
rates for certain well defined safeguards 
or protective devices in the individual 
factory. This, the engineers say, was 
unquestionably one of the most impor- 
tant that has ever been taken in 
the field of industrial safety. 


steps 


Great Industrial Improvements 


The report goes on to state that since 
that time there has been a great im- 
provement in industry from all angles. 
As an example, electric motors have 
largely superseded the ancient belt-drive 
systems for the transmission of power. 
Importance is attached to the fact that 
labor departments have since been creat- 
ed in many states operating under laws 
which make mandatory the protective de- 
vices which were specified in the sched- 
ule. Mention is also made of the fact 
that organizations, such as the American 
Standards Association, the National 
Safety Council, numerous employers’ as- 
sociations, labor unions and the enlarged 
safety departments of the insurance car- 
riers themselves, have developed safety 
programs that have largely covered the 
reauirements of the schedule rating plan. 

When the schedule rating plan was re- 
vised to a more workable basis in 1918. 
the report states, the engineers estimated 
that 60% of the accidents, or the insur- 
ance losses on an accident frequency 
basis. were due to physical and mechan- 
ical hazards. This left 40% of the in- 
surance losses to be eliminated by what 
was then coming to be known as safety 
and welfare work. When the same sched- 
ule was revised in 1923 the engineers 
considered that 30% of the losses were 
due to physical and mechanical hazards, 
and that 70% were due to failure to 
carry on general safety practices. Since 
that time, according to the committee, 
when definite safety programs are adopt- 
ed and in force. the relativity is approx 
imately 15 to 85. This is because it can 
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be proved, the engineers say, that 85% 
of the accidents in a factory can be elim- 
inated if a well-planned safety organiza- 
tion is maintained. i 

The engineers point out that for most 
of these results the incorporation in the 
laws and safety programs of specific 
hysical requirements, the developments 
by which the safety problem in the fac- 
tory of today has become a human prob- 
lem instead of a mechanical problem, 
schedule rating has been largely respon- 
sible. The elimination of schedule rat- 
ing, they say, is therefore not a step 
backward, but a definite indication of a 
work accomplished and of the fact that 
conditions are now ready for the next 
step forward, which their report consid- 
ers to be a more determined attack upon 
the human problem. 

The report recommends the withdrawal 
of the schedule because its work has 
been largely done and the emphasis, it 
states, can now be shifted from the phy- 
sical aspects of the industrial safety 
problem to the human aspects where a 
creat work still needs to be done. 

Vast Benefits Anticipated 

It is the assertion of the engineers that 
a vast benefit will accrue to industrial 
plants if schedule rating is dropped, and 
that it will enable safety engineers to 
divert their time from the checking of 
trivial items in schedule rating to the 
promotion of an organized safety plan 
which will actually reduce the accidents. 
They express the opinion that the em- 
ployers themselves will have as great an 
incentive for safety practices from the 
reward of a good experience, as under 
the schedule. Instead of devoting much 
of their time to the elimination of 15% 
of the accidents the engineers will be 
enabled to devote their entire time to 
the general subject of accident reduction, 
aided by the co-operation of state fac- 
tory inspectors who are especiallv, and 
properly, concerned with physical factory 
conditions. 

Oklahoma Situation 

The Oklahoma State Insurance board 
has taken under advisement the Council’s 
fling to discontinue schedule rating. 
Companies writing this line in Oklahoma 
now use the industrial compensation rat- 
ing schedule for the purpose of estab- 
lishing a deviation from the manual rate 
by measuring physical hazard on risks 
of a manufacturing nature. 

In advocating the proposal, F. F. La- 
fon, manager of the Oklahoma Compen- 
sation Rating Bureau, pointed ont that 
much time was spent by the bureau in 
schedule rating small risks and other 
risks of certain classification on which 
schedule adjustment changes but little 
from year to year. He emphasized that 
schedule standards have become so lim- 
ited and fixed that schedule ratine no 
longer measures accurately hazards of 
modern industrial plants. 

Relating to safety engineering, it is 

felt that carriers can more effectively 
render that service without schedule rat- 
ine, he said. 
_ It has been announced that with elim- 
ination of schedule ratings. a system of 
classification surveys would be immedi- 
ately inaugurated bv the Oklahoma Com- 
pensation Rating Bureau. This new ac- 
tivity would consist of inspecting for 
classification purposes risks that had not 
been previously inspected for schedule 
rating and would embrace all risks in- 
cluding quarries, stores, mines, ware- 
houses and contracting risks. 





A. R. LAWRENCE ACTIVITY 
_A. R. Lawrence, chairman, Comnensa- 
tion Rating & Inspection Bureau of New 
Jersey and who is special deputy com- 
missioner of Banking and Insurance in 
the state, particinated in the recent Wel- 
fare Federation drive in the Oranees and 
Maplewood as a section captain in Fast 
range. 





J.B. KAHLE DEAD 
James B. Kahle, president, ‘Central 
Casualtv, an attorney, died recently of 
art disease at his home in Columbus, 


Ohio. 


AGENTS NAME COMMITTEE 





W. E. Harrington Heads Special Com- 
pensation Group of National Ass’n 
Selected to Confer With Exec- 
utives on Situation 
W. Eugene Harrington, prominent At- 
lanta agent, is the newly appointed chair- 
man of a special compensation committee 
of the National Association of Insurance 
Agents which will meet soon with a com- 
mittee of the stock casualty companies 
in order to formulate a program for the 
solution of the compensation problem to 
submit to the special committee of the 
National Convention of Insurance Com- 
missioners. The request to the agency 
association to form such a committee 
was made by William Leslie, associate 
general manager, National Bureau of 
Casualty & Surety Underwriters, who has 
been giving the workmen’s compensation 
problem considerable thought in the past 

few wecks. 

The National Association’s committee 
is composed of C. F. Liscomb, Duluth; 
Charles Bellinger, W. H. Perrin & Son, 
New York; W. Herbert Stewart, Klee. 
Rogers, Loeb & Wolff, Chicago, and 
Cruger T. Smith, Dallas, in addition to 
Chairman Harrington. The dates on 
which the conference will be held have 
not yet been determined. 


Nat’! Surety Corp. Makes 
Fast Progress in Six Months 


An encouraging letter of progress 
made in the first six months of the new 
National Surety Corp. was sent out the 
other day by Vincent Cullen, president, 
in which it was pointed out that the cor- 
poration has not lost a major agent; that 
it has been selected as surety by some 
of the largest institutions in the country, 
and that its cash position as of October 
31, 1933, was $1,490,494. 

From May 1 to October 31, the cor- 
poration had net premiums written of 
$4,100,000; net premiums collected of 
$3,705,000; total claims received of 11,031 
of which 9,018 were disposed, and a loss 
ratio of approximately 40%. 


MAYER IS POLICE RECORDER 


Maxwell H. Mayer, borough agent of 
the Ocean Accident in New York, finds 
time in his spare hours to serve as police 
recorder of Madison Township, N. J.. as 
well as municipal chairman of the Re- 
publican party of the township. 





The Kenny Agency, Inc., New York; 
which represents the Fidelity & Deposit 
for burglary lines, is now known as the 
Swanson-Kenny Agency. 


BROWNSVILLE BROKERS ASS'N 





Annual Dinner Set for January 25; Will 
hange Name to Kings County 
Insurance Brckers Ass'n 
The Brownsville & East New. York 
Brokers Association will hold its eighth 
annual dinner and dance on January 25 
at the Hopkinson Manor, Brooklyn 
Justice Albert Conway of the Kings 
County Court, former New York Super- 
intendent of Insurance, has been invited 
to act as toastmaster and Superintendent 
of Insurance George S. Van Schaick as 
the chief speaker. Moe Werbelovsky, 
general agent, Eastern Life in Brooklyn, 
vice-president of the association, is chair- 

man of the dinner committee. 

At the regular monthly meeting of the 
association on Monday, Rollin M. Clark, 
deputy superintendent of insurance, was 
the speaker talking about the activities 
of the New York Insurance Department 
and the importance which the Depart- 
ment places upon the co-operation of 
metropolitan insurance brokers. 

It is expected that the Brownsville & 
East New York association will take def- 
inite action on the plan discussed at 
Monday’s meeting to change its name to 
the Kings County Insurance Brokers 
Association. 








The Bankers Indemnity 
furnishes dependable pro- 
tection, and efficient, nation- 


wide service 





BANKERS INDEMNITY 
INSURANCE COMPANY 


NEWARK, NEW JERSEY 


ONE OF THE AMERICAN GROUP 
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International Re. Is 
Charged With Fraud 


COMMISSIONER’ KELLY’S' SUIT 





Charge Made in Wilmington Court That 
Public Indemnity Assets Were Ob- 
tained Under False Pretenses 





Suit has been filed in the Wilmington 
court of chancery by William H. Kelly, 
commissioner of banking and insurance 
of New Jersey, to recover from the de- 
funct International Re-Insurance Corp. 
Delaware, assets, which, it was charged, 
the defendant had obtained by fraud 
from the Public Indemnity of New 
Jersey. The complaint, directed against 
the International and three receivers ap- 
pointed in Delaware to liquidate its af- 
fairs, was filed by Charles F. Curley in 
behalf of Commissioner Kelly. 

It was charged that the International 
Re. was insolvent on January 11, 1933, 
when it entered into a contract with the 
Public Indemnity to reinsure all of the 
latter’s business except in the bail bond 
field and took over nearly all of the 
Public’s assets. It was further charged 
the International Re. represented then 
that it was solvent and able to discharge 
its obligations to the Public Indemnity 
when it knew it was insolvent; that 
shortly after the contract was made the 
International converted some of Public’s 
assets to its own use instead of applying 
them to discharge obligations it assumed 
from the Public under the reinsurance 
contract. 

Kelly’s Charges 


In his complaint Commissioner Kelly 
emphasized that he never would have 
approved the reinsurance contract had 
he not been assured the International 
had assets far in excess of its liabilities. 
He stated his department participated in 
the negotiations for making the reinsur- 
ance contract because he had found prior 
to January 11, last, that the protection 
of creditors of Public Indemnity re- 
quired that reinsurance be effected. 

The complaint charged the Interna- 
tional agreed to act in a fiduciary ca- 
pacity and that it would treat assets of 
Public as a trustee using them only to 
pay liabilities of the Public. 

Commissioner Kelly alleged Carl M. 
Hansen, president of International, had 
submitted to him a balance sheet show- 
ing the International had as of Septem- 
ber 30, 1932, assets of $23,595,700 and lia- 
bilities of $20,595,700. The New Jersey 
Commissioner further charged that Han- 
sen represented that this balance sheet 
reflected accurately the condition of In- 
ternational September 30, “and that 
whatever changes had occurred were by 
way of improvement.” Kelly charged 
this statement was false and officers and 
directors of the International knew it 
was false. 

Asks for Accounting 

Commissioner Kelly asked that the re- 
insurance contract between the Interna- 
tional and the Public be set aside on the 
ground it was obtained by fraud, that 
assets transferred by the Public be de- 
clared a trust to be held for the benefit 
of stockholders and creditors of Public 
and that the receivers of the Interna- 
tional be required to account for all as- 
sets which the Public transferred to the 
International. 


LARGE AETNA C. & S. BOND 
The Aetna Casualty & Surety has ar- 
ranged for the execution of a contract 
bond of $1,572.895 on behalf of the Dravo 
Contracting Co. of Pittsburgh. This 
bond runs in favor of the United States 
in connection with the construction of 
the Gallipolis lock and dam in the Ohio 
River to be built for the contract price 
of $3,145,791 
This project has been undertaken to 
improve navigation in the Ohio River and 
nade possible through the provisions 
ot the NIRA. The Aetna Casualty & 
Surety arranged the necessary co-surety 
with a number of other leading American 
surct companies 


R. N. Caverly Critical 
Of Excessive Speeding 


60 AN HOUR NOT SAFER THAN 20 





Fidelity & Casualty Vice-President Says 
Often Fast Driving Is Justified 
by False Logic 





_ Excessive speed on the part of motor- 
ists is too often justified by false logic, 
according to a statement made this week 
by Raymond N. Caverly, vice-president, 
Fidelity & Casualty, in charge of claims. 

Pointing to the fact that last vear a 
large proportion of all fatal accidents oc- 
curred at speeds greater than the legal 
limit, Mr. Caverly declared that uninten- 





RAYMOND N. CAVERLY 


tional but great harm was being done 
through the constant repetition by unin- 
formed persons of such remarks as 
“Sixty miles an hour is a safer speed 
than twenty.” Considering the speed 
element alone, he pointed out, it is axio- 
matic that a higher rate is never as safe 
as a lower one. 

“It is true,” said Mr. Caverly, “that an 
individual’s needs often require fast trav- 
eling. It is true, too, that safety is de- 
creased rather than increased by rates 
of speed greatly less than that of the 
regular stream of traffic in which a ve- 
hicle is moving. It is also fortunately 
true that automotive engineering has 
added immeasurably to the controllabil- 


ity and consequent safety of the very 
fast moving car. 
Drivers Who Crave Speed 


“These points are not to be ignored. 
But there is a fast group of drivers who 
crave speed for the thrill of it alone and 
who mistakenly condone it with the spe- 
cious logic that it adds to the safety of 
driving. The fallacy probably arises from 
a realization of the dangers of a slow- 
moving car in a stream of rapid traffic, 
and from the fact that serious accidents 
may be caused by the driver who stops 
at the wrong time or place. 

“It is a simple fact of physics, how- 
ever, that in the event of an accident 
such as a collision the damage done is 
the result of the total energy involved. 
The car that is going at a speed of sixty 
miles an hour is not only more likely to 
meet with an accident than the one go- 
ing thirty, but if it does it hurls into that 
accident a far greater destructive force. 

“However dangerous it may be for a 
car to stand still, it is well to remember 
that two cars, standing still, can never 
collide. Ordinary common sense, as well 
as observation and statistics, tells us that 
there is less danger in the accident in- 
volving two slow-moving machines than 
two traveling,at high sneed. 

“It would be well for the man who 
says ‘Sixty miles an hour is safer than 
twenty’ to remember that every mile 
added to the velocity of his car means 
that much added to its destructive im- 
pact in the event of an accident.” 


CAN’T MAKE LATE PROTEST 

Pavment of a first small claim for a 
certain injury deprives a workmen’s 
compensation insurance company of the 
right to contest a later and larger claim. 
the Michigan Supreme Court has held in 
Ornie Kibbey v. L. O. Gordon Manufac- 
turing Co. and the General Accident. The 
company paid a two weeks’ award for an 
eye injury without question. Two years 
later the award was reopened due to the 
fact that eyesight had gone completelv 
and the insurance company questioned 
the occurrence of the accident The 
court ruled that pavment of one award 
on the injury would prevent contest of 
another on the same injury. 








LOSE TRAFFIC LIGHT SUIT 


A municipality is not liable for dam- 
ages in an automobile accident caused 
by failure of a traffic signal light to oper- 
ate, according to the Missouri Sunreme 
Court. Mrs. Anna Auslander sued the 
city of St. Louis for damages in a colli- 
sion which occurred when a traffic light 
did not work due to a burned out light 
bulb. The court held that maintenance 
of the lights was a government function 
and the city could not be held liable. 





Drastic New Road Laws Being Drafted 


In Britain to Reduce Auto Fatalities 


Drastic new road laws for Britain are 
anticipated by those in touch with the 
Transport Ministry. They are expected 
to be enacted when the Government an- 
alysis of causes of fatal accidents is com- 
pleted. The authorities are 
concerned at the growing number of fa- 
tal accidents. 


seriously 


The figures already re- 
ceived show that an increasing number 
of accidents were caused by pedestrians. 
The Ministry, if the total results upon 
analysis point to the need for some con- 
trol of pedestrians crossing roads, will 
consider the following plans: 

(1) Walkers may be required in busy 
traffic areas to use “sanctuary lanes” 
drawn across the road, at each end of 
which would be a “cross here” sign. It 
would be made plain to walkers that thev 
were safe while using the “lane,” but if 
they were struck while crossing at anv 
other point it would not necessarily be 
the fault of the motorist. Motorists 
would be advised that if they struck a 
pedestrian in any circumstances while he 


or she was using the “lane” it would be 
the driver’s fault. 

There would be erected wooden or 
steel barriers at the kerb-side near “sanc- 
tuary lanes” at the busiest traffic areas 
to prevent pedestrians crossing near the 
“lane” in the hope that they would be 
protected by it. 

(2) The issue of a standard design of 
rear reflector for bicycles, and the reg- 
ulation that cyclists should not ride more 
than two abreast. 

(3) A 25-30 miles per 
through towns and villages. 

(4) Instruction to motorists that when 
they see the new “dead slow” sign on 
minor roads at their intersection with 
ma'n roads, drivers must turn into the 
main roads with utmost caution. If an 
accident occurred it would be difficult for 
the motorist using the minor road to 
plead that he was driving safely. 

The new minor road sign was pre- 
pared by the denartmental committee on 
road signs and is a red triangle within 
a circle. It is now being erected all over 
the country. 


hour limit 


B. J. Mackey Talks On 
Jury-Fixing Danger; 


TELLS OF CAUSES OF HIGH RATE 





Prominent Bankers Indemnity Clain 
Manager Tells Paterson Group of 
Increase in Passaic Co. Accidents 





The claim frequency rate in Passaic 
County, N. J., during 1931 and 1932 wa; 
14.0 and 15.1 respectively as against 84 
and 88 in Bergen County for the same 
years, B. J. Mackey, president, New 
Jersey Casualty & Utilities Claim Mer’; 
Protection Association and head of the 
Bankers Indemnity claim department 
told the members of the Cardinal Cly} 
of Paterson, N. J., at its recent monthly 
dinner. His topic was “Jury-Fixing and 
Ambulance Chasing.” Mr. Mackey 
stressed that with a single exception 
Passaic County has the largest number 
of accidents per 100 registered automo. 
biles of any county in New Jersey. 

He also pointed out that it is the pub- 
lic which eventually suffers through un- 
just and unduly heavy awards returned 
against the insurance companies in auto- 
mobile accident cases, as the money paid 
out to the plaintiffs must come out of 
the premiums paid by the automobile 
owners. 

The speaker also referred to the 
clean-un of the “fake accident ring” in 
Massachusets when a score of doctors, 
lawyers and insurance men were sent to 
prison for a long term of years, and he 
intimated that a similar clean-up was 
coming in Passaic County. 

While ambulance chasing is not the 
greatest evil, the building up of cases or 
the actual faking of cases through the 
assistance of “crooked doctors and law- 
yers” is far more dangerous and costly 
to the people of Passaic County, he as- 
serted. 

Particular stress was laid on the fact 
that the members of the club should 
join with other civic organizations of the 
county in a safety campaign so as to 
reduce the large number of accidents 
and claims, and at the same time make 
a better selection of those who are to 
serve on the jury in suits of automobile 
accident cases. 





Auto Fatality Figures Reflect 
September Safety Drive Aid 


Deaths from automobile accidents this 
year are gradually creeping up on last 
year’s record and now stand 2.4% under 
the number of fatalities at this time last 
year, according to reports received from 
states by the Travelers. During the first 
ten months of 1933, on the basis of re- 
ports received, 22,900 persons have been 
killed in automobile accidents. If the 
trend in the increase of deaths which has 
taken place since June continues the rest 
of this year, fatalities will approximate 
29.000, or the same as in 1932. 

The effect of the September automo- 
bile accident safety campaign initiated by 
Governors in a majority of the states 
and the District of Columbia is seen in 
the fact that in September the increase 
of fatalities, on the basis of the reports 
received, was 1.4%, or the lowest gain in 
fatalities since the upward trend started 


in June. The percentage increase i 
deaths in September was about one- 
seventh of the percentage gain for 
August. 


During September when the safety 
campaign was in progress fewer deaths 
were reported than in the same mont 
last year by fourteen states and the Dis- 
trict of Columbia, all of which partici 
pated in the nation-wide program, an 
in one state deaths were the same as for 
the corresponding month of last year. 
Increases in fatalities were reported by 
eight states which took part in the safe- 
ty campaien and in two states which di 
not participate more deaths were report 
ed than in the same month last yeat. 
Figures for other states which took part 
in the month’s activities have not yet 
been reported. 
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BALTIMORE SOCIETY COURSES 





L. H. Lippincott Giving Surety Lectures; 
C. V. Groves and W. L. Lang- 
ford Division Chairmen 

G. V. Groves, United States F. & G., 
and W. L. Langford, New Amsterdam 
Casualty, are respectively casualty and 
surety division chairmen in charge of 
courses being given this season in Balti- 
more under the auspices of the local In- 
surance Society on Wednesdays and 
Thursdays. The general chairman is C. 
Vy. Gordon of the Association of Fire 
Underwriters. eth 

The course in suretyship is given in 
co-operation with the Casualty & Surety 
Club of Baltimore and will be conducted 
by Lincoln H. Lippincott, superintendent 
of the training school of the Maryland 
Casualty Co., who for a number of years 
conducted courses at Johns Hopkins Uni- 
versity. 

Among the lecturers will be W. A. 
Edgar, United States F. & G., and C. S. 
Weech, New Amsterdam Casualty. 


James D. Latham, Aetna Casualty 
| & Surety, was elected president of 
the Surety Underwriters’ Association 
| of Philadelphia at its annual meeting 
this week, attended by a big crowd of 
bonding men. Mr. Latham succeeds 
Arthur F. Timmins, Fireman’s Fund 
| Indemnity, who goes on the new ex- 
ecutive committee. 

Frederick W. Moore, Hartford Ac- 
cident & Indemnity, was chosen vice- 
president of the association; F. Wade 
Hughes, Standard Acciden*<, secretary, 
and C. Royden Fanning, Continental 
Casualty, treasurer. The National 
| Surety Corporation was admitted to 

membership. 
| _=aeease 





Impressive Armistice Day 


Ceremonies Held in N. Y. 


In keeping with its annual custom the 
New York office of the Actna Affiliated 
Companies held impressive Armistice 
Day commemoration services last Satur- 
day in which other tenants of the 100 


William Street building joined. One 
army bugler, blowing the always im- 
pressive “Taps,” made the occasion all 


the more significant. John S. Turn, New 
York vice-president and general mana- 
ger, gathered department heads in front 
of the Aetna memorial tablet for those 
who lost their lives. Mr. Turn’s son, 
Raymond Townsend, who was first lieu- 
tenant in the 315th Infantry, 79th Di- 
vision, was killed in action on the first 
day of the Argonne drive. 

Not a year has passed since Armistice 
Day fifteen years ago that the United 
States F. & G. has not had a most im- 
pressive and appropriate observation of 
the ending of the World War. 

Last Saturday morning by 10:55 over 
300 employes and guests of the New 
York office had assembled on the main 
floor to participate in the ceremonies. At 
one minute before eleven all lights in the 
building were extinguished and a bugler 
sounded “Attention,” “Cease Firing” and 
“Taps.” 

As usual the company displayed in its 
main center corridor its Service Flag 
with eighty-two honor stars. 


LEROY W. CUYLER DEAD 

Leroy W. Cuyler, forgery bond depart- 
ment manager in the Greater New York 
Department of the National Surety Cor- 
poration, died on Monday after a linger- 
ing illness. Masonic services were held 
Wednesday night in Flushing, Long 
Island. 

During Mr. Cuyler’s absence from the 
office the forgery bond department has 
been handled by J. Calvert Murphy, star 
producer of forgery bonds, who has been 
with the company for some time. 





John A. Diemand, executive vice-presi- 
dent, Indemnity Insurance Co. of North 
America, was a New York visitor on 
Wednesday and spent a busy day “in 
conference,” 


Attractive Program Arranged For 
Casualty Actuarial Society Meeting 


The Casualty Actuarial Society, as pre- 
viously announced in The Eastern Un- 
derwriter, will hold its annual meeting 
November 24 at the Hotel Pennsylvania, 
New York. The election of officers and 
three members of the council will con- 
stitute the business session. The pro- 
gram will follow the annual custom of 
the reading of the President’s address, 
the presentation of new papers, the dis- 
cussion of papers presented at the last 
meeting of the Society, and the informal 
discussion. 

Paul Dorweiler, Aetna Life, as Society 
president, has selected as the subject of 
his address “Policy Limits in Casualty 
Insurance.” He will be followed by John 
Edwards, Ontario Insurance Department, 
who will discuss “Ten Years of Rates 
and Rating Bureaus in Ontario, Applied 
to Automobile Insurance, Part II.” This 
is described as “a continuation of the 
auther’s previous paper on the same sub- 
ject and deals with the technical aspects 
of the rate inquiry of 1929-1930, also de- 
scribing the research work attending the 


| 


have prompt service and protection wherever and whenever his automobile 


is driven. 





administration of the new Act during the 
past three years together with rulings 
and decisions. 


L. S. Senior’s Paper 


Then will come the formal paper by 
Leon S. Senior, general manager, Com- 
pensation Insurance Rating Board of 
New York, on “A Realistic Plan for De- 
termining Compensation Rate Levels.” 
The author will review the inadequacies 
of the present methods in constructing 
compensation rate levels and in answer 
to the question as to whether it is 
humanly possible to make compensation 
rates adequate as well as reasonable, of- 
fers a new plan designed to remove the 
subject from the field of abstract specu- 
lations and futile prophecies. It is 
claimed on behalf of this new plan that 
its introduction would bring about sta- 
bility and consistency in compensation 
rates, dispensing with controversies in 
many jurisdictions. The proposed meth- 
od, because of its simplicity and inherent 
equity, should result in mutual benefit to 


insurance 


carriers and_ policyholders 

With the important question of rate lev 

no longer the subject of annual dispute, 
the carriers will be in a better position 
to introduce other essential reforms in 
compensation underwriting. 

“Correction of Certain Deficiencies in 
the Experience Rating Plan by the so- 
called ‘Account Current’ Method” by 
Mark Kormes, is another paper to be 
read. Under the rules of the Experience 
Rating Plan which fixes the dates for 
the valuation of reserves, the assured or 
the carrier is penalized by errors in judg- 
ment as to the value of a case which has 
not been adjudicated. This condition is 
aggravated by the fact that it sometimes 
takes a number of years for the final 
adjudication of the case and also by the 
fact that the putting up of conservative 
reserves is jeopardized by the introduc- 
tion of competitive abuses. A formula is 
developed which will permit, in succes- 
sive ratings, of corrections in excessive 
or deficient loss values in previous rat- 
ings thus removing the disadvantage 
arising under the present plan to both 
the assured and the carrier. The for- 
mula is simple of application and re- 
quires but little additional work 

The paper concludes with a discussion 


(Continued on Page 42) 
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Why Automobile Insurance Is So 
Vitally Necessary 


| Reliable public statistics show that for the first 9 months of 1933 
there were 523,000 automobile accidents, resulting in the death of 
20,000 people and in bodily injuries to 570,000. 

| Last year stock casualty insurance companies paid automobile lia- 
| bility claims of $125,255,911 and automobile property damage 


cial loss and even bankruptcy. 


Increased purchasing power, as a result of improving business conditions, 


claims of $23,327,151, relieving thousands of assureds from finan- | 
will put many new and old cars in operation, thus increasing the road hazards. 


No motorist is safe without adequate insurance protection. 


Agents should place their clients’ automobile insurance in sound stock cas- 
ualty insurance companies with nation-wide facilities, so that the assured may 


Our organization solicits an opportunity to serve. 


















WE DO OUR PART 


of NEW YORK 
Organized 1884 


NEW YORK CASUALTY COMPANY 


Organized 1890 


| AMERICAN SURETY COMPANY 
| 


Applications from responsible agents invited. 
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Towner Works at Top 
Speed on Liquor Rates 


1% WHISKEY BOND RATE O.K.’ed 
Chairman Mulrooney of Control Board 
Rejected Tentative Schedule Filed 
Because Rates Were Too High 





Not since the good old days before 
January 16, 1920, on which Prohibition 
became effective, has such keen interest 
been taken by bonding men in the un- 
derwriting of whiskey bonds. This week 
all eyes centered on Rutherford H. 
Towner, head of the Towner Rating Bu- 
reau, who when interviewed as to liquor 
bond rates after repeal by a reporter of 
The Eastern Underwriter in the Bank 


Repeal Means Business 
Production vic« ~pre sidents in hom 
offices are alertly interested in thi 

preliminary steps leading up to the r« 

peal of the Eighteenth Amendment 

Not only will repeal mean re-employ 

ment of many out of work, but with 

glass and bottle factories resumin 
capacity production new insurance 
needs are being created 

From the real estate angle a “new 
gold rush” was in full swing tits week 
as would-be vendors of liquor bid 
against each other for desirabl 
ground-floor stores suitably located, 
some of which have been unoccupied 
for months. Long term leases on such 
stores at 1929 rentals will mean in- 
creased property values, additional in- 

Surance coverage 
ers Club on Tuesday, said that his bureau 
was working on this job at top speed, 
having ahead of it one of the most hectic 
three-week periods in its history. 

The following day Mr. Towner made 
known that his bureau had filed with the 
New York Insurance Department a rate 
of 1% on bonds for manufacturers, 
wholesalers and retailers of wines and 
whiskeys. This rate has been accepted 
by the Department with the condition 
that if the term of these bonds is ex- 
tended. beyond April 1, 1934, without a 
requirement for the filing of new bonds, 
the premium paid will cover for a full 
year from the inception of the interim 
bond. Extensions beyond a full year are 
to be charged on a pro rata basis to the 
conclusion of the new license year. 


Careful Study of New Rules Needed 


It is pointed out that all the new reg- 
ulations to govern manufacturers, whole- 
salers and various classes of retail dis- 
tributors have to be studied carefully to 
learn what bonds will be required, what 
they will guarantee, the probable hazard 
the surety will assume under them and 
the rate to be charged. For ten years or 
more the rates on bonds required under 
the old laws and ordinances in effect 
when the Eighteenth Amendment became 
effective have not been published in the 
rate manual, and these will have to be 
reprinted or revised for states which are 
not adopting new regulations 

As liquor dealers will want their li- 
censes and bonds ready by December 5 
it is anticipated that the demand for 
bonds will be heavy and the making and 
publishing of rates for so many forms in 
so brief a time is a great task 


Bonds Required by N. Y. Control Board 
Bonds are required by the New York 


State Alcoho! Beverage Control’ Board 
in the followir amounts, according to 
the classificatior 

Distilleries anufacturin 
liquor, $10,000; distiller licensed for 
manufacturing wines, $2,500: wholesal 
liquor licenses, $5,000; wholesale wine li 
censes, $2,500; retail liquor license, for 
consumption on premises, in cities of 
1,000,000 population or more, $2,000: in 
ties of more than 100,000 and less than 
1,000,000 population, $1,500; for consump- 
n of premises located elsewher: 
21 00K 

Reta ne license for consumption on 
p! n cities of more than 100,000 
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ated elsewhere, HINT AT FORGED CHECKS ——— 








se for consump- 


ies of more than Witness at 4th Compensation Hearing United States Fidelity & Guaranty Cy 


1,000,000 population, $2,000; in cities of in N. J. Reveals Practices of Adjust- with which is affiliated 
more than 100,000 and less than 1,000,000 ers; Assemblyman Fort’s Proposal * tals * 
population, $1,500; for consumption off Hints that some adjusters’ forged Fidelity & Guaranty Fire Corp. 
premises located elsewhere, $1,000; retail checks which were meant for injured : . 

wine Icense for off premises consump- workmen were dropped on Monday at Home Offices : Baltimore, Md. 


tion, $5,000, and retail li 
vessels, $2,000. 





iquor license for the fourth legislative hearing in New 
Jersey into the workmen’s compensation able to obtain a certain amount of finan. 





Tentative Rates Melsetad situation in the state. The witness, Al- cial assistance. 
bert Jensen of East Orange, a former Assemblyman Fort said after the hear. 
When interviewed at the Albany head- employe of the White Motor Sales Co., ing that he proposed drafting a bill com- 
quarters of the Control Board Chairman told the commission that he had lost his pelling insurance companies writing 


Edward P. Mulrooney disclosed that the cye through an accident which occurred at 3 to injured workmen. Through the 


board had rejected the t 
of premiums for bonds 


entative schedule during his employment with the car com- failure of several companies within the 
submitted by the pany, and that he was awarded 100 weeks past year it has left no funds to continue 


insurance underwriters because they were of compensation of which sixty-seven weekly payments to those who have been 
too high. The rates were said to be in’ were still due owing to the fact that the receiving awards for injuries. 


some instances more t 


Mr. Mulrooney made 


han 40% higher company had carried its insurance in the 


than the premiums for the beer bonds. Independence Indemnity, now in receiv- RELIEF FOR STATE. TREASURER 
it clear that he — ership. \ction to relieve the state treasurer 
1 premiums for The witness alleged that if his eye had in some measure of responsibility for 


would not permit hig 


bonds. “We expect the 


premiums to be been removed within a six weeks period supplying a $300,000 bond may be taken 


lower than the premiums for the beer from the time of injury the sight of the at an impending special session of th 


bonds, and because the t 
was too high, we rejec 
schedule will have to b 
added 


Surprise was expresse 


entative schedule other eye would have been much better Michigan legislature, surety men_ be. 
ted it. Another today. He laid the blame on the insur- lieve. 


e submitted,” he ance company doctors, who, he claims, . ———e 
kept him running to their office and G. E. LONERCAN RESIGNS 
d at the submis- finally told him that they could no longer George E. Lonergan, Massachusetts 


sion of the tentative rate schedule to the help. He told the Commission that it ae manager in Cleveland, has re- 


Control Board before the New York In- was through Assemblyman Fred W. ened. His future plans are not yet 
suranc> Department had had an oppor- Fort, Jr., an insurance man who is a ae but he is returning to New Eng- 
tunity to pass on the rates. member of the Commission, that he was land territory. 
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Van Schaick Reports to Gov. Lehman Monetary Situation 
On Mortgage Co. Rehabilitations 


Before leaving this week for a well- 
earned short vacation in Su- 
perintendent of Insurance George S. Van 
Schaick made public an interim report 
submitted to Governor Herbert H. Leh- 
man on the pending rehabilitation pro- 
ceedings in the title and mortgage guar- 
anty company field. This report follows 
sweeping charges of “shocking” irregu- 
larities in the business practices of some 
of the fourteen companies which the Su- 
perintendent took over last spring and 
summer. So serious are the irregular- 
ities that preliminary reports of the in- 
quiry into the practices of the various 
companies have been submitted to the 
district attorneys of New York, Bronx, 
Kings, Queens and Nassau counties for 
appropriate action. 

In addition, Superintnedent Van 
Schaick also said that he was preparing 
to bring legal actions against certain 
oficers of the companies to recover large 
sums of money in instances where civil 
liability was indicated. He added: “The 
Department has already in one instance 
recovered for the mortgage and certifi- 
cate holders and other creditors a sub- 
stantial number of properties which were 
improperly conveyed by the officials of 
one of the companies to a dummy cor- 
poration controlled by favored outsiders. 


Jermuda 


Must Cancel Contracts of Two New 
Companies 

When the Superintendent took over 
the fourteen companies for rehabilita- 
tion it was obviously for the best inter- 
ests of the creditors to provide continuity 
in the operation of the properties on ac- 
count of the involved situations present- 
ed. To this end the old staffs and em- 
ployes were of necessity continued until 
from time to time investigation showed 
incompetence, improprietics or corrup- 
tion. In the case of two of the com- 
panies the personnel in charge of the 
companies prior to rehabilitation has 
been so shattered by the charges indicat- 
ed in the investigation that practically 
no high officials are left in the compan- 
ies’ employ. 

As a result the Superintendent is ar- 
ranging to cancel the contracts under 
which two new companies created pur- 
suant to court order have handled the 
properties involved in the rehabilitation. 
The Superintendent still believes that 
there may be a substantial value in the 
good will of the title or mortgage busi- 
ness of these companies. Experience 
since rehabilitation justifies this belief. 
To that end the new companies will be 
continued until such time as the good 
will is proved not to exist or is disposed 
of for the benefit of creditors. 

A Unique Situation 

_In his report to Governor Lehman the 
Superintendent points out that the situa- 
tion which has confronted the New York 
Department in the rehabilitation pro- 
ceedings is unique in the annals of in- 
surance departments of the country. In 
fact, no court or administrative agency 
of any state has had imposed upon it at 
one time a problem as vast in dollars 
and cents or one involving so many hu- 
man beings. The properties to be ad- 
ministered and services by the Depart- 
ment are valued at more than _ forty 
times the amount of assets involved in 
all liquidation proceedings handled by it 
Irom its inception in 1859 until January 1, 
1933, and more than four times the total 
moneys involved in involuntary and vol- 
untary bankruptcy proceedings concluded 
in the Southern District of New York 
lor the four-year period preceding Sep- 
tember 30, 1932, the report stated. 

© indicate further the size of the 


Problem Mr. Van Schaick said that in 
excess of 20,000 certificate issues owned 
by groups of people unacquainted with 
one another and without homogeneity of 
interest other than that based on their 
Investment 


in a particular guaranteed 





mortgage issue are involved in rehabilita- 
tion. 

In lieu of wholesale foreclosures the 
Department has co-operated with prop- 
erty owners in working out equitable 
plans of readjustment to fit present day 
conditions. This has necessitated a pro- 
gram under which each negotiation on 
the thousands of properties involves a 
tri-party relationship, Superintendent 
Van Schaick said. The owner of the 
property, the holder of the guaranteed 
mortgage and the Superintendent as Re- 
habilitator of the company all have to 
negotiate in respect to each transaction 
involving each of the parcels of real es- 
tate. The extreme complications of this 
procedure were emphasized. 

Cases actually in process of reorgani- 
zation by the New York Guaranteed 
Mortgage Protection Corporation total 
$27,000,000 which are about complete and 
$58,000,000 which will be completed in 
the near future. Furthermore, approx- 
imately $100,000,000 of certificate issues 
are now being worked upon through a 
simple procedure under Chapter 745 of 
the Laws of 1933, whereby certificate 
holders of any particular group may, un- 
der a plan promulgated by the Super- 
intendent and approved by the certificate 
holder, organize themselves into a cor- 
porate entity. : 

Mr. Van Schaick emphasized that un- 
der such procedure certificate holders 
are in no way diminishing or affecting 
their claims on the guarantese. 

Special attention has been given to the 
avoidance of undue hardship on mort- 
gagors. 





BROOKLYN INDEX BUREAU 


Expected to Be Formed as Outcome of 
Bureau Conferences; To Improve Acute 
Burglary Claim Situation in Borough 

Following a conference of officials of 
the National Bureau of Casualty & 
Surety underwriters, company claim 
managers, underwriters, and agents last 
week, it was proposed to establish a spe- 
cial index system for Brooklyn, house 
and apartment house thefts so as to lo- 
cate definitely the sections which have 
caused heavy losses in this line for some 
years. Very shortly, cards, which will 
be handled in the Bureau and distributed 
to member companies, will set forth the 
names and addresses of all persons who 
may have made claims against the com- 
panies, together with the name of the 
broker handling the risk. 

This index will be a guide to under- 
writers in accepting an application for 
a policy. Final action on the proposal 
will be taken by the burglary governing 
committee of the bureau. 

The procedure taken at the meeting 
was the outcome of conferences held for 
the purpose of improving the Brooklyn 
burglary claim situation. Instead of dis- 
cussing rate raises, as has been errone- 
ously reported, the conference is endeav- 
oring to find ways of avoiding these by 
concentrating on those things which add 
to the cost of claims. 


Dun & Bradstreet 


(Continued from Page 33) 
The under- 


may be carried on in homes. 
information 


writer must secure exact 
with regard to these conditions and 
frame his conclusions accordingly. Fre- 
quent and close inspection is necessary 
to keep informed of conditions and this 
naturally adds to the underwriting ex- 
pense, which already is a formidable 
large factor. 

“T might mention here that a survey 
made not so long ago of 100 actual fires, 
it was indicated that the greater portion 
of them were homes, 15% were incen- 
diary and 10% occurred through care- 
lessness. It is this last 25% that we are 
mostly concerned with for in this group 
is where the largest losses are incurred.” 


(Continued from Page 15) 

by running the printing press. Once 
started on this path, the vicious spiral of 
inflation calls for more and 
rency until the treacherous forces set in 
motion are beyond control, and the cur- 
rency either collapses or heroic measures 
— be taken to stabilize at a lower 
evel. 


more cur- 


What Happened in France 

In either event a day of reckoning is 
sure to come. During the post-war in- 
flation in France the franc declined to 
two cents in American money, and was 
saved from complete collapse only by the 
most vigorous measures, including the 
reduction of government expenses and 
increased taxation as well as the strong 
opposition of all parties to further infla- 
tion. 

Even though the franc was eventually 
stabilized at 3.93c. in terms of American 
money, the evil effects of inflation were 
far-reaching. As one authority on 
France has said: “The most significant 
change is the slow drain of wealth from 
one group into the hands of others. It 
is the decline of such things as the habit 
of saving which took place over a period 
of years, and the effects upon productive 
machinery, financial practices and social 
institutions which have made the finan- 
cial aftermath of the war as costly per- 
haps as the war itself. Inflation caused 
the impoverishment of those who had in- 
vested moderate savings in conservative 
securities with fixed income. Much suf- 
fering has taken place among the aged 
who could not take advantage of specu- 
lation. There has also been a change in 
the attitude of French investors. They 
have found nowhere the assurance that 
hard work in the present would bring 
ease and comfort in the future.” 


Debtors vs. Creditors 

Inflation is being advocated to help 
relieve the strain upon the debtor classes 
But this problem would not be corrected 
by this means, since an artificial boom 
would result in the building up of an- 
other huge debt structure at a still high- 
er price level. in consequence of which 
a new crop of debtors would have to be 
liquidated when inflation had run its 
course. 

It should also be pointed out that the 
issue between debtors and creditors is 
not as clear cut as the inflationists con- 
tend, because a large percentage of the 
debtors are also savings depositors, life 
insurance policvholders, and owners of 
bonds and stocks. 

The Farmers 

The most insistent demand for infla- 
tion comes from the farmers to help re- 
lieve their indebtedness. But the scaling 
down or wiping out of farm debt through 
currency depreciation would fall heaviest 
upon the great mass of our people who 
directly or indirectly are holders of farm 
mortgages. Of approximately $9,000 000,- 
000 of farm mortgage debt retired farm- 
ers hold about $1.000,000 000, other indi- 
viduals $2,000,000,000, insurance companies 
slishtly more than $2,000,000.000, bank 
and mortgage companies $2,000,000,000 
and Federal and joint stock land banks 
slichtly less than $2,000.000,000. 

Nor would inflation help the current 
position of the farmer, as the Secretary 
of Agriculture has so courageously point- 
ed out. Following a sharp advance, farm 
products have recently declined, while 
the prices of the goods the farmer must 
buy have increased so that his purchas- 
ing power declined from 71 in July to 60 
in September. Furthermore, artificial 
price advances will not correct the fun- 
damental evils of surplus agricultural 
products. World stocks of food stuffs 
and raw materials have been increasine 
steadily during the last few months and 
are now about 160% above the 1925 aver- 
age. Artificially high prices would tend 
to stimulate production of these com- 
modities and to curtail consumption, with 
resultant aggravation of surplus supplies 

It is obvious that it is not possible to 
have a selective inflationary advance in 


any particular group of commodities be- 
cause of the interrelationship of all prices 
and the influences of world forces. 

An Insidious Attack On Security 

Inflation would reduce the purchasing 
power of some 50,000,000 workers of the 
country, for wages always lag behind the 
advance in the cost of living. During the 
final stages of the depreciation of the 
mark even the highest paid skilled work- 
ers were on the verge of starvation and 
food riots were common. 

Inflation is an insidious attack upon 
the last trench of security of the great 
masses of people. It penalizes the thrifty 
who provide the savings upon which has 
been built an economic system which for 
decades has provided our people with the 
highest standard of living in the world. 
This group does not consist merely of a 
small class of wealthy individuals but em- 
braces a large part of our population 
from all sections of the country and all 
walks of life. It includes more than 
50.000.000 savings depositors, 65,000,000 
holders of life insurance policies, millions 
of conservative investors, and hundreds 
of thousands of those dependent upon 
pensions, such as widows and orphans 
of war veterans 

The greatest sufferers from the folly 
of inflation would be the women of the 
country who, it is estimated, hold 85% of 
the savings accounts and receive 80% of 
the funds paid out by insurance compa- 
nies 

Time for Reflection 

In view of the fact that inflation has 
caused some of the most unpleasant and 
tragic chapters of modern times it is 
well for us to pause and reflect before 
embarking upon a course that involves 
such incalculable risks in the destruction 
of savings and of indescribable human 
misery 

Great as are the hardships of depres- 
sion, they do not begin to compare with 
the tori:ures and terrors of uncertainty 


in the wake of a rapidly depreciating 
currency Business becomes a gamble, 
and investors turn to speculation in a 
desperate but futile effort to protect 


their holdings. The devastation of values 
that inevitably follows creates a psy- 
chology of fear which leaves an indeli- 
ble impression upon the generation that 
passes through such a nightmare. 

When the leader of the German trade 
union appeared before the Dawes Com- 


mittee and was asked what it could do 
for German labor, he replied: “Your 
committee must as a basic human thing 


give us a stable currency, and thereby 
insure to the worker that his wages will 
have the same purchasing power when 
he wants them as they had when he 
earned them.” Following such bitter ex- 


periences of inflation it is significant that 
Germany and France are clinging tena- 
ciously to the gold standard in the face 


of tremendous external pressure for its 
suspension, 

Not only does inflation impose hard- 
ship on all classes of the population but 
it paralyzes business enterprise, creates 
uncertainty and confusion, and interferes 
with the natural recuperative forces at 
work. Recent surveys show conclusivels 
that there has been a world-wide busi- 
ness recovery since last fall. Practically 
all countries, even those primarily agri- 
cultural, have shared in the upturn. In 
the great majority of these countries 
improvement has been brought about 
without resort to artificial measures, and 
progress has been more consistent al- 
though spectacular than in_ the 
United States 


The greatest 


less 


contribution to recovery 
in the United States would be the assur- 
ance of a sound money policy so that 
business and investors can plan with as 
surance for the future, and not be com 
pelled to gamble with a currency subject 
to indeterminable depreciation 

It is high time that the conservative 
element of the community awake to the¢ 
perils of uncontrolled inflation. and th 
they, like their predecessors during si 
lar periods in the past, rise to the occa- 
sion everywhere and throuch their ms 
ence check this movement before it ts 
out of hand. 
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On the Production “Firing Line” 





H. P. Jack 


kson On Claim Costs 


Bankers Indemnity Agents Given Close-up View of Trouble- 
some Compensation and Auto Liability Situations 


Smarting under the punishment taken 
by the 
ing the ten 
$166,718,104 underwriting loss for 
stock companies, President H. P. 
son of the Bankers 
thoughtful 


casualty insurance business dur- 


past years to the extent of 
bureau 
Jack- 
Indemnity recently 
addressed a message to his 
field 


sought 


forces country-wide in which h¢ 


their co-operation in bringing 
about a reduction in loss cost by elim- 
inating claim fraud and abuses. Such 
abuses, it was emphasized, have been ob- 
stacles which too long have impeded the 
utility and prog stock casualty 
companies. 

Mir. Jackson was frankly worried as to 
how much longer the punishment can be 
borne by the He asked: “Is 


it not asking attend- 


ress oO! 


colipanies, 
too much that costs 


ant upon cconomic and social confusion 
should be disproportionately liquidated 
by the stockholders of casualty insurance 


companies? Are we not now at the 
crossroads under the new order of things 
with the choice, so to speak, of cont n- 
uing to cndeavor to hang on sullenly, 
withdraw in favor of experiments in state 
insurance, or shall we in the spirit of 
the times face the facts and wi.h cour- 
age and faith go forward? 
Passive Policy Impossible 
“The underwriting 
past should indicate that a passive 
1c} would not permit many companies in 
the business to continue indefinitely to 
survive and discharge their obligations 
creditably to agents and policyholders. 


experience of the 


pol- 


“Many tests of public opinion have in- 
dicated that state insurance in the cas- 
ualty field is not the will of the majority. 


The casualty business as a private enter- 
prise 1s an economic necessity which must 
and will continue. What then arc its 
principal needs? 

“For the period 1923-1932 inclusive the 
agercgate results of the bureau compan- 
ices show an underwriting loss of $166,- 
718,104, of which $141,456,343 pertains to 
the workmen’s compensation classifica- 
tion (not being less than $8,078,904 in any 


single year of that period). This state 
of affairs indicates to me clearly where 
corrective measures must be first and 


immediately applied. 


“We are, however, further from a so- 
lution of the problem today than ever 
and with conditions vastly worse from 
the standpoint of the companies and 


agents. The problem must be solved and 
it will not be solved by the withdrawal 
of casualty companies from this class of 
business and transferring it to society in 
the form of state insurance. It needs lit- 
tle imagination to picture the general 
confusion and added cost to society 


which would result from the forced elim- 
ination of an institution which has so ef- 


fectively and efficiently carried out the 
spirit as well as the letter of the work- 
n’s compensation laws 


Reducing Claim Costs Vital 
“Not a 


few have been inced for 


con\ 

e tit that have about reached 

of the buyers’ capac'ty in rate 

es and correction must now com¢ 

rm of lucin claim costs 

t h a general co-operative move- 
lf workmen’s compensation claims 

ye settled on the basis of the leg- 

ntent of the law, no more and 

1 tt present high rates in 
man , cations could even be ri 
luced. Th idency to socialize ork 
men’s cot nsation insurance, not in all 
cases lful or intentional but possible 
through the inadequate machinery per- 


taining to the administration of such 
laws as regards the fixing of liability, is 
placing a burden on the casualty com- 
panies for which the rates are wholly 
insufficient. 

“No one in the business has any 
pute with the theory of the workmen’s 
compensation plan, but in underwriting 
this hazard on behalf of the employers 
it was not contemplated that in addition 
the insurance carrier should assume the 
equivalent of old pensions, unem- 
ployment relief and awards for disability 
incurred outside the employment as well 
as excessive and unnecessary medical 
expense with practically no appeal from 
the tribunal fixing its liability. 


dis- 


aye 


“The records of several state investi- 
gations prove that the abuses mentioned 
actually exist and the present facilities 


for administrating the compensation laws 
are inadequate to them, 
Greater Spread of Risks 


stop 


Mr. Jackson also felt that further ef- 
fective relief could be had by the stock 
casualty companies if the means wer« 


provided for greater spread of risk and 
averaging in underwriting. He said: “It 
is well established that in the workmen’s 
compensation classification loss ratio de- 
creases as size of premium increases and 
today the leading mutuals have the busi- 
ness in the large premium class and en- 
joy satisfactory underwriting results, 
whereas 45% of the stock companies’ pre- 
miums are derived from risks paying 
premiums of less than $1,000 per annum. 
The correction of this unequal distribu- 
tion of the workmen’s compensation bus- 
iness by size of risk as between the stock 
and mutual carriers presents one of th« 
greatest opportunitics for pulling the 
stock casualty business out of its diffi- 
culties. 

‘The graded commission plan offered 
last year was a means to this end but 
vigorously opposed by agents and some 
regulating authorities. Other plans might 
be offered. While the house burns shall 
we continue to debate what means shall 


be used to extinguish the fire?” He 
went on: 

“For many years the casualty under- 
writers depended upon the more favor- 
able results from the automobile liability 
classification to minimize their loss on 
workmen’s compensation business. Dur- 
ing the past few years, however, the au- 
tomobile classification has become un- 
profitable and as a consequence rates 
were recently revised sharply upward 
based on actuarial conclusions but with 
the unfortunate result that under pre- 


vailing conditions of limited buying power 
the preferred automobile business is 
drifting in an alarming manner to the 
mutuals and non-bureau stock companies 
through competitive rate advantages 


Uniform Rates Would Solve Problem 


“Soon it would seem the bureau com- 


panies will be carrying only the loss de- 
sirable automobile business and this for- 
merly profitable automobile liability bus- 
iness will be in the condition now pre- 
vailing in the workmen’s compensation 
business. The current agitation for uni- 
form rates would immediately solve this 
problem for the Bureau companies and 


greatly benefit the buyer of such protec- 
tion for underwriting average influences 
raies downward. The casualty compan- 
ic; must have this spread of risk if they 


are to remain solvent and furnish de- 
pendable protection, but current condi- 
tions are developing a marked trend to 


deprive them of this underwriting 
tial to an alarming degree and 
ate, forceful action is urgent 


essen- 
immedi 
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One of the most intere sting human in- 
terest stories in the current issue of The 


Surety Producer, edited by S. C. Doolittle 
of the Fidelity & Deposit, is about Cap- 
tain Harry |Vooding, Civil War veteran, 


who has been mayor of Danville, Va., for 
the past forty-one years and who 1s the 
oldest chent of the F. & D. Captain 
Il’ooding, a picturesque character as the 
following story indicates, is in his nine- 
tieth year. 

Forty-one years ago, or to be exact, 
on August 15, 1892, Captain Harry 
Wooding, hale and hearty veteran of the 
Civil War, was elected mayor of Dan- 
ville, Va. He was then 52 years old. 
Now in his 90th year, Captain Wooding 
is still mayor of Danville and the citizens 
of this thriving city of 35,000 will un- 
doubtedly continue to reelect him so 
long as he is able to hold down the job. 

The F. & D. has an especially warm 
place in its corporate heart for Captain 
Wooding because it has been surety on 
his bond as mayor of Danville ever since 
1896. In this connection, a bit of re- 
search developed the fact that the Cap- 
tain is one of nine active F. & D. clients 
whose original fidelity bonds were ex- 
ecuted prior to 1897. In point of se rv- 
ice, Captain Wooding is the country’s 
oldest mayor, as well as its oldest public 
official. 

Still Vigorous 
Wooding passed his 89th 
birthday in April of this year and ap- 
parently shows few signs of yielding 
physically to time. He talks about the 
Civil War as though it were yesterday. 
Dates come to him with a readiness 
which surprises the listeners to his tales. 
He walks with a firm step and he can 
breast the granite flight which leads to 
the portico of the Danville city hall with 
a tread that many a younger man en- 
vies. More than that he is unworried 
by chronic ills. 

Ninety years is a long span of life. It 
is like living from babyhood to adult 
maturity twice, and during Captain 


Captain 


Actuarial Meeting 


(Continued from Page 39) 
of the advantages and disadvantages of 
the proposed method. 
Informal Discussion 
The discussion of “What shall be done 
to make Compensation Rates Adequate 
and Reasonable?” will be informal and 
will not be reported by the insurance 
press. This subject is of particular im- 
portance at the present time and two 
papers thereon will be presented at the 
meeting. It is hoped that the members 
will participate freely in this discussion. 
ST. LOUIS APPOINTMENT 
The North American Accident has ap- 
pointed the Laclede Insurance Agency 
of St. Louis as its general agent. 














CAPTAIN 
Wooding’s long life he has had the op- 
portunity of registering his impressions 
of six generations. 

Most of the changes, he finds, have 
come within the last quarter centyry. He 
sees a great change in the philosophy of 
everyday people. He has seen their 
mentality change, as well as their out- 
look on life. Their habits, he has noted, 
are entirely different from those of the 
day when he, as a young man, began to 
make an appraisal of the life going on 
around him. 

How Ethics Have Changed 

Looking backward, Captain Wooding 
also finds that the ethics of men appear 
to have changed and that many of the 
things that in his earlier days were con- 
sidered sharp practices are tolerated to- 
day as evidence of nw smartness 
and modern ingenuity. 

Whether people are ther today than; 
they used to be is another thing. “Peo-: 
ple do meaner things than they used to,” 
Captain Wooding says, “but they also do 
finer things. It is not easy to say wheth- 
er people are better or worse than they 
used to be. It depends entirely on the 
standard by which you judge them 
There has been a change in the view- 
points of good and evil.” 

Captain Wooding is the last survivor 
of the six hundred men who marched 
away from Danville in the days of the 
Civil War to give their services to the 
Southern Confederacy. He enlisted at 
the beginning of the War with the 18th 
Virginia Infantry but soon was trans- 
ferred to “Jeb” Stuart’s cavalry and 
served during the remainder of the Wart 
as a member of this crack mounted di- 
vision. His commission actually came at 
the close of the War and he rather 
prides himself on the fact that he is the 
only “private” of the Confederacy. 

At his present ripe age, Captain Wood- 
ing is able to see in the present depres- 
sion no more than an economic tramsi- 
tion, a temporary period of discomfort 
which will be outlived with the adjust- 
ment of the forces which were allowe 
to get out of hand. 


HARRY WOODING 
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